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CHICAGO, JUNE 27, 1914. 








$2.00 Per Year. 




















“Bed Bevil” 






“Red Benil” 


The Satisfaction Obtained From 


“Red Beuil” BONDED TOOLS 


Is The Secret Of Their Success ENT 


[* is needless to fully explain 
the construction of *RedBevil” 
BONDED TOOLS. They are 
manufactured from the best and 
strongest materials obtainable, 
each part being forged to meet 
the requirements of its respec- 
tive position. Nothing but the 
highest grade of skilled labor is 
employed in themanufactute of 
“Red Bevil” BONDED TOOLS. 
Each tool is tested before it 
leaves our factory, thus you are 
assured that any “Red Denil” 
KONDED TOOL you buy is 


perfect. 


HAT is why you can sell 

















“Rod Denil” BOVDED TOOLS 


“Red Denil” BONDED TOOLS. 


ic ~ _——= 
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e. 1 i. alko uklaZ to explain 
hy stafidard brands.of tools 
a, so readdy. “Red Denil” 
BONDED TOGLS area 
standard brand with a reputa- 
tion. They have been tried 
and found satisfactory. Hence 
they have been recommended. 
Customers wishing to purchase 
tools will prefer to have 


“Red Devil” BONDED TOOLS 


because they have been en- 


dorsed by all classes of mechan- 
the best. 

the 
tools 


ics who must have 
And these mechanics are 
men who know good 
when they use them. 


Their 


high quality of workmanship and material combined with their 


selling power make them 
brought back with complaints. 


for them. 


your request. 
once. 


“go like lightning”’ 


The latest edition of the “Green Book’? will 
It will interest you so you had better write for it at 


SMITH & HEMENWAY CoO. 


I51 Chambers Street 
NEW YORK 


And they 
The purchaser has nothing but praise 


be.sent to you at 


are never 
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|| How THE KELSEY WARM AIR GENERATOR 
DRIVES THE HEAT TO ANY ROOM IN ANY WEATHER 


THE Zig-zag Tubes and the Positive Cap does it. The firepot and combustion chamber is 

formed by a circle of hollow, seamless, corrugated Zig-zag Tubes inside which the fresh out- 
side air is warmed by the heat coming against the face of every tube and also around their sides 
and back. The zig-zag, back and forth motion given to the air quickly heats and delivers it at a 
greatly increased velocity into the heat dome where it passes at high speed into the heating ducts. 
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Under ordinary 
conditions any-toom 
can be heated just 
as well as with 
steam or water and 
with much less fuel. 
For remote rooms 
extra hard to heat 
a Positive Cap or 
enclosure box is put 
over two or more 
tubes and all the 
force of the high 
velocity of the heat 
directed into the 

* one duct. 
The KELSEY is not 


a furnace. It isa warm 
air generator. 
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Boe for our Dealer 

roposition. We help the 

dealer with real dealer H F F , i > 2 ; NEW YORK 
helps. » 103-Y Park Ave. 


Kelsey repair parts for DEALERS IN ALL 
Sinhugeit Gate |) WARM AIR GENERATOR | princiray cries 
& Peppler Co., 2767 Lin- 


coln Avenue, Chicago, Ill. Syracuse, N. Y., 301 James Street 
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We have a new 
pro position 
for live 
progressive 
dealers 




















ABSOLUTELY 
the cleanest furnace 
on the market. 





We can prove this of the 


‘Front Rank” 


ALL-STEEL WARM AIR 
FURNACE 


It is made of heavy armor plate and 
there is no case on record where a ““FRONT 
RANK” has worn out. Has only oneseam 
and is riveted closely like a boiler. Abso- 
lutely gas and air tight. 


AN ARMY 


of 14,000 satisfied users in St. Louis alone 













is endorsement enough. 






Send for our new Catalogue 


Haynes-Langenberg Mfg. Co. 


4045-57 FOREST PARK BLVD. 
ST. LOUIS, MO. 
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FOSTER’S OPAL 


The Cast Iron Range with a Record 
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We Guarantee 


Ist. That with only 8 pounds of soft coal, and in 40 minutes from 
lighting match, FOSTER’S Opal will bake two pans of biscuits, 
one after the other, cook a large meal and heat 12 quarts of water 

in the reservoir. 


2nd. That 3 bushels of soft coal and a FOSTER’S Opal will do 


all the cooking and baking for a large family for a whole week. 


The reason this range is so eeonomical in operation is because the heat 
passes under all of the six lids no matter how the dampers are turned. 


Secure the agency and boost your stove trade. 


THE FOSTER STOVE CO. 


Ironton, O. 
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MASTER ECONOMY 


PATENTED 


BASE BURNER FOR SOFT COAL 


GET EXCLUSIVE AGENCY QUICK | 
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See arrows inside the 
fire door opening. 
They show the hot air 
sprayed in jets over 


These big side flues 
carry the fire down into 
the base. Thence it 
goes up the back flue, 


returns into body of the fire. 
stove and then out They blaze and greatly 
through pipe. increase the heat. 














Made in 3 Sizes, Nos. 114-116-118. 


No. 118 heats from 6,000 square inches of its surface. 
Any other full 18-inch heater has 2,271 square inches of its surface giving out heat. 
Heat received by spray of blaze over fire 386 units in Master Economy. 
Heat received by regular combustion 116 units in others. 
Multiply surface giving heat by kind of heat. 


\Master—6,000 inches x 386 units, results 2,316,000 inch units. 
Others—?2,271 a x 116 = = 263,436 * ee 


Do You Note the Wonderful Heating Superiority 
of the MASTER? 


COMSTOCK-CASTLE STOVE COMPANY 
Established 1849 QUINCY, ILLINOIS 
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The ROBINSON = 








TWO LEADERS 


The ROBINSON 
TUBULAR Furnace 


has a direct Draft Damper, which 
when turned down, allows smoke to 
enter pipe direct, but when closed 
the smoke divides at rear and makes 
two complete circuits of Radiator 
around flues before entering exit. 
This gives the ROBINSON TUBU- 
LAR FURNACE the greatest heat- 
ing surface possible. 

The Ash Pit is broad and deep, 
allowing a free circulation of air 
under the grate, thus increasingthe | 
life of the castings. 

ROBINSON TUBULAR 
FURNACES are equipped with 
(y= | thecelebrated Eclipse Grate. The 

» | Shaking Ring is mounted on ball 
>.“ bearings, which makes it easy to 
move from right to left. The ring 
i slopes toward the center, so that 

P the cinders are worked on to the 
DUMP CENTER. When this is reversed, all consumed substance falls into the Ash Pit, where 
it can be easily removed. 


































GEM Warm Air Furnace 


has a Corrugated Fire Pot made in 
two sections, thereby adding strength 
to the castings as well as increasing 
the radiating surface. They are of 
the Eclipse type, the Upper Section 
being smooth on inside and cor- 
rugated on the outside. The Lower 
Section has pockets through which 
hot air is fed into the fire. This 
method is a great deal more desirable 
than when the draft is taken entirely 
through the grate. 


This style of furnace has the TRI= 
ANGULAR BAR GRATE in its 
make-up. The Grate and Frame 
can be taken out of the furnace with- 
out tools, by simply sliding them on 
track on ash pit sides. 





























For further information and catalog address 


ROBINSON FURNACE CO. | 


New Address: 205-207 West Lake Street, CHICAGO, ILLINOIS 
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VAN’S 


Patent Improved, Wrought Steel, Portable 


RANGE 


For Hotels, Restaurants, Public 
Institutions, Boarding Houses and 
Private Families. 


All kinds of Hotel Implements for 
culinary purposes. 


We manufacture a complete line of 
Ranges, all sizes, and for every 
purpose. 

Write for catalog and full particu- 
lars in regard to our new selling 
plan. 


THE JOHN VAN RANGE CO., ritictinccivey Cincinnati, Ohio 
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SOLID FACT STATEMENTS 
OF MERIT 


QUALITY RANGE ‘\ 


Because every statement we make 
is backed up by solid facts. 


All material used in the construc- 
tion of QUALITY ranges is the 
very best obtainable. Every piece 
is thoroughly tested and put to- 
gether by skilled workmen. 


ea p STOVES AND RANGES 
Quatity SURE TO PLEASE 
You are a good judge of quality so 


write to-day for catalog. It describes 5 
our full line of ranges and stoves. Ly 


QUALITY STOVE anD RANGE COMPANY 


BELLEVILLE, ILLINOIS 
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BEAVER FURNACES 
jOF MERIT 


WARM AIR FURNACES 


MORE HEAT INDESTRUCTIBLE 

LESS FUEL CONVENIENT 
f 

ECONOMICAL / SATISFACTORY 


} thd 


The BEAVER WARM AIR FURNACES are recommended by all who 
have used them. The small consumption of fuel, will reduce your coal bill, and the 
amount of heat will be just the same. This heat is evenly distributed at all times. 


Write for Catalog “‘G’’, which fully describes the BEAVER LINE of WARM AIR 
FURNACES. They are not only a profit making line, but business builders as well. You 
can’t afford to let this opportunity to increase your business slip by. Investigate at once. 


THE DANVILLE STOVE & MFG. CO. 


DANVILLE, PENNSYLVANIA 
W. D. SAGER, 330-340 North Water Street, CHICAGO, ILLINOIS 


LOS ANGELES, CAL. PITTSBURGH, PA. SAN FRANCISCO, CAL. 
Union Hardware & Metal Co. R. E. Edmunds, 104 Wood St. Mangrum & Otter Co., Inc., 561-563 Mission St. 
































THE CHAMPION A 
INTERCHANGEABLE Les eapeba: 





et hte, Aino teeta XXth Century Furnace 
GAS, or COAL or WOOD It radiates one-third more heat. 
Sells 12 Months of the Year It uses one-third less fuel. 
It consumes its own gas and soot. 
Has 6 Lids It is practically indestructible—few repairs. 
for Gas or It has a convoluted radiator, which intensifies the heat. 
6 for Coal. 
Changed in Fe, The 
3 Seconds. be aes ‘ 
aS J Sensible 
akes only 

42 inches Furnace 


is one that burns all 
kinds of fucl, even 
to cheap grades of 


Floor Space. 
Reduces the 











ot ge — soft coal and slack, 
sepa with such a perfect 
Takes All combustion as to 
Poisons from give the most heat, 
the Home. like 
Made in The 
Steel and XXth 
Cast Iron. Century 
The Most Furnace 
Profitable 
ns Sold. Write for 
_— Hc E Catalog A. 
On Sale from the Atlantic to the Pacific. The Greatest on the Cun 
Maket. Will Please Your Trade. Write for Catalog and Prices. 


THE CHAMPION STOVE CoO. || XXth Century Heating & Ventilating Co. 
Cleveland Ce evela nd General Office and Factory at AKRON, OHIO 

















Siete ee ee Te 


LEENA LR ee Ae scene 


A 


ae 


= | eC a 


























AMERICAN ARTISAN AND HARDWARE RECORD 











| 
Ging Furnace Hints—No. 2 _ 


T TED Radium Steel Plate, 
Return Flue Furnace 

A furnace of merit, constructed of the highest grade ee aia obtain- 
able. Designed to meet the requirements of those who desire a heater 
that will burn either hard coal or block wood. Our Patented Keystone 


Joint makes the GILT EDGE WARM AIR FURNACES absolutely gas= 
tight. This is of Vital importance when wood is being used for fuel. 


The GILT EDGE RADIUM WARM AIR FURNACE has many con- 
vincing points that are not included in other furnaces. These can all be y é 
used as selling arguments that cannot be questioned. A live dealer who’ 38% A 
handles the GILT EDGE LINE of WARM AIR FURNACES not only 33 ; 
will make a liberal profit, but will have the satisfaction of knowing that 
he is handling a line of quality. 


















Write for our latest Catalog, fully describing GILT EDGE FURNACES 


1 R. J. Schwab & Sons Co. Milwaukee, Wis. 


























TRADE MARK 


The furnace of real value, real merit and real sell- 
ing qualities. Why not handle a furnace that sells 
itself, and makes you a handsome profit? 


Our 1914 Sample proposition will soon be withdrawn. 





Write us now. 


THE T. E. HENRY FURNACE CO. 


MAKERS OF 


@ Monerieg @ 


FURNACES 


Cevelond Ceveland 
FLORAL CITY FURNACES 


HAVE BEEN CROWNED 


“KING” 


OF ALL 
THIS IS OUR “KING”? FURNACE S 


An economical warm air furnace of the well-known down-draft type 
that will burn practically any kind of fuel equally well. 




















Large Radiating Surface. Large Fire Doors. 


NOTE the offset at the side of fire door to receive water coil. 
This does away with the necessity of drilling the body. 








Send Today for Catalog 


THE MONROE FOUNDRY & FURNACE COMPANY 


Monroe, Michigan 
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is at hand, but no vacation for the 


furnace man. A large share of the 
furnaces are installed during the 


summer months. 


Are You Prepared? 


The exclusive sale of the SQUARE 
POT FURNACE in your city will 
bring you business. Write for our 
latest catalog and discounts at once. 


WHY NOT INVESTIGATE? 





BOYNTON SQUARE POT 
STEEL DOME FURNACE New York Jersey City 








SOLID COMFORT 


obtained through the use of 


HOME COMFORT 
WARM AIR FURNACES 


There are seven good reasons 
why HOME COMFORT WARM 
AIR FURNACES are making 
good. These have been proven 
and are not merely talk. 











B urn well 
Economical 

C apacity large 

A lways ready 

U nusually durable 

S moke and gas proof 
E verlasting 


We have a good proposition to offer agents. 


Write for it and our latest catalog of HOME 
COMFORT WARM AIR FURNACES. 


WROUGHT IRON RANGE CO. 


5661 Natural Bridge Ave., ST. LOUIS, MO. 
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\ THEN selecting a line of warm air furnaces, 
consideration must be made of their dur- 
ability, economy and practicability— 


AMERICAN WARM 
AIR FURNACES 


Will stand the severest trials. They have been 
proven durable, economical and practical in 
every way. The best results with the least 
expenditure can be obtained from AMERICAN 
WARM AIR FURNACES. 


Our latest catalog will be sent to you at 
your request. Write for it today and be con- 
vinced. 


AMERICAN FURNACE CO. 


2725-27-29-31 Morgan Street ST. LOUTS, MO. 


ol It’s A WISE Furnace That Pleases 


WISE Warm Air Furnaces are manufactured 
with the object of giving the public a heat- 
er that will bring the user the best results 
at the least expense of fuel and labor. They 
are unexcelled for durability and economy. 
Our latest catalog fully describes the 
entire line of WISE Warm Air Furnaces. 
It will be to your advantage to write 
for it without delay. 








a 


il "oon 


> 














WISE FURNACE COMPANY 
Akron, Ohio 
sé 
Al AM Furnaces and Hot Water 
SPECIALTIES FOR COMBINATION HEATING 


* School Room Heaters 
CHARLES SMITH, 70 West Lake Street, Chicago, Illinois 











SCHEIBLE FURNACES A 

Are made by experts with over twenty-five HOT 1 
years’ experience. Every feature of any value AIR 

has been used in the construction of SCHEIBLE 

FURNACES. They combine durability prac- FURNACE 


ticability and economy. installed with or with- 
and new idea, six @ eri) 
years and a wonderful ' 

success. 


DEALERS 


Get the agency now. }iaMT 
Don't wait and kick (ami 
yourself after the other f 







Full particulars will be sent at your request. 
Send for them at once. 








SCHEIBLE-MONCRIEF é oie has ke : 
HEATER CO. SS AMFOUNDRY CO. 
1444 West Ninth Street Cleveland _ ee NORTHVILLE, MICH, , 








Ls 
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FURNACE CASING RINGS 


Made of Steel 


are manufactured for less money—are much neater in appearance—and are much lighter and 
stronger than the cumberscme and costly cast iron rings. 








Use Them—They Will Save You Money 


They are made to conform to individ- 
ual requirements in every respect. 


Made to Your Measurements 


Full Circles - For Ordinary Use 
Partial Circles—For Full Cast Fronts 


With Lugs—For Double Casings 
Without Lugs— For Single Casings 





Write for Prices 


THE WALWORTH RUN-FOUNDRY COMPANY | 


West 27th Street, Filmore and Talcott Aves. and N. Y. C. & St. L. R. R. 


Cleveland 


‘Largest Gray Iron Foundries Estimates Furnished for Castings Manufacturers of Semi-Steel Registers 


wer 





7A see 





DO YOU KNOW THAT 


SMITH’S “MALTESE” 
WATER HEATERS 


Are made with eight styles of 
tappings? 








Bi Stove Polish | 
Metal Polish a 
Iron Enamel | 


Our products do not dry out, rust through i 
cans, or freeze in any climate. They are good 
until used. Our name guarantees quality and 
dealers handling BLACK SILK products are 


assured of a ready sale for them. 








Buy through your jobber 


They can be used in any 
Warm Air Furnace, Steam or 


Hot Water Boiler. Easy to in- —e 
A SHINE 


BLACK SILK STOVE POLISH WORKS, Sterling, Illinois 





stall and always ready. 


Write for our catalog and prices at once. 


CHAS. SMITH CO. 


57 West Lake Street Chicago, Illinois 
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AUER NEW FLOOR REGISTER 


In making this new Lattice Pattern, Semi-Steel Register every 
detail was considered to make it the most perfect with greatest 
air capacity register. 

Send for Register Book No. 14 describing it. 


THE AUER REGISTER (€0., Ceelond 
Lightning Stove Pipe Machines 


Save time, money and labor. Their operation is simple, 
rapid and noiseless. The LIGHTNING STOVE PIPE 
MACHINE is the only one on the market that will 
rapidly and perfectly close the seams or groove Nested 
Stove Pipe. Can be attached to any post, 
wall or bench. It is adjustable to all sizes 
and gauges of Stove Pipe, Furnace Pipe 
and other Sheet Metal articles. 

Write for particulars. 










Ga 


Manufactured by 


HEMP &CO., St. Louis, U.S.A. 
The COOPER OVEN THERMOMETER 











is a SIGN OF QUAL« 
ITY in a range. It is 
necessary to the quale 
ity of any range. 





Yorr range is not complete 
until you get it. It adds sell- 
ing value because of its repu- 
tation for accuracy and re- 
liability. Can be used on 
any style of range. 


The Cooper Oven Thermom- 


eter has led the way for 20 
years and still leads. 


Get our catalog 


(One-half actual size.) and prices. 


The Cooper Oven Thermometer Co. 
PEQUABUCK, CONN. 


BLACK JACK WATER PASTE 


For Stove Dealers’ Use 














The only pol- BLACK JACK 


ish that can be }.\\iN 
reduced with (h% 
water. Thereis f 


no benzine need- 
ed, so all fire haz- 
ard is eliminated. 


A trial will convince. 








WATER PASTE 
is especially 
adapted to new 
stoves. Theshine 
obtained with it 
is unsurpassable. 


Write for free sample. 


NICKEL PLATE STOVE POLISH CO. 


Manufacturers 





Chicago, III. 






Side Wall Ventilator 


WOODEN VENTILATOR FACES 


of all descriptions and sizes. Made to match any 
finish. Will not mar the appearance of the most 
exquisitely decorated room. | Write for our descriptive 
booklet. It will convince you that WOODEN VEN- 
TILATORS are the best. 


THE WOODEN VENTILATOR CO. 


EAST PALESTINE, OHIO 











“MISSION ” 


SYMONDS’ NEW SIDE WALL REGISTER 


Greater Area, Simple in Construction and Operation, 
Easily Installed. 


Send for complete catalogue and prices. It will pay you to write. 


SYMONDS REGISTER CO. 


1102-04 Madison St. ST. LOUIS, MO. 








PLAIN LATTICE 
CAST IRON COLO 
AIR FACES, 


Thousands of 
dealers are using 
these faces at a 
big saving. 

The lowest 
priced Cold Air 
Face made. 


Get our prices 
and save moriey. 
Prompt 
Delivery. 


THE FURNAGE SUPPLY & MFG. CO. Cleveland 

















Advertising Never Takes a Day Off 
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The Standard for 


@ * 
Mu 4s Re, Ce Il Ss Mi Cd High Grade Stoves 
EUGENE MUNSELL & COMPANY 


NEW YORK: 68 Church St. CHICAGO: 542 S. Dearborn St. And Leading Jobbers Everywhere 


E furnish repairs to fit all stoves, ranges, furnaces, etc. We 
also carry a full line of water fronts and water backs for 
cook stoves and ranges. 


Prompt Service at all times. 


CENTRAL STOVE & FURNACE REPAIR COMPANY 








“Hi | 


PATTERNS 


1801 Diversey Parkway, Chicago, Illinois 





Wood and Metal 
STOVE PATTERNS 


Cover Plate Patterns Match Plates 


MOSER PATTERN WORKS 
Newark, Ohio 








FOR STOVES AND HEATERS 
First-Class in Wood and Iron 


VEDDER PATTERN WORKS 
Established 1835 TROY, N. Y. 


PATTERNS 


For Stoves and Heaters 
The Cleveland Castings Pattern Co. 


(Kyplond 


THE GEO. W. COPE 


STOVE PATTERN 
WORK COR. BRUSH AND 


WOODBRIDGE Sts. 
DETROIT, MICHIGAN 














WELLER PATTERN CC 


QUINCY, ILL. 











) UINCY Par tean(o 


{RON&WOOD 


STOVE PATTERNS 
AZ » 


316-318 N. Third St. 





STOVE REPAIRS 


A. G. BRAUER SUPPLY CO. 


Range and Furnace Repairs 


ST. LOUIS, MO. 





Use D. & C. Line Steamers for Business and Pleasure Trips 


y SS q 
A LAKE TRIP FOR REST AND RECREATION \ 


Le refreshing lake breezes, the freedom of the decks and the ¥ 


luxurious comfort of the popular D. & C. Line steamers are wait- 


ing for you. Whether you go north to beautiful Mackinac Island, 


the famous summer resort of the North country, or choose the “Water 
Way” on your trip from the east or west, you will appreciate the many 
comforts on our palatial steamers. 

Daily service between Detroit and Cleveland, and Detroit and Buffalo, 
Four trips weekly from Toledo and Detroit to Mackinac Island and way 
ports. Delightful day trips between Detroit and Cleveland during July 
and August. Popular week-end excursions every Saturday between 
Detroit and Buffalo, and Detroit and Cleveland. Special Steamer Cleve- 
land to Mackinac Island direct, two trips weekly, June 25th to Sept. 10th, 
making no stops enroute except at Detroit every trip. Daily service be- 
tween Toledo and Put-In-Bay, June 10th to September 10th. 

YOUR RAILROAD TICKETS, reading between Detroit and Buf- 
falo or Detroit and Cleveland, are available for transportation on D. & C, 
steamers either direction. 

AN INTERESTING PAMPHLET giving detailed description of 
various trips will be mailed you on receipt of two cents to pay postage. 
Address L. G. Lewis, Genl. Passenger Agent, Detroit, Mich. 

DETROIT & CLEVELAND NAVIGATION COMPANY 
Philip H. McMillan, President. A, A. Schantz, Vice-Pres. and Geni. Mgr. 

Steamers arrive and depart from foot of Third Street, Detroit, Mich. 
































AMERICAN ARTISAN: 


In regard to your Paper will say it is the best of its kind in the market. I received 36 
ters during the last three weeks from parties looking for tinners and plumbers. 


Many thanks for the ad. 


Yours truly, 


P. C. WESTPHAL, Poynette, Wis. 
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SAFETY FIRST 
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MICHIGAN SAFETY 
FURNACE PIPE 


A pipe that will make good under all circum- 


stances. ABSOLUTELY FIREPROOF. The air 


chamber between the inner 
and outer pipe is always 
kept supplied with fresh 
air which keeps the outer 
pipe from becoming over- 
heated. This also keeps the 
heated air from becoming 
chilled by cold outside 
walls. Perforations in the 
collar at each end of the 
pipe keep the air in circu- 
lation. 



















































The Automatic Locking 
Device, which is a feature 
in all MICHIGAN SAFE= 
TY FURNACE PIPE, is 
a great help to all furnace 
men. It not only come= 
pletely locks the sections 
of furnace pipe, but makes 
an airtight joint. About 
60 per cent of the time 


and labor usually spent on a job is saved. 


Sold everywhere by all 
first class jobbers. Send 
for our latest catalog. 
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MichiGAN SAFETY Furnace Pipe Company 
New Address: (13-115 Fort Street East, Detroit, Michigan 



































ESTABLISHED 1880 
Representative of 
The Stove Tin Hardware 
Heating and Ventilat- 
ing Interests 
PUBLISHED [Every SATURDAY 









Address all communications and 
remittances to 


DANIEL STERN 


Publisher and Proprietor 
910 South Michigan Avenue 
Chicago Illinois 








TERMS OF SUBSCRIPTION IN THE UNITED STATES AND Its PossEsstons (Invariably in Advance) ONE YEAR PostaGE Pain $2.00 
ForEIGN CouNTRIES ONE YEAR PostaGE Paip $4.00 Canapa ONE YEAR PostaGE Palp $3.00 


Entered as Second-Class Matter June 25 1885 at the Post Office at Chicago Illinois under Act of March 3rd 1879 





Vol. 67. ‘No. 26. 


CHICAGO, JUNE 27, 1914. 


$2.00 Per Year. 








This parade of life is a long one and a funny one 
and it’s only the blessed that get a chance to stand on 
the street corner and watch it go by. 


i It’s not a straight line nor an even col- 
e 


Parade. ‘ 
ch fighting to get to the front and a yelling 


and cursing and whining because some of us are left 
behind. 

You have heard of the whiners. 

They come way back in the last rank, miles and 
miles behind the brass band, and they wonder why 
they never seem to pass anybody, why they can’t get 
a little nearer to the music. 

As a matter of fact, they’d rather listen to them- 
selves sob, and if by any unaccountable trick of Fate 
they should happen to forge ahead a little, they would 
be scared to death. They whine about themselves and 
they spend all their time and .a great deal of other 
people’s time pitying themselves. That’s why they 
don’t go ahead. 

If they would spend a little less of their time snuf- 
fling and snivelling and wondering why the whole 
world seems to be conspiring against them—if they 
would stop all this and do a little pushing ahead, they 
would find that there was plenty of room as near the 
big band as their strength could carry them. 

The world is not against them. They’re against 
themselves and they have felt sorry for themselves-for 
so long that any step they take forward is a weak and 
half-hearted one. 

They expect a kick in the face and they usually 
get if. 

If we want to march up in the front ranks we have 
got to force our way up there because there is a big 
crowd and they are all trying to do the same thing. 

If we want to get where we can look back on the 
others we have got to spend all our time in pushing, 
not in whining. 

The less thought we spend in wondering why we 
are so infernally down-trodden the more time we will 
have to think up new ways to get ahead. 


When we pity ourselves we are simply wasting our 
strength and if we let the whine become chronic, we 
are not only going to forget how to use our own 
strength in the right way, but we are going to scare 
away the helping hands of our friends. 

Whining not only dams the river of Energy at its 
source, but it stops all its tributaries. To pity one’s 
self is to admit one’s self weak. 

People are too busy fighting their own battles to 
stop for tears. 


umn. It’s a pushing and shoving and* 





The whiner feels sorry for himself, but he’s alone 
in his grief! 
Get wise! 








The nation-wide investigation of conditions pre- 
sumed by many of our academic and theorist state 
and federal officials, to be the leading 


It’s All ¢ . 
< factors in the development and dissem- 


in 5 : coe f : a 
the Heart. ination Of vice, 1s of too recent origin 


and notoriety to require rehashing at 
this time. 

It‘ is a peculiar fact that the sensational and the 
morbid, not to say worse, has a way of remaining 
fresh in the public mind for a-long time after it has 
been trotted out into print by our so-called social 
workers and reformers. 

It will be remembered, however, that in the course 
of the work done by our own investigation committee 
in the state of Illinois on this same subject of vice, the 
principal sessions of which were held in Chicago, the 
stand was taken by the merchants and manufacturers 
interrogated before the investigating committee that 
vice was more a matter of individual temperament than 
of wages. 

The two extremes were adhered to at that time by 
the two opposing factions; namely, the investigating 
committee and the business interests employing 
female help. 

No doubt the happy medium would afford the better 
view. 

That is to say that a decent living wage is, of course, 
essential to the moral welfare of any individual—man 
or woman. 

In the course of the Biennial of the General Fed- 
eration of Women’s Clubs, held at Chicago during the 
past few days, the pet theories of the social redeemers 
whose claim has been that the moral status of a 
woman depends almost entirely on her wage-earning 
capacity, received a stinging rebuke from the lips of 
George J. Kneeland, of New York, who, by the way, 
served as an inspector for the Chicago Vice Com- 
mission. 

It will be appreciated by the reader that as these 
views are announced by one employed by the Vice 
Commission they must of necessity carry double 
significance : 


“These ‘charity girls’ are not forced by economic 
necessity to go into careers of vice,” said Mr. Kneeland. 
“They usually become professionals after two or three 
vears of the life of vice at home. however. But many 
come from hemes such as yours. There are on our lists 
cashiers, ticket sellers, girls employed in stores and 
offices. But many of them live at home in idleness. Their 
fathers own yachts and automobiles. 

“The girls are not feeble minded or sub-normal, 
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either. We have letters from several of them, showing 
they are well educated and alert. We have pictures of 
them taken in amusment parks and I am sure you would 
say they look like normal American school girls; daugh- 
ters of respectable and prosperous parents. 

“With almost all girls there is a spirit of rebellion 
against the home, against the dullness, and the strictness 
of home life. They seem to have a fierce desire to break 
away from the restrain put upon thm, to go to a big city, 
to get some excitement that the small town does not 
atford. 

“The girls speak with bitterness against their parents. 
They laugh over the fact that they can ‘put it over on the 
old. woman,’ as they say. ‘My father would kill me,’ said 
one to our inspector, ‘if he knew I was going out this 
way with a stranger.’ 

“The ‘charity girls’ talk to strangers, however. They 
call the boys of their own age who go out with them 
‘boobs.’ ‘I won’t go out with any boy in this town,’ said 
one. ‘If I did he would tell everything. All these ‘boobs’ 
want to do 1s to walk up and down Main street. You have 
to ask them to squeeze your hand, and they say good 
night on the porch and beat it as though they were 
frightened.’ 

“It seems incredible that girls of this kind should be 
intimate with men unknown to them. They prefer to meet 
strangers or married men. Secrecy is the base of all their 
exploits. They present a demure and innocent front and 
are often prominent in the Sunday school. 

“These girls loiter about the entrances to dance halls 
and moving picture shows and accept any invitation of a 
stranger to go in. They lose all control of themselves in 
dancing the ‘nigger,’ the ‘shiver,’ the tango, and the 
hesitation. 

“There are girls of this type in your town. Find them 
and give them the help that only a woman who remem- 
bers her own girlhood can give. It is iargely the mothers’ 
fault that there are so many of this type of girls. Their 
mothers are too modest to tell them the truth. Many of 
them are diseased and don’t know it. They think it is a 
condition peculiar to women. They have never had the 
counsel needed to keep them right. 

“Club women of the right sort can give these girls 
the knowledge they ought to have. They can provide 
proper amusement for them, so that they will be willing 
to remain in the home town. You can start a movement to 
arouse the parents to the importance of informing their 
sons and daughters of the things of life.” 


We cannot too fully appreciate the delicacy of this 
subject. 

It is not a theme to be handled with hammer and 
tongs. 

No condition such as this, which is the natural out- 
come of centuries of progressive civilization, may be 
eliminated or eradicated with the blow of a black- 
smith. 

The task must of necessity entail exceedingly serious 
thought and study and careful action. 

The great social evil is with us, to be sure. 

But, its true cause? 

According to Mr. Kneeland, we assuredly have not 
as vet reached the seat of the evil. 

In all fairness it must be admitted that the words 
of the speaker quoted above reflect sadly on the range 
of social knowledge acquired by our reformers, while 
vindicating, as no one else has done, the large em- 
plovers of female help. 








Seldom if ever in the history of modern merchandis- 

ing has the power of exploitation by means of adver- 

tising been more forcibly demonstrated 

power of than during the recent convention of the 

in cote \ssociated Advertising Clubs of Amer- 

ica, held at Toronto, Canada, during the 
past week. 

The Bureau oi Advertising of the American News- 
paper Publishers’ Association availed itself of the 
opportunities afforded by the convention in the Can- 
adian city to give the business world an example of 


what can be accomplished by co-operative publicity. 


Having secured the co-operation of the Toronto 
newspapers, the Bureau of Advertising of the Amer- 
ican Newspaper Publishers’ Association turned its at- 
tention to all the merchants’ associations of Toront 
and, moreover, circularized all retailers in the name oi 
the combined newspapers of Toronto, with a view to 
securing the support of all in co-operating with the 
publicity work of the newspapers by means of dis- 
playing all manner of advertised goods during the 
week of the convention. 

The result was that hundreds of stores, large and 
small, in Toronto, made convention week a period of 
unprecedented window displays of nationally adver- 
tised goods. All makers’ brands were represented in 
one or another of the many various displays. And 
every kind of merchandise, from tacks to pianos, was 
included in the exhibition—for such it may be termed. 
Tt was one of the largest concerted and co-operative 
displays of advertised goods ever made in the his- 
tory of modern merchandising. 

The object of the Bureau of Advertising of the 
American Newspaper Publishers’ Association in in- 
stituting this unusual feature of the convention was 
to give the business world an object lesson of the 
availability of retailers in the matter of supporting a 
worthy advertising campaign. 

In all the windows of stores co-operating with the 
campaign was this sign: 

“At the request of the Toronto daily newspapers, 
we are this week making a special display of adver- 
tised goods.” 

The managers of the Bureau of Advertising of the 
American Newspaper Publishers’ Association feel 
justly proud of their unusual achievement. 








In THIs day and age such a thing as absolute inde- 
pendence is an impossibility. If a man is allowed to 
do exactly as he pleased he would take 

On Being #dvantage of his liberty and inflict too 
Independent. much suffering on his fellowmen. 

You can enjoy your rights, but in or- 
der to enjoy them you must not take it upon yourself 
to restrain other people from enjoying theirs. If you 
do hamper any legitimate acts of your neighbor there 
is always some one higher up to correct your excesses. 

This nation was established because our forefathers 
would not tolerate any impositions on the rights which 
they considered justly theirs. The keynote of our 
whole government is freedom and it is supposed to be 
the privilege of every United States citizen to develop 
himself as far as his own inherent or evolved quali- 
ties allow. 

When any man seeks by the power of his position 
or by taking advantage of any existing circumstance 
to stunt the growth of the generation which is natur- 
ally developing he is abusing the confidence reposed 
in him by those who have given him freedom. 

The employer has control of his capital and also of 
his employes; the former absolutely, the latter to a 
certain extent. The employer may préceed unmolested 
with his own affairs until he perpetuates actions which 
jeopardize the advancement or the health of his em- 
ployes. 

Then some one else above him will take a hand in 
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his affairs. This country is upon the threshold of a 
iew era—an epoch of real liberty. 

It is the commencement of a battle of extermina- 
tion; a struggle to the finish against ignorance and 
creed and vice. 

The bigger the man the better he should fight for 
the cause because his weapons which are knowledge 
and generosity should have become stronger with the 
passing of time. 

No matter how big a man may be, if he does not 
want to give his fellowmen the right chance there is 
always ‘someone more powerful to insist. 








RANDOM NOTES AND SKETCHES 





BY SIDNEY ARNOLD 

As one who manages to keep pretty closely in touch, 
with events as they transpire, I feel that I am in a 
position to say that the general tone of the recent con- 
vention of Associated Advertising Clubs of the world, 
held at Toronto, Canada, speaks well for the members 
of that organization and promises much, in the future, 
for manufacturer, jobber and retailer alike. 

At the second day’s session of the Convention, a 
giant_ forward stride was made by the Associated 
Advertising Clubs in the interests of higher ethics in 
all manner of advertising. 

The following standards of practice for newspapers 
were unanimously and enthusiastically endorsed at this 
session of the Convention: 

1. It is the duty of the newspapers first to protect 
the honest advertiser and the general newspaper reader 
as far as possible from deceptive or offensive adver- 
tising. 

2. To sell advertising as a commodity on the basis 
of the proved circulation and the service the paper will 
give to the manufacturer or the merchant, and to pro- 
vide the fullest information as to the character of such 
circulation and how procured. 

3.-.To maintain uniform rates according to class- 
fications and to present those rates as far as possible 
in a uniform card, 

4. To accept no advertising which is antagonistic to 
the public welfare. 

5. To effect the largest possible co-operation with 
other newspapers in the same field for the establish- 
ment and maintenance of these standards. 

Perhaps the general sentiment of the Convention 
towards the purity of advertising was best set forth by 
E. L. Clifford, publicity manager of the Minneapolis 
Fribune, who in the course of an address before the 
convention held that it is almost, if not in fact, a crime 
for a newspaper, regardless of its power or weakness 
in a community, “to lie to the people, to cheat the 
people, to sell them gold bricks, rotten securities, 
shoddy merchandise, or poison.” 

Mr. Clifford further went on to say: 

“The publisher who puts a crooked advertiser in 
touch with a subscriber victim is equally guilty with 
the crook and deserves punishment for his part in the 
transaction.” | 

Speaking of consumers, Mr. Clifford gave credit to 
women for the somewhat recent upward trend of 
ethics in publicity: 

“She reads the advertisements and buys the goods, 


and she reads the newspapers and is going to have her 
say about the influence that surrounds her home and 
children,” he said. “A publisher who relies on unclean 
money for unclean advertising to keep his publication 
going is a detriment to himself and to his community. 
Show me a publisher that has nerve enough to keep 
the faker out of his newspaper and I will show you a 
publisher whose circulation statements are honest. 

“The dangerous, fraudulent medical and near med- 
ical advertising should be driven out of every publica- 
tion in America. It is a positive injury to clean, legit- 
imate advertising. It taints the decent and makes it 
less productive. The people should have newspapers 
that they do not have to hide from their wives and 
their children.” 

Mr. Clifford made the strongest point in his remarks 
when he said that dishonest advertising works an in- 
justice on legitimate business. 

* * * 


DRINK UP, BILL! 
Drink up, Bill, an’ let’s have another, 
I wuz tellin’ ye ’bout me life; 
How a friend o’ mine, more ’n brother, 
Had stolen away my wife. 
It's a sad a’nough tale, an’ a long ‘un: 
So we'll cut it, an’ set it afloat: 
I jest wanted te say thet a shotgun 
Is a good thing te hev in yer boat 


Drink up, Bill, yer slow; I’m a musin’ 
We're a purty weak lot after all; 

An’ p’raps it wasn’t thet Susan 
Wuz so much to be blamed fer her fall. 


I wuz sort uv a rough, good fellow: 
An’ she wus a sweet, slender thing, 
With blue eyes, an’ hair kindo vellow, 
Like the gold uv our bright weddin’ ring. 


*T wus a Christmas Eve, an’ a snowin’ 
An’ a blowin’ a mighty gale; 

But people seemed happy an’ glowin’— 
Drink up, Bill, yer stuff’s gettin’ stale. 


I had boughted her my little present: 
A bracelet she wished she could git, 
An’ a brooch in the shape uf a crescent, 
With jewels an’ things around it. 


Then I hurried off home, full o’ gladness, 
Never dreamin’ o’ trouble or care: 

But the feelin’ wus nigh on te madness 
When the empty house greeted me there. 


An’ the little arm chair she had rock’d in, 
An’ the hearth, with its cold ashen bed; 
Oh, I felt, Bill, as if I wus lock’d in 
A madhouse, or chain’d te the dead. 


I ofttimes jest set in the gloaming’, 
As night closes in on the day, 

An’ dream like she’s back frum her roamin’, 
With her arm ’roun my neck, this way. 


An’ then, Bill, she seems to be weepin’, 
An’ a beggin’ o’ me to forgive; 

Then I call her, an’ sumthin’ goes creepin’ 
Through the door, as I hope to live! 


Kindo’ becknin’ me on in the twilight, 
As she used te do long years ago. 

Then the shadow is gone, an’ the midnight 
Finds me dreamin’ o’ her I lov’d so. 


Why, Bill, ye look pale; what’s the trouble? 
Not worried, I hope. over me: 
The hull world is a little bit double, 
An’ it’s hard te believe all ve see. 
Thur’s times when I wish that a baby 
Had come to us, when she wus true; 
It ud be quite a comfurt, an’ maybe 
‘Twould a look’d like the mother, my Sue! 


Drink up, Bill; she’s gone, but God bless ‘er! 
It’s a purty hard road te hoe. 

But she’s human, no more an’ no lesser; 
An’ they tell us we reap aS we sow. 


Drink up, Bill; I guess I’ll be goin’; 
I feel kindo down like tonight. 

If I stay, them durn tears ‘ll be flowing’: 
Wal, so long, Bill, good-night—good-night ! 
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UP TO THE MINUTE 
NEWS SIFTINGS 








The Economy Range Manufacturing Company of 
St. Louis, Missouri, has been incorperated with a cap- 
ital stock of $50,000. The incorporators are: Harry 
R. Jones, Max O. Hessel and William Heine. 





STOVE SALESMEN’S ASSOCIATION OF NEW 
YORK STATE HOLDS MEETING. 

Qn the evening of Friday, June 26, 7:30 p. m., the 
Stove Salesmen’s Association of New York State 
held one of the regular meetings of the organization 
at Marlborough-Blenheim Hotel, Broadway and 36th 
street, New York City. 

A raffle was held and refreshments were served in 
the course of the evening.. The meeting was well at- 
tended and considerable good work was accomplished. 





COOK STOVE OR RANGE CLOSET PATENTED. 





Lewis C. Matthews, South Bend, Indiana, has se- 
cured United States patent No. 1,100,318 for a cook 
stove or range closet, which he has assigned to the 
Engman-Matthews Range Company, South Bend, In- 
diana. In a bracket for a stove closet support includ- 
ing a member formed to provide a base strip to en- 
gage the stove top, there is comprised an upright strip, 
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and a forwardly extending supporting strip, edge 
flanges projecting from the outer edges of the upright 
and supporting strips, and a holding member secured 
to the flange of the upright strip and having a section 
overlying and disposed in spaced relation with the 
rear surface of the upright strip, whereby to provide 
a space for the reception of a portion of the closet 
structure. 





NEW FOSTER STOVES. 


The Foster Stove Company, Ironton, Ohio, are get- 
ting out a number of new stoves for this fall’s trade. 
They have sent us the photographs of Foster’s An- 
thracite Exposed Firepot Baseburner, which is a 
square Junior Oak with a magazine feed. It is at- 
tractive in appearance, having mica on all three sides: 
has an automatic lift cover in the magazine; has 
screw register; baseburner grates and is faced with 


nickel, all of the nickel plate being the smooth Mission 
finish, and all of the nickel plate being removable 
without bolts. It is made in three sizes, 14, 16 and 
18-inch. 

This stove is also made as a soft coal Parlor 
Heater for which the magazine is removed. It has 
Jockash Grate and it has perforated tin soot pre- 
venters behind the mica in the feed door. The Fos- 
ter Stove Company anticipate making a hit with their 
Foster's Authracite, as it is of solid massive con- 
struction at a moderate price. 

The Foster Stove Company are also making their 
steel ranges with sanitary feet, as well as cabinet base. 
This company also sent us a photograph of Foster's 
Laundry Stove, a four-hole top laundry stove, having 
four 8-inch cover holes. It is made octagon in shape 
so that it will accommodate eight irons. 


- 
oo 


GAS COOKING STOVES IN BOMBAY. 





Indiav Industries and Power, published in Bombay, 
in an article on the more extended use of gas in Bom- 
bay, supplied by the Bombay Gas Co. (Ltd.), men- 
tions: 

“Already gas cookers are rapidly replacing the 
more inconvenient and dirtier arrangements of the 
Eastern kitchen. It is only the question of price 
which stands in the way of the almost universal use 
of the gas cooker in Bombay. At present the cost for 
lighting purposes is $1.60 per 1,000 eubic feet, while 
the cost of gas for cooking purposes is $1.12 per 1,000 
cubic feet; but before long the prices for cooking will 
have been considerably reduced and the gas cooker, 
it may reasonably be expected, will be in use in the 
majority of houses in this city. We know how popular 
these cookers are in Europe, then how much more so 
should they be in the East, where we often shudder 
to think of the way our meals are prepared in the 
kitchen which we so seldom, if ever, enter.”—Consul 
Henry D. Baker, Bombay, India. 

INFORMATION CONTAINED IN AMERICAN 
ARTISAN EXTREMELY VALUABLE. 





AMERICAN ARTISAN, 
Chicago, Illinois. 

I greatly enjoy reading AMERICAN ARTISAN. It is 
a real help to me and the information found in its 
columns is invaluable. 

Please add the street and number to my address, as 
I do not wish to miss even one issue. 

Respectfully, 
SIMON FEsLeR. 


307 West Church Street, Greenwood, Mississippi, 
June 22, 1914. 
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ADVERTISING CRITICISM AND 
COMMENT 


Helpful Hints for the Advertisement Writer 








Here is the reproduction of an advertisement that 
took up/ four inches of double column space in the 
Charleston, South Carolina, Post, February 16. It is 
a fine illustration of how a retailers’ advertisement 
should not be written. It has absolutely no force, and 
a minimum of selling power. To display so fine a 
cut of an oil heater in conjunction with such poor 


reading matter is little short of a sacrilege. ‘ 
True, a half-hearted attempt was made by the 





Just Received a Shipment of 
Oil Heaters and Cooking 
Stoves 

Come in and inspect our 
new line of Hardware, Cut- 
lery, Paints, Oils, Household 
Goods, 


ments, 


Farming _Imple- 
Wagons and Wire 
Fencing 

Agents for Stuart’s Iron 


Fencing. 


Standard Hardware Co. 


577 KING STREET. 














advertisers to call the attention of the public to the 
fact that a new shipment of oil heaters and cooking 
stoves had just been received, and that is where the 
commendable features of this ad cease. 

The reader continues to peruse the advertisement, 
with the hope that this attractive oil heater will be 
described. That possibly he might learn how much 
such a heater would cost. Vain hope! He is advised 
that the Standard Hardware Company has a new 
line of hardware, cutlery and other goods mentioned 
in the ad. Not another word about the oil heater. 

If it were suggested to a hardware dealer that when 
a person comes to his store for a stove he should show 
him one, tell him that it had just been received, then go 
right ahead and tell him of what a fine line of paints 
and farm implements that he (the dealer) has in stock, 
what would the hardware dealer say of such sales- 
manship? The answer does not have to be written 
here. You know! 

When writing an advertisement, it is necessary to 
introduce into it practically the same selling talk that 
is used when a customer is in the store. If a hardware 
dealer were selling a person an oil heater, would he 
point out the important features, such as maximum 
heat, with low fuel consumption, beauty and strength 
of ‘construction, safety and whatever other special 
features this heater should possess? He would. 
Then why not write that in the advertisement ? 


The display and arrangement of the advertisement 
of O. S. Benton Paint & Hardware Company is 
worthy of the study of readers of AMERICAN ARTISAN. 
It ts specific in every detail and tells the reader just 
what he wants to know, without going into tiresome 
detail. 

The body of the advertisement is composed of mat- 
ter that has a direct bearing on the merchandise re- 
ferred to in the heading. Between the two columns 
enumerating marine hardware and engine supplies ap- 
pears the subhead “fishing tackle” printed in such a 
manner that the person who is interested in marine 
hardware and whose attention was attracted, 
The reader may 


uncon- 
sciously glances down the column. 
have been interested in the purchase of a new whistle 
for his motor boat, an oil cup for his engine or any 
of the two dozen articles listed in the advertisement. 
Having glanced down the column and the necessity of 
buying a new whistle or oil cup being on his mind, 
the reader’s eye is naturally drawn to the part of the 
list where these articles are mentioned. 

The writer of this advertisement was undoubtedly 
aware of the fact that simplicity was the keynote of 


Marine Hardware and Engine 
Supplies 

Timers. 

Blocks Galvanized 

Blocks Wood 


Globe Valves. 
Check Valves. 
Verticle Valves. 


Brass Pipe. Inside Stuffing Boxes. 


Brass Pipe Fittings. 
Galvanized Pipe. 


Outside Stuffing Boxes. 
Mops. Nets. Twines. 


Galvanized Pipe Fittings. Fishing Tackle. 


National Coils. 


“M. & B.’’ Coils. 


Oil Cups. 


Hooks. Spears 
Lanterns 


Whistles. 


MoKA OZ= Ny 


Grease Cups. Steam and Air Guages. 


All Parts to Shibler Carburetors. 


C. S. BENTON PAINT & HARDWARE CO. 


Corner Fourteenth Street and Avenue “D” 





successful advertising, for in no part of it did he at- 
tempt to confuse the mind of the reader with elaborate 
details. Although the ad is strong and contains the 
necessary punch, it is not of the type used for pro- 
moting quick sales. It is more for the purpose of 
familiarizing the public with the fact that the articles 
named are for sale at the store of the advertisers. In 
view of this, their complete name and exact location 
vhich occupied 
» Miami, Florida, 


is incorporated at the foot of the ad y 
a five-inch double column space in th 
Metropolis, February 16, 1914. 
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Beloit, \Visconsin, was the birth place of John 
Henry Hussie, the subject of this sketch. He first saw 
the light of day, in the Wisconsin town, on the third 
day of February, 1865. 

John was sent to the public schools of his native 
place for the usual period of time, and upon having 
finished the allotted program in the public schools, 
took a course in the business college of his home town. 

It was in September, 1883, that Mr. Hussie entered 
the retail hardware business conducted by his father, 
at Omaha, Nebraska. Later on, in 1896, this business 
was incorporated under the name of the John Hussie 
Hardware Company, John Hussie, Senior, and his two 
sons, M. D. Hussie and John Henry Hussie, being the 
incorporators. 

John Henry Hussie has had 
charge of the sheet metal and “ 
furnace work part of the busi- 
ness throughout his connec- 
tion with the company, and 
has always taken an active in- 
terest in everything which 
might contribute to the ad- 
vancement of the industry. 

It was largely due to the ef- 
forts and missionary work 
of Mr. Hussie, that a local 
organization was established 
at Omaha. 

It was in recognition of his 
conspicuous services on be- 
half of the National Associa- 
tion of Sheet Metal Conttac- 
tors, that he was elected a 
vice-president, and three 
years ago, he was elected 
president, and re-elected to 
the office one year later. 

It was Mr. Hussie who, 
while chairman of the Warm Air Committee of the 
National Association of Sheet Metal Contractors called 
together the meeting which resulted in the organization 
of the National Warm Air Heating and Ventilating 
Association. 

In well merited recognition for his services on this 
occasion, for the formation of the new association 
which was brought about largely by his efforts, Mr. 
Hussie was elected the first honorary member of the 
Association, which convened at Detroit, Michigan, on 
Tuesday, June 23. 

Mr. Hussie is prominently connected with all the 
local and civic organizations of his home city, where 
he is very properly considered one of the leading pub- 
lic spirited citizens. 

He has long been one of the leading members in 
the organization Ak-Sar-Ben, the Omaha Field Club, 





JOHN HENRY HUSSIE. 


and the Associated Retailers of Omaha. 

Mr. Hussie enjoys the reputation of being a famous 
raconteur, and his many stories told in inimitable 
fashion, have placed him in high demand as a pleasing 
after dinner speaker, wherever he chances to be. 

Perhaps one of the principal characteristics of this 
eminently successful man, is his total lack of selfish 
motive or self-interest, whenever the question of as- 
sociation work looms in sight. 

It is doubtful that any one individual has either at- 
tempted or accomplished more than has John Henry 
Hussie in his never failing endeavor to promote the 
interest and develop the efficiency of associations con- 
nected with the industry in which he has chosen to 
labor. 

To attend a national con- 
vention of the National As- 
sociation of Sheet Metal Con- 
tractors, at which Johm.Henry 
Hussie fails to be present, 
would be an incident un- 
heard of. 

His influence and _ genial 
personality are effective 
agents for good at the vari- 
ous association meetings 
which he makes it a point to 
attend. 

Mr. Hussie is a lover of 
home and delights in enter- 
taining his friends whenever 
the opportunity occurs. 

A man of quiet and simple 
tastes, he is well beloved by 
his friends and highly es- 
teemed- for his ‘many good 
qualities, by all those who 
know him. 

It will be seen by the fore- 
going brief sketch of the life and career of John Henry 
Hussie, that he has given proof of great devotion to the 
cause of his chosen life work. 

To him is due much credit for the splendid progress 
and development of the National Association of Sheet 
Metal Contractors, and he has been largely instru- 
mental as intimated above, that the National. Warm 
Air Heating and Ventilating Association, of recent 
origin, owes its foundation to the undaunted and de- 
termined efforts of Mr. Hussie as much as to aught 
else. 

His career demonstrates the forward and upward 
spirit of modernism in every sense of the term. 

Successful himself, he has not been content to rest 
upon his laurels. 

He has devoted himself, as well, to the welfare and 
advancement of his fellow workers. 
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HALL OF FAME 








Jay I. Andrews, whose likeness appears on this page, 
is a typical exemplification of the successful American 
man of business who, early in his career, maps out 
the course which he intends to follow through life, and 
clings unswervingly ever afterwards to his chosen 
craft. 

Mr. Andrews, who is general sales manager of the 
American Sheet & Tin Plate Company, of Pittsburgh, 
Pennsylvania, was born at Lakeland, Minnesota, on 
the fourteenth dav of February, 1869. 

Although still comparatively a young man, he has 
met with signal success in his life work, as may be 
seen by a perusal of his eminently fruitful career. 

It was in the public schools of Hudson, Wisconsin, 
to which town the elder An- 
drews had removed, that Jay 
received his earlier training. 

After following the curricu- 
lum of these schools for a 
few years, he was entered at 
Mac Alister College, St. Paul, 
Minnesota. 

Here he completed his edu- 
cation. 

It was in the year 18809 that 
Mr. Andrews, now a young 
man of twenty years, sought 
and obtained employment with 
the Illinois Steel Company, 
with which concern he re- 
mained until 1892, when he 
transferred his services to the 
Deering Harvester Company, 
remaining in this connection 
for three years. 

In 1895 Mr. Andrews 
formed a new connection, this 
time affiliating himself with 
Swift & Company. 

In the month of January, 1900, Mr. Andrews sev- 
ered his previous connection and entered the employ 
of the American Sheet Steel Company in their New 
York office. 

In January, 1yo4, we find him in the Pittsburgh 
office of the American Sheet & Tin Plate Company, 
which had since absorbed the American Sheet Steel 
Company. 

If we are to agree with the time honored adage that 
opportunity knocks once in a life time at each man’s 
door, we must surely agree upon reading the career of 
Jay I. Andrews, that here was the opportunity of his 
life time. 

By this time the subject of this sketch had devel- 
oped the unusual qualities for which he has long been 
noted, and his natural aptitudes along this line, to- 
gether with an exceptional thorough training, acquired 





JAY |. ANDREWS. 


with the various concerns previously mentioned, fitted 
him peculiarly for the competent discharge of the du- 
ties of management. 

These qualities were soon realized and appreciated 
by the company, as may be seen in the fact that with- 
ina year’s time Mr. Andrews was made assistant gen- 
eral manager of sales for the American Sheet & Tin 
llate Company. 

So marked was his success in this connection, that 
four years later, or in 1909, he was promoted to the 
important post of general manager of sales of the 
same company, at Pittsburgh. This position Mr. An- 
drews has held to the present date. 

Although his hair is slightly tinged with gray, Mr. 
\ndrews, who has been twen- 
ty-four years with the present 
concern, is still one of the 
boys, and is never. more in 
his element than when filling 
the role of rooter at a base- 
ball game or indulging in an 
hour or two of golf. 

Mr. Andrews is an enthusi- 
astic tennis player, and may 
be seen motoring over the 
beautifu! countryside sur- 
rounding his home city, when 
through with the daily grind. 

The friends of Jay I. An- 
drews are legion; and it 
should be said of him that his 
facility for creating new 
friendships is only surpassed 
by his ability to retain the es- 
teem and affection tof old 
friends. 

There are too many people 
in the world who can succeed 
in creating the much vaunted 
“first impression,’ but whose ability to retain the re- 
spect and develop the friendship of those they become 
acquainted with is sadly lacking. 

The true test of manliness is found in the man’s 
permanency of the qualities which go into the making 
of better manhood. 

Anybody can be pleasant, condescending or friendly) 
—upon occasion. 

The friend worth while is he who makes his routine 
of conduct conform with the principles which to others 
are looked upon as beautiful theories to be indulged 
in when “life rolls along like a song ” 

There are a great many pathways to the goal 
Success. 

But all are governed by pretty much the same rules, 
and integrity and determination 1 : 
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HARDWARE CLUB 
OF CHICAGO AND ITS DOINGS 








A revised membership list of the Hardware Club of 
Chicago is to be issued shortly. A copy of this list 
will be mailed to each member of the organization. 


R. E. Murray, of Danville, Illinois, made the Hard- 
ware Club his headquarters during the past week and 
is exceedingly proud of being a member. 

Harry C. Starret, sales manager of the Hanson & 
Van Winkle Company, is a regular visitor to the Hard- 
ware Club and finds it a great convenience and source 


of comfort. 


C. F. Woolley, the Chicago hardware dealer, re- 
gards the Club as his downtown headquarters and was 
seen several times last week enjoying the Hardware 
Club cuisine. 


Tom Usher, of the Russel & Erwin Manufacturing 
Company, dropped in at the Club several times last 
week, to rest in the lounging rooms and enjoy the 





Hardware Club cookery. 
. a % -.» 
Henry Stuckart, a popular hardwareiman of Chi- 
cago, was a visitor at the Hardware Clul last week 
and spent a pleasant hour with the many friends he 
found there. 


Stewart S. Crippen of the L. B. Allen Company, 
manufacturers of soldering specialties, although a re- 
cently elected member of the Hardware Club, is a fre- 
quent visitor, and often entertains his friends there. 


A shirt-waist dance and five-hundred party was 
given at the Hardware Club of Chicago on the evening 
of Friday, June 26. The event was marked by a good 
attendance and all expressed themselves as delighted 
with the evening. Eight handsome prizes were dis- 
tributed to successful contestants in the party. These 
prizes were donated by members of the Hardware 
Club. 

The Chicago Retail Hardware Association, which 
has a membership of over three hundred, is now mak- 
ing its meeting headquarters in the rooms of the Hard- 
ware Club of Chicago, while the various committees 
hold their meetings there at their own option. The 
members of the organization are delighted with their 
new meeting place, and many of them have expressed 
themselves as delighted with the conveniences and ap- 
pointments of the Hardware Club. 





When interviewed at the Hardware Club of Chi- 
cago, recently, S. M. Perrigo, in answer to a query 
as to “conditions” at the present time, made the fol- 


lowing answer: “If you mean conditions at the Hard- 
ware Club, they are undoubtedly better than I have 
yet seen them in the history of the institution. But, 
if you mean business conditions, I will have to tell 
you that there are no business conditions at all, at the 
present time. Everything is psychoiogical just now 
and this particular brand of psychology is chaos.” 





H. B. MacRae, manager of the Reading Hardware 
Company of Chicago, had luncheon at the Hardware 
Club a few days ago. After luncheon he went to the 
billiard room and there gave some very good reasons 
for visiting the Hardware Club so often. Among other 
things, he said: 

“I can’t help but be an optimist whén I see so 
many members coming out to our luncheons. We are 
now having a larger percentage of our membership 
daily in our dining-room than any downtown club. I 
find the Hardware Club to be a good place to enter- 
tain my friends. It is especially pleasing to see so 
many of our ladies in our dining-room every day.” 

Much improvement has been noted of late in the 
service at the! Hardware Club of Chicago. While the 
food has always been of excellent quality, the service 
proper has gteatly increased in efficiency. Many busi- 
ness men hesitate going to restaurants during the oon 
hcur, because ef the almost invariable and always 
unreasonable delay incident to the serving of the meal. 
This disagreeable feature has been entirely done away 
with at the Hardware Club of Chicago, where dis- 
pateh and courtesy are the order of the day. Reason- 
able prices constitute another feature deserving con- 
sideration, at the Hardware Club. The House Com- 
mittee gives every evidence of being on the job. 


It will be of interest to all members of the Hard- 
ware Club of Chicago to learn that the membership of 
the organization is steadily increasing. Particularly 
in the last sixty days has a healthy growth been noted. 
The loyalty and willingness to co-operate, as evidenced 
by many of the members, has been almost entirely in- 
strumental in bringing about these splendid results. 
Here is proof abundant of what the pull together 
spirit will accomplish for an institution of this kind. 
During the month of May the invited guests at the 
Hardware Club struck an average of fourteen each 
day, during the entire month. It goes without say- 
ing that the members of the Hardware Club were en- 
tirely responsible for this unusual good showing. 

Thanks to the faithful and efficient efforts of the 
Finance Committee of the organization, the finances 
ofthe Hardware Club of Chicago are reported to be in 
a very satisfactory condition and the outlook is corre- 
spondingly bright. 
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EXHIBITS INAMERICAN ARTISAN 
WINDOW DISPLAY CONTEST 








HUNTING DISPLAY. 





This window display was arranged by Miles P. 
Dempsey for the George W. Buelow Hardware Com- 
pany, Waupun, Wisconsin, and received Honorable 
Mention in the AMERICAN ARTISAN window display 
contest. 

The “call of the wild” is heard by the passer-by who 
pauses to view a display such as this. There were no 
placards or posters in the window urging the spectator 
to buy a certain shotgun, rifle or brand of cartridges. 





Window Display Arranged by Miles P. Dempsey of the George 
W. Buelow Hardware Company, Waupun, Wisconsin, 
Which Received Honorable Mention in AMERICAN 
ARTISAN Window Display Contest. 


The imagination of the man who was interested in 
hunting and for whom the appeal of outdoor life was 
strong, was stirred by the suggestive manner in which 
the hunting and camping necessities were displayed. 
Across the back of the window a blanket was hung. 
Khaki hunting clothes and canteens were hung on pegs 
driven into the wall. The background of the display 
on the floor of the window was formed by six cases 
of shells. 

The floor was covered with fresh turf and marsh 
grass, and here and there cat-tails (tall rushes with 
flower and seed in a cylinder, spiked at the top) were 
in evidence. A tripod occupied a central position in 





the window, and supported an iron camp-kettle, while 
@ 30-gage single-barrel shotgun was displayed to ad- 
vantage by resting on the tripod. On one of the car- 
tridge cases a stuffed owl was defiantly perched, and 
a decoy duck was shown at the right of the window. 
A deer head—the trophy of a nimrod of the firm—was 
advantageously displayed on the side wall. The ends 
2nd top of the window were decorated with wild 
grape vines and golden rods. 

Nothing in the window was priced, nothing was 
described, but by an ingenious combination of kindred 
articles it was possible to convey to the mind of the 
spectator that fact that the George W. Buelow Hard- 
ware Company was the place to buy his sporting goods. 

Ree ee 
ST. LOUIS RETAIL HARDWARE DEALERS’ 
ASSOCIATION TO HAVE AN OUTING. 

The St. Louis, Missouri, Hardware Dealers’ Asso- 
ciation is making arrangements: for a picnic, to take 
place on July 29, at Linn’s Grove, North Broadway. 
Jobbers and manufacturers have been invited to take 
part in the outing and, judging from the many ac- 
ceptances at this early date, a record attendance is 
assured. Athletic events and games of all kinds for 
men, women and children are down on the program. 
There is to be a contest between the retail clerks and 
the city salesmen. Over one hundred prizes will be 
awarded to winners in the different games. 

One of the features which promise amusement will 
be a tug-of-war between teams made up of jobbers, 
manufacturers and retailers. A thoroughly enjoyable 
time is promised. It is expected that all the hardware 
stores of the city will, upon this occasion, as has been 
customary in the past, close for the day at noon on 
July 209. 
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GUARD FOR HACKSAWS PATENTED. 





Gerald A. Howell, Ithaca, New York, has secured 
United States patent No. 1,100,305 for a guard for 
hacksaws, 
which he has 
assigned to E. 
*; C. Atkins & 
Company, In- 
dianapolis,In- 





diana. In a hand guard for hacksaws, as described, 
there is comprised a rigid member formed to support 
a portion of the hand and extend over the juncture 
of the blade and the front end of the frame, and 
means for attaching the same removably and adjust- 
ably to a portion of the hacksaw structure adjacent 
said juncture of the blade and the front end of the 
frame in a position to receive the pressure of the hand 
in the operation of the saw. 
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THE WEEK'S HARDWARE 
RECORD 


Of Interest to Manufacturer, Jobber and Dealer 








AMERICAN ARTISAN AND HARDWARE 
RECORD is the only publication containing west- 
ern hardware and metal prices corrected weekly. 
You will find these on pages 46 to 51 inclusive. 





ANNUAL OUTING OF THE CLEVELAND RE- 
TAIL HARDWARE ASSOCIATION. 


The Cleveland Retail Hardware Dealers’ Associa- 


tion will hold the third annual summer outing of the 
organization on Wednesday, August 5, at Silver Lake 
Park, Cuyahoga Falls, Ohio, thirty miles from Cleve- 
land, a place selected as well suite1 for picnic pur- 
poses, being provided with a baseball park, dancing 
pavilion, boating and bathing conveniences, and vari- 
ous other kinds of summer amusements. It is ex- 
pected that the attendance will be in the neighborhood 
of five hundred. There will be races and games, and a 
ball game between the teams of the east and west 
side dealers. Arrangements have been made to convey 
the party from Cleveland to the picnic grounds and 
return on special cars. A most enjoyable time is 


anticipated. 
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CLOTHES SPINKLER PATENTED. 


Malcolm Neil Lenning, Esk Bank, Saskatchewan, 
Canada, has secured United States patent No. 1,100,- 
314 for a clothes sprinkler, 
comprising a receptacle having 
a perforated bottom, a _per- 
forated sliding member mount- 
ed on said bottom, the open- 
ings of which are adapted to 
register with the openings in 
said bottom in one position of 


1,100,314 











_ the member, a handle member 
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o2seif*~, carried on the receptacle, a 
lever fulcrumed on the re- 
ceptacle and having a finger- 
piece arranged adjacent the handle member, means in 
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connection with the lever and said sliding member to 
actuate the latter upon the actuation of the former, 
and yielding means between the handle member and 
said lever, whereby to normally maintain the sliding 
member in a position so that the openings thereof are 


out of registration with the openings in the bottom. 





MANCHESTER, N.H. HARDWARE ESTABLISH= 
MENT DESTROYED BY FIRE. 


A fire which threatened to wipe out the entire retail 
business district of Manchester, New Hampshire, de- 
stroved two large business blocks and caused a loss of 
$400,000. 


The five-story brick building of the John B. Varick 





Company, hardware, jewelry and photographic suppl) 
dealers, was totally wrecked. Nine firemen were in- 
jured by an explosion of powder and chemicals which 
occurred on the ground floor of the building. 





RED DEVIL HAMMER AND SNIP. 





A very ingenious tool, which has been found of 
much value to machinists, mechanics, tinners and auto- 
mobilists, is manu- 
factured by the 
Smith & Hemen- 
way Company, ISI 
Chambers _ Street, 








Red Devil Combination Tool. 

New York City. 
This tool, as can be seen in the accompanying illus- 
tration, is very handy and can be used both as a ham- 


mer and snip. 

It is made of the same grade of drop forged tool 
steel as used in the construction of the rest of Smith 
& Hemenway Company’s Red Devil line of tools, 
which consists of over 3,000 styles. 

The blades of this tool are made of special hard- 
ened and tempered steel, so that they will cut sheet 
metal without injury to the tool. It has an involute 
spring in the handle, throwing it open. 

The total length of the combination hammer and 
snip tool is eight inches and the weight is ten ounces. 

According to the makers, this tool has become very 
popular with mechanics who require the occasional 
use of a snip to cut sheet metal, but on account of the 
limited dimensions of their tool chests or bags are un- 
able to carry a regular tinner’s snip. 

Literature describing this and other handy tools of 
the Red Devil line will be furnished by the- manufac- 
turers on request. 
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ANNOUNCEMENT OF CONSOLIDATION. 


The Incandescent Light and Supply Company of 
Wichita, Kansas, and the Coleman Lamp Company, 
of the same place, have consolidated and are operating 
under the name of the latter concern. 

The Coleman Lamp Company have specialized in 
the manufacture of gasoline lamps and lighting sys- 
tems. One of their most popular products being the 
Coleman Air-O-Lite, a beautifully shaped and finished 
portable lamp that makes and burns its own gas. 

The Incandescent Light and Supply Company have 
been very successful in the mantle manufacturing 
business. . 

The consolidation of the manufacture of gasoline 
lamps with the manufacture of mantles, is a natural 
one and will no doubt enable the new organization to 
produce both lines at less expense. 

The Coleman Lamp Company are maintaining head- 
quarters at Wichita, Kansas, and have established 
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branch houses at St. Paul, Minnesota; Toledo, Ohio, 
and Dallas, Texas, from which points business in the 
adjacent territories is being handled. 





ANNUAL CONVENTION OF THE HARDWARE 
ASSOCIATION OF THE CAROLINAS. 


On July 7, 8 and 9, the tenth annual convention and 
hardware exhibit of the Hardware Association of the 
Carolinas will be held at Raleigh, North Carolina. 
Handsome souvenir programs have been issued by the 
Association, together with greetings and invitations 
on the part of Ottis Green, president, and T. W. 
Dixon, Secretary-treasurer of the organization. 
President Green, in the course of his remarks, appear- 
ing on a page of the official program, states that the 
Hardware Association of the Carolinas is in an un? 
usually prosperous condition at the present time, and 
urges the members of the organization to pull together 
and make the Association still more helpful and 
efficient. 

The program for the tenth annual convention and 
hardware exhibit of the Hardware -\ssociation of the 
Carolinas follows: 

OPEN SESSION, CAPITOL BUILDING, JULY 7, 10 o'CLOCK. 
Popular meeting, presided over by Judge R. W. Winston. 
Address of Welcome for State—Hon. J. Bryan Grimes, 

Secretary of State. 

Address of Welcome for City—Mayor James I. Johnson. 

Address of Welcome for Chamber of Commerce—President 
Jno. C. Drewry. 

Response for North Carolina—Maurice J. O'Neil, Hender- 
son, N. C. 

_ Response for South Carolina—L. C. Craig, Greenwood, 

Response for Associate Members—H. M. Owsley, 
Louis, Mo. 


St. 


ANNOUNCEMENTS. 


Informal Reception to Members and Visitors. 


TUESDAY, P. M., JULY 7, 2:30 To 4:30. 











Rolt Call of Officers. 

Reading of Minutes of Previous Meeting. 

Election of New Members. 

President’s Address. 

Address, “Points of Contact”—Roy F. Soule, Editor The 
Hardware Age. 


QUESTION BOX. 











Under direction of Walker Duvall and Maurice O'Neil. 
Members are requested to submit any questions they wish 
to have discussed. 





5 O'CLOCK 
Automobile Ride to points of interest. 








TUESDAY EVENING. 
Informal Reception at the Yarborough. 
Music and Dancing. 
WEDNESDAY A. M., JULY 8, 9:30 o’CLOCK. 
Auditorium—Business Session to 10:30. 
Call to order by the President. 
Report of Secretary-Treasurer. 
Reports of following committees: Auditing, Grievance, 
Legislative, Transportation. 
Reports of Delegates to National Convention. 
Address—E. FE. Mitchell, Morrilton, Ark., President Na- 
tional Retail Hardware Association. 


QUESTION BOX. 


Noon Recess. 














VISIT THE EXHIBITS. 


WEDNESDAY P. M., JULY 8, AUDITORIUM, 2:30 O'CLOCK. 
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Discussion on Trade Topics. 
Address—"‘Sales Co-operation Between the Dealer and 
Manufacturer, —H. T. Benham, Indianapolis, Ind. 
QUESTION BOX, 
4:30 O'CLOCK. 
Baseball Game—Carolina League: Raleigh vs. Asheville. 
Program each day bjec light ch: ret Pereeet sf 
gram each day, subject to slight changes if found advisable. 
THURSDAY A. M., AUDITORIUM, 9:30 to 11 o’cLocK 


INSURANCE MEETING. 


Call to order by the President. 
Address—Hon. Jas. R. Young, Insurance Commissioner of 
North Carolina. Subject, “Fire Insurance Common Sense.” 
Annual Report of the President. 
Annual Report of the Treasurer. 
Annual Report of the Secretary. 
Election of three Directors to succeed U. B. Blalock, A. 
R. Craig and T. W. Dixon, whose terms expire by limitation. 
Discussions. 


THURSDAY P. M., JULY 9, AUDITORIUM, 2 O'CLOCK 
Call to order by the President. 
Report of Nominating Committee and Election of Officers. 
Selection of next place of meeting. 
Report of Resolutions Committee. 
Unfinished Business. 
New Business. 
Installation of Officers. 
Adjournment. 
The Woman's Club will have charge of the entertainment 
for visiting ladies 


QUESTION BOX, 

1 What steps should be taken to prevent discrimination in 
price set by the big concerns on their goods in the 
several states? 

2 How can we meet the Furniture Dealers and Department 
Stores installment plan competition on stoves, refrig- 
erators, etc.? 7 


3 What can the merchant do about the Oil Company’s- 


wagon delivery competition ? 


{ What is the best way for our Insurance Company to 


grow; take on more territory, or increase the size of 
our maximum policy and remain in the two states? 

» To what extent should we take our clerks into our con- 
fidence in running the business? 

6 Should we make iron bound rules as to drinking and 
smoking by our help? 

‘ Is the Cash Trading Stamp practical for the Hardware 
Business ? 

8 What proportion of our annual meeting should he de- 
voted to pleasure and what to business? 

% What can South Carolina do to secure the concessions 
from the Railroad Companies as to rates which North 
Carolina has been granted? 

10 To what extent is co-operative buying practical ° 

ll Can the successful Hardware Merchant afford to give 
part of his time to public affairs? 

12 How can we make our show windows “Salesmen 2” 

13. What can we do to make our clerks take a livelier and 
more intelligent interest in their work? 

14. What lessons can the Southern Merchant learn towards 
the improvement of his business methods from his 
Western and Northern brother? 

15 Would the employment of a lady to be placed in charge 
of the glassware, tinware, china, etc., enable the Hard- 
ware man to get a larger portion of the women’s trade 
of his town? 


— — — — 


LAW REQUIRING PERMITS FOR FIRE ARMS 
NOW IN EFFECT IN CHICAGO. 

The ordinance recently passed by the aldermanic 
council of Chicago, and the object of which is to pre- 
vent the indiscriminate sale of firearms, went into 
effect on Monday, June 22. 

Henceforth it will be necessary, for the individual 
wishing to purchast firearms, to give as reference the 
names of two persons residing in the city, together 
with their own name and address and their reason for 


wishing to purchase a gun. 
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It was the intention of the city administration to 
notify all dealers handling firearms that no weapon 
may be sold to any one not having a written permit, 
and, moreover, that it is now unlawful to display guns 
or revolvers of any kind in store windows. 

Whether the administration has carried out this plan 
in al] instances or not, will not relieve the dealer 
from his responsiility if, perchance, he happens to 
violate the new law. Consequently it will be well for 
all hardware dealers to give this matter particular at- 
tention and instruct their clerks accordingly. 
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G. H. KERR, PSYCHOLOGICAL POET. 





G. H. Kerr, of the E. I. DuPont & De Nemour 
Powder Company, has blossomed forth as poet 
laureate of the Wilson administration. With a very 
nice sense of appreciation he chronicles the discov- 
ery, on the part of the chief executive, of the “goth 
It will be seen, in reading the 
“psychological” 


state of the Union.” 
following lines by Mr. Kerr, that the 
conditions attending Big Business in this country at 
the present time, no less than the White House diag- 
nostician, are not without their Boswell to chronicle 
them: 


If business isn’t humming 
And the orders aren’t coming 
And profits fall behind, 

To say so’s idle chatter 
It really doesn’t matter— 
It’s but a “state of mind.” 


When the wheels are not revolving, 
And the problem you are solving— 
To try to live on wind, 
Altho you can’t conceive it, 
You really must believe it, 
It’s but a “state of mind.” 


If your customers refuse to 
Order goods, and some abuse you, 
Th’ condition’s been defined, 
Just ship the goods and let them 
Rave, they'll be glad to get them. 

It’s but a “state of mind.” 


And when you find you're starving, 
And there is no meat for carving, 
The whole world seems unkind, 
Imagine you are dining 
On the best, and also wining, 
It’s but a “state of mind.” 


So study up psychology, 
And cut out all tautology. 
And to your woes be blind. 
If misfortune has you flattened 
On the ground—IT HASN’T HAPPENED, 


It’s but a “state of mind.” 


Now to Wilson all the credit, 

For he himself has said it, 
He was the first to find 

This land of milk and honey, 


Where vou think and get the money— 
This glorious “State of Mind.” 
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RATCHET BRACE PATENTED. 





Edward M. Graham, Chicago, Illinois, has secured 
United States patent No. 1,100,070 fcr a ratchet brace, 
é which he has as- 
signed to the 
Vaughan & 
Bushnell Manu- 
facturing Com- 
pany, a corpora- 
tion of Illinois. 
In a brace of 
this description 
5 there is com- 
prised the combination of a rotatable spindle having 
a median annular shoulder, a spindle frame in which 
the spindle is adapted to rotate, said frame having an 
end-abutting face, a key in engagement with the an- 
nular shoulder adapted to prevent the spindle from 
moving longitudinally in one direction relative to said 
frame, and an adjustable anti-friction bearing on the 
spindle toward the abutting face .whereby thrust 
strains between the spindle and frame may be taken 
by the bearing and the annular shoulder may be main- 
tained in close-fitting engagement with said key. 
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PITTSBURGH RETAIL HARDWARE DEALERS 
TO MEET. 
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The monthly meeting of the Pittsburgh, Pennsyl- 
vania, Retail Hardware Dealers’ Association will be 
held at the Fort Pitt Hotel, Pittsburgh, on the evening 
of Friday, June 26, at 7 o’clock, and will be the last 
regular gathering of the association during the summer 
months. The next regular meeting will be held in Sep- 
tember, the date to be announced later. A banquet for 
the members of the association and their clerks will be 
served by the Social Committee of the Pittsburgh or- 
ganization, on that occasion. 

After the banquet, which will be served promptly at 
7 o'clock, the Honorable N. Clyde Kelly will address 
the banqueters. Short addresses will also be made by 
President Goodfellow and Secretary Lewis, of the 
Pennsylvania State Retail Hardware Dealers’ Asso- 
ciation. 

A fine musical program and other amusing features 
have been provided. At the close of the evening a short 
business session will be held to clear up matters for 
the vacation season. 

sihitncsatioeeiie 


SKATE PATENTED. 


Lionel Alfred Wharrad, Redditch, England, has se- 
cured United States patent No. 1,098,199 for a skate, 
which he has as- 
signed to the Whar- 
rad Engineering 
Company, Limited, 
Redditch, England. 
In a skate of this description, having a blade and foot 
and heel plates above the same, there is comprised 
members supporting said foot and heel plates formed 
integrally with the blade and extending upwardly and 
outwardly from the same and means for securing the 
foot and heel plates to the support. 
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A 4TH OF JULY HARDWARE FLOAT. 


A photograph of the float seen in the accompany- 
ing illustration was sent to AMERICAN ARTISAN for 
comment. It certainly is a novel and aggressive method 
of advertising one’s store, as it takes a complete and 
attractive display of the popular Keen Kutter tools 
right to the prospective purchaser, instead of waiting 
for him to come by the store and perhaps look at the 


window. 


This float was arranged as a veritable moving win- 
dow display and because of its novelty, attracted much 


more,/attention than any window display. 
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ting the tools were securely attached by means of nar- 
row strips of tin screwed on to the background. 

A great deal of territory was covered by this out- 
fit, the results obtained repaying in manifold, the ex- 
pense, trouble and time used in trimming and display- 
ing this float. 

Taylor & Siders are progressive in every sense of the 
word, they are members of the Illinois Branch of the 
National Retail Hardware Association and submitted 
this photograph and description as a suggestion to 
fellow hardware merchants to construct a float of this 
kind for the Fourth of July, when such a display is 
very valuable from an advertising standpoint, because 
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Means of Displaying Hardware That Got the Business. 


Taylor & Siders, of Bement, Illinois, are the pro- 
gressive hardware merchants, who conceived the idea 
of popularizing their store in this manner. 

Mr. Siders is seen standing near the horse and C. R. 
Baugh another member of the firm, whose personal 
ingenuity is responsible for the detail work on this 
float, is seated on the wagon. 

The float was built on a light spring wagon, the 
framework being made of thin wooden panels. The 
framework was covered with black cloth, which formed 
an excellent foil for the display of glittering tools fast- 
ened on it. 

The sign at the top of the float was painted by Tay- 
lor & Siders, the rest of the decorations with the ex- 
ception of the flags and bunting was furnished by the 
Simmons Hardware Company. On the other side of 
the float there was another display of the same brand 
of tools, this being in a different design, but equally 
attractive. 

Mr. Baugh who drove the float through the streets of 
Bement and the surrounding country, writes that he 
found it very difficult to fasten the tools on to the back- 
ground, securely enough to withstand the jolting caused 
by driving the wagon around. After some experimen- 


J. R. Rainey, Hackett, Gates, Hurty Company, St. 


of the many people who are in the streets and who 
have the leisure to inspect it. 
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ORNAMENTAL DESIGN FOR RAZOR BLADE 
PATENTED. 





Franz A. Fuller, Newark, New Jersey, has secured 


#1 United States patent No. 45,908 for 
—_s an ornamental design for a razor 


3 blade, as shown in accompanying il- 
45,908 lustration. 
7~ee — 


COL. LOCKWOOD GOES ANGLING. 


There are not near as many fish in the Lost Land 
lake or Tea Lake as there were a couple of weeks ago. 
Cclonel W. J. Lockwood, of John H. Graham & Co., 


led a quartette of hardware men to Haywood station 
in northern Wisconsin, where they took an auto ride of 
twenty-four miles to Hubbard's resort and they led a 
bitter assault on pike, bass and muskellonge. The 
quartette was comprised of Frank Baldwin, of the 
Baldwin Shovel Company, Charleston, West Virginia ; 
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Paul: W. H. Farrell, Nicholson File Company, Provi- 
dence, and S. C. Bennett, of the Whitlock Cordage 
Company. Although they all landed some big fish and 
they were all loaded with big fish stories, Colonel 
Lockwood insists that his twenty-pound muskellonge 


was the biggest one landed. 


NIRS 
OBITUARY. 


Charles F. Rood. 

Charles F. Rood, treasurer of the wholesale hard- 
ware firm of Foster Stevens & Company and presi- 
dent of the Citizens’ Telephone Company of Grand 
Rapids, Michigan, died June 23, after an illness of 
several weeks. The deceased was born in December, 
1853, in Grand Rapids, and spent the whole of his life 
there. After leaving school, he entered the employ of 
Foster Stevens & Company as bookkeeper. 

In 1881 he purchased an interest in the business. 
When the business was incorporated several months 
ago, he was elected one of the board of directors and 
made treasurer of the company. 

William H. Hinds. 

William H. Hinds died at his home in St. Joseph, 
Missouri, at the age of 76. He was a pioneer hard- 
ware dealer of St. Joseph and retired from active 





business about ten years ago. He is survived by a 
widow and three daughters. 
David W. Stewart. 

David W. Stewart passed away after a long illness, 
at his home in Cincinnati, Ohio. The deceased was 
80 vears of age at the time of his death and was at 
one time a member of the firm of Stewart & Coffman, 
stove manufacturers. 

Albert Millard Wiley 

Albert Millard Wiley, a member of the firm of Frye, 
Phipps & Company, wholesale hardware dealers of 
Boston, died June 16th, at his home in Brighton, Mas- 
sachusetts, at the age of 62. 


ST iniieeniteaiaiaiaialll 
RETAIL HARDWARE DOINGS. 


The Lubberts & Rohrbeck hardware and implement busi- 
ness, Lidderdale, lowa, was destroyed by fire. 

Dahl & Fedson have purchased the hardware firm of 
Johnson Company, Toeterville, Iowa. 

Anderson Brothers, Cadams, Nebraska, have purchased 
the M. C. Anderson hardware business. 

The Burkett Hardware Company, Mt. Pleasant, Iowa, was 
destroyed by fire. 

A. T. Watson, Diller, Nebraska, has purchased the J. O 
Blauser hardware business. 

Andrew J. Haha, Aneta, North Dakota, has purchased the 
Korsmo Brothers hardware business. 

The Corpus Christi Hardware Company, Corpus Christi, 
Texas, have increased their capital stock from $20,000 to 
$70,000, 

The Robstown Hardware Company, Robstown, Texas. 
have increased their capital stock from $11,400 to $20,000. 

The Vogler-Drayton Hardware Company, Belleville, Illi- 
nois, has been incorporated with a capital stock of $9,000, by 
Edwin Vogler, C. E. Drayton and H. B. Drayton. 

C. E. Thomas opened a hardware busniess in North St. 
Paul, Minnesota. 

The Whitfield Hardware Company, Sioux Falls, South 
Dakota, have opened for business. 

The Chillicothe Hardware Company, Chillicothe; Texas. 
has been incorporated with a capital stock of $10,000, by J. 
PB. Goodlett, W. L. Bradley and Tom E. Rose. 





COMMUNITY INTEREST IN NEBRASKA—IN- 
TERESTING PAPER READ BEFORE AN- 
NUAL CONVENTION OF NEBRASKA 
COMMERCIAL CLUBS. 


BY D. F. DOLAN. 

A paper, entitled “Community Interest in Ne- 
braska,” which was read by D. F. Dolan of Western, 
Nebraska, before. the annual convention of the Ne- 
braska Commercial Clubs, which occurred at Grand 
Island, Nebraska, recently, is of a nature peculiar- 
ly interesting to retailers and for this reason is pub- 
lished in part herewith: 

“Business has an almost unbounded influence on 
human conduct. It is therefore important that we 
should correct ideas about it. The chief trouble lies 
in the fact that people generally do not consider both 
sides of every question, they usually see but one side, 
and that the one which they think affects their interests 
at first hand. This often leads them to engage in 
actions that work against their best interests, until 
they are compelled to see the utter one-sidedness of 
their conduct through the knowledge that better experi- 
ence brings to them. What makes a prosperous com- 
munity? Is it the wealth that is shown in beautiful 
homes and splendid stores? These things are only 
proof of the success of certain people. The chief 
factor is the unity of all the people in town and coun- 
try, the spirit that animates them with loyalty to home 
and all its interests, its business affairs, its religious, 
intellectual and social uplift of all the people. We 
should realize that the country town is an important 
factor in enhancing the value of -farm lands, so that 
the rural communities may be developed through the 
union of town and country mutually helpful because 
there is so much in common between them. The 
farmer should realize that the prosperity of the home 
town creates a convenient market for the sale of their 
products, and not only that but it also creates an addi- 
tional value on their land, on account of the proximity 
of the town. The town also creates other important 
benefits through the maintenance of churches and 
schools, and social institutions, all of which work to- 
gether for the betterment of the rural communities. 
It is important to make business methods understood 
and to place facts relating to them in popular form. 
A vast amount of misinformation regarding the manu- 
facture and sale of goods obtains through fake adver- 
tisements and exaggerated statements that are made 
appealing to the purely selfish side of human nature. 
There are some conditions gnawing at the vitals of the 
retail business today. There are scores of retail mer- 
chants who know this to be true. Some who appreci- 
ate the worth of the retail merchant and the important 
service he renders the rural community admit that the 
harmful conditions should be righted in some practical 
way. They say why doesn’t somebody do something 
to change these conditions. The tendency is toward 
centralization. The marvelous achievements of our 
country through the extension of the trade and indus- 
tries of all the states and of their community interests, 
finds no parallel in the history of the world. The ten- 
dency in recent years, however, has been toward the 
centralization of business in the large cities. These 
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cities have been growing into colossal business cen- 
ters, Where abnormal wealth and extreme poverty 
crows up side by side. Take the catalogue house of 
Sears-Roebuck & Co. for instance. That house sold 
over $90,000,000 worth of goods last year. In pur- 
chasing such a vast amount of goods, they are able to 
force manufacturers to grant them substantial reduc- 
tions from the usual wholesale cost of goods. Not- 
withstanding, their large profits, the investigations re- 
cently held by the legislature of Illinois to check the 
spread of the ‘White Slave Traffic’ it was proved that 
this giant catalogue house had the poorest paid em- 
ploves they could possibly secure. 

Every locality must have some means of provid- 
ing its people with trading facilities, a place where 
they can sell their produce and buy the articles 
needed. The local merchant is therefore a necessity, 
for the benefit of his community. The distribution of 
merchandise in the past has been through the great 
body of retail merchants in the home towns, and vil- 
lages which still are the source and center of the best 
things in American life. This system of distribution 
cannot safely be superseded by a system that drives 
trade and industry from the rural communities. The 
people should be reminded that for every dollar spent 
in the home town a large part of it remains in payment 
of labor and in the enhanced value of town property 
and farm lands, in better schools, improved roads and 
in decreased taxation. On the other hand. the money 
sent away to purchase goods, only the value of the first 
purchase remains, all of the other benefits are trans- 
ferred to some other community. 

“The enhanced value of the farm created by the 
home town. enables the farmer to extend his credit 
and increase the profits of his labor. 

“Nebraska is almost wholly a farming community 
and therefore its agricultural development depends 
largely on the farmers. If prosperity comes to them 
it should to the same extent to the local merchant, 
hence there should be a mutual co-operation existing 
between them, and a general development of resources 
that belong to each. The necessity for a real co-opera- 
tion between them is the problem of the hour. The 
great business question is now under consideration 
in congress. It is generally admitted that there are 
several abuses that ought to be corrected. These 
abuses have grown up through the years and are in- 
herent in human nature. They can be removed, how- 
ever. Those who believe in socialism say that they 
cannot be removed from our present system, and that 
therefore the only cure is by applying the doctrine of 
socialism to our industrial system. Now those people 
who concentrate their trade in the large centers of 
business, where they think they can buy the cheapest, 
are thereby promoting the case of socialism. Social- 
ists believe in concentration of trade, they would estab- 
lish state ownership for individual ownership, which 
is the foundation of our industrial system. The busi- 
ness men of the state should do their full duty in cre- 
ating an intelligent judgment upon these great ques- 
tions and use their influence for the advancement of 
their own and the state’s welfare. 

“In these modern days, syndicates and trusts have 
sprung up like mushrooms. The idea gained consider- 
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able headway that concentration in business is essen- 
tially a good thing. Well, to a certain extent it is, but 
there is a limit to its usefulness. We have had somé 
notable examples of this quite recently. The New 
York, New Haven & Hartford Railroad Company 
absorbed all the railroads of New England, and al! of 
the trolley lines. Having unlimited capital, it went on 
with its work of concentration until finally it ended 
in disaster and fell to pieces of its own unwieldly 
weight. A bunch of promoters of New York City, 
claiming unlimited backing in Wall Street, organized a 
huge chain system of stores. They opened three thou- 
sand of them in New York City, Baltimore, Philadel- 
phia, Washington, District of Columbia, and other 
cities, announcing that they would eliminate the mid- 
dleman and return part of their profits to customers. 
The scheme fell through. They sought to make money 
by the ‘get rich quick’ scheme and utterly failed. They 
fleeced the public during the time they were masquer- 
ading as friends of the consumers by cheapening 
prices. Cheapness should not dominate the whole in- 
dustrial world to the detriment of other benefits aris- 
ing trom the growth and prosperity of community in- 
terests. Persons who consider prices paramount should 
remember that there are other conditions which ma- 
terially affect the value of prices. Quality, for in- 
stance, is of more importance than cheapness. hence 
the old saying: ‘The cheapest things are the dearest 
finally.’ People will sometimes spend money for which 
they get no immediate return, but they look into the 
future and see the outlay coming back four-fold. This 
operates in the case of growing towns which increase 
the value of property. The city of San Francisco is 
spending many millions of dollars preparing for the 
exposition of next year, but in doing so they are look- 
ing to the future, when all this vast expenditure will 
be worth a good deal more than it costs in the pub- 
licity which it will give to the community interests of 
that city. 

“In every age, in the most enlightened nations of an- 
tiquity, as well as in modern times, in Greece, in the 
Roman republic, in the Roman empire, in the famous 
rule of Charlemagne, in the history of the feudal mon- 
archies, in the formation of modern national states, 
the concentration of trade and business and the conse- 
quent concentration of wealth brought on the final 
deterioration and decay of the state through the strug- 
gle between wealth and poverty, and often ended in 
political anarchy. When this happened, the way was 
opened for the dictator and ended in despotism. We 
have a modern example of this in Mexico. Under the 
despot, Diaz, the people were robbed by the concen- 
tration of wealth in the hands of a few. The lands, 
the forests, the mines, were given away in concessions 
to a favored few who bribed the ruling power, and 
so it came to pass that a few families owned thou- 
sands of acres of the most valuable lands, for which 
the public received nothing in return. In this way the 
poor people of Mexico have been made unfit for free 
government, having a republican form only in name. 
The small communities have kept poor, without educa- 
tion and the means for self-improvement. They have 


heen consigned to practical slavery to provide a life of 


ease for the few. 
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Springtime Important Period for Hardware Dealers 


By Wo. T. 


Changing Seasons— 


GORMLEY. 








ICE CREAM FREEZERS. 

There was a time when ice cream, as a home-made 
dessert, was an undreamed-of luxury. It has not been 
so long ago, in fact, when 
this dainty and tempting 
dish was not to be had out- 
side of a hotel, restaurant 
or confectionery shop. 

During the past few 
years, the art culinary has 
made giant strides along 
the highway of progress. 

And although it must be 
admitted that the Amer- 
ican cuisine is many miles 
behind that of any other nation on earth, with the 
exception, perhaps, of that of England, it is never- 
theless a fact that a very large percentage of Amer- 
ican housewives are familiar with the making of ice 





cream in the home. 

Nor is this all. The American housewife may not 
have mastered the mysteries of consommeé or ravioli, 
of golden buck or welsh rarebit; but she can make 
ice cream that is not only palatable, but genuinely 
Zor rd. 

Now is the time to reap results on ice cream freez- 
ers. 

As a matter of fact, a great deal of exploitation 
should be carried on in this department. 

Since everybody, practically, is fond of this deli- 
cacy, is it not logical to argue that every home should 
be provided with an ice cream freezer? 

The thoroughly progressive and sound-business 
hardware salesman has but one policy on the selling 
of ice cream freezers, and that is to avoid, whenever 
possible, selling anything but the very best. 

While quality of the highest is assuredly to be 
desired in all manner of merchandise, in every item 
of hardware, this is particularly and peculiarly true 
of ice cream freezers. 

The reason is that an inferior grade of freezer will 
practically spoil the cream, in this sense that it is not 
equipped with the proper mixing device. 

If ever the policy of buying the best had virtue in 
it, it certainly is in this instance. 

Of course, for a hardware dealer or his clerk to 
make this statement broadly to a customer would 
mean little, if anything, of value to the prospective 
purchaser. 

It is generally conceded by all manner of people 
that it is a pretty good policy to buy the best article 
in any given line. 

And the clerk who proceeds to inform the customer 
of such a well known fact is wasting his time. 

But if he can take a sample of each line of ice 
cream freezer in stock and demonstrate the com- 





parative values of the one over the other, until he 
comes to the best freezer in the lot, and here con- 
vinces the customer of the superior merits of this ice 
cream freezer, then he has accomplished something 
worth while. 

He has done the work of a salesman. 

He cannot do this unless he is master of his sub- 
ject. 

He should know what is the principle upon which 
the freezing is done in an ice cream freezer. 

Is the freezing brought about merely because the 
can of cream is packed in ice? 

Ts it the stirring of the cream by the blades? 

Or is it the mixing and the chill of the ice, both? 

What does he think of the ice cream freezer which 
freezes the cream without need of any stirring or 
mixing whatever ? 

Is this freezer as good as, or better than, the 
others which require mixing? 

How would he prove his contention? 

If a customer tells him that the last ice cream 
freezer she bought made lumpy cream, what would 
he ascribe as the reason, or what various reasons 
would he ascribe? 

What is the principal quality of good ice cream, 
and which machine in the stock will guarantee this 
quality? 

How would he substantiate this claim, and explain 
it !ucidly to a customer? 

What does he understand by triple expansion? 

Could he tell the advantages of triple expansion in 
the freezing of a batch of cream? 

Unless he is equipped with familiar insight into 
these various points, he will more than likely lose 
many sales during the course of the summer; while, 
on the other hand, if he knows the various points, 
pro and con, which cover the subject of ice cream 
freezers, he cannot fail to effect a handsome in- 
crease in sales at this time of the year. 

The wide-awake hardware dealer is always a lit- 
tle ahead of the season. 

Indeed, it is he who, through’ the medium of his 
advertising, and again by means of window displays, 
which are only another form of advertising, and by 
an intelligent display of the goods, in some con- 
spicuous part of the store, suggests the season which 
is about to begin. 

The secret of success in merchandising demands 
that the hardware dealer introduce the season, so to 
speak, to the consumer public. 

Perhaps the first week or so will be fruitless of 
sales. 

But this does not say, by any means, that it will 
be void of good results. 

Immediate results are not indispensable to legiti- 


mate success. 
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It is the accumulation that comes from continuity 
in maintaining a given policy that makes for the sort 
of success that is worth while. 

He would be a deplorable idiot, indeed, who would 
wait until the dog-days to display, advertise and 
otherwise suggest ice cream freezers. 

To travel on the edge of the season’s tide is the 
surest policy. 

The laggard has no place in the hardware business 
today. He is a clog in the wheel of progress. 

He stands in his own light, impeding the way of 
others. 

The sooner the hardware business has lost him 
from its membership, the better off the hardware busi- 
ness will be. 

Excelsior ! 

Let us progress! 

Let us study our business as a profession, and 
master it with all the jealous ambition of an artist 
who strives to conquer his art. 


Af 


PAINSTAKING WON THIS ORDER. 





I was traveling for a dress-goods house with a line 
of summer patterns which appealed so favorably to 
the feminine heart that my commissions on re-orders 
were stacking up fast. It was very easy to sell those 
goods. I had been four weeks on the road with them 
before I struck my first hard customer. 

The prospect’s name was Goodyear—at least I will 
call him that here. His store was big and pretentious 
for the size of the town in which it was located—a 
town of the type which “points with pride” to its court 
house and its daily paper. 

Goodyear was an elderly man, a cautious buyer and 
very much behind the times, as my first glance at the 
barren, unattractive interior of his store assured me. 

He liked my line, and appreciated its fine points, but 
he wouldn’t think of buying it. 

“It’s a good deal too costly. People in a town of 
this size don’t lean much toward city styles—they don’t 
spend much money,” he said. 

I begged to differ. I felt sure that his trade com- 
prised many prosperous farmers and townspeople; 
there were three big churches in the neighborhood, a 
dancing academy across from the hotel, and other evi- 
dences of a social inclination. I thought, “The inhabi- 
tants of this town would enjoy being as fashionable to 
a mild degree, if they were given the chance,” and 
urged this point on my prospect, but he shook his head. 

“How much advertising do you do, Mr. Goodyear?” 
I enquired. He replied that he had signboards along 
the state road, and ran a quarter-page ad twice a week 
in the local Gazette. I asked to see his advertising 
files, and wasn’t surprised to find that he had been 
running about the same prosy quarter-column of fine 
type, with unimportant changes, and a dreary-looking 
cut, for six months back. 

I asked him for a sheet of paper and drafted a big 
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display ad—one calculated to make any lover of good 
clothes long for a sight of the patterns I handled. 
When it was finished, I pointed out the advantages of 
my method of ad writing, in a way which did not 
appear to cast any unkind reflections on his. Then I 
put a proposition to him which made him gasp. 

“Suppose you place an order with me—a small one, 
if you like, until we see how my plan works—and as 
soon as the goods are here you run this half page ad 
I have written, in the Gazette, letting your customers 
know the advantages and the great line you have to 
offer them. Change your ad for the following week— 
I'll leave you copy for it—copy that would cost you a 
good round sum if you were to hire an expert to 
write it—not because it is so pretty to look at, but but 
because it has drawing power—it will bring customers 
into your store just as a lamp draws moths. If it 
doesn’t bring business, I guarantee to pay for the first 
week’s advertising. If it does, you can re-order from 
my house as many times as you find it necessary for 
handling the season’s trade.”’ 

Goodyear had followed my arguments closely and 
seemed favorably impressed. He began to realize that 
it would mean good profits to him if he could galvan- 
ize the trade in that country town. At length he hesi- 
tatingly placed a small order, consenting to give my 
plan of campaign a trial. 

I wrote more copy for his ads and promised to 
furnish attractive cuts. We had dinner together at my 
hotel, and in the evening returned to his store, where 
I gave him a demonstration of effective window-dress- 
ing. I used some of my samples for the purpose and 
he was enthusiastic when he saw the effect. I ex- 
plained the color scheme and the reasons for placing 
the different goods in their relative positions, drawing 
a diagram to leave with him, for fear he should be 
unable to reproduce the plan after my samples had 
been taken away. 

We had an agreeable evening, and I caught the mid- 
night train for the next town on my route. 

It was gratifying, six weeks later, to learn that 
Goodyear had re-ordered on a large scale. He has 
since become a regular and considerable customer of 
our house.—L. F. M., in Michigan Tradesman. 
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RAZOR STROPPING MACHINE PATENTED. 





Pliny Catucci, Newark, New Jersey, has secured 
United States patent No. 1,100,353 for a razor-strop- 
ping machine, which he has as- 
signed to A. F. Meisselbach & 
Brother, Newark, New Jersey. 


1,100,363 






In a razor stropping device of 
this description, there is com- 
prised the combination of an 
oscillating support, a rotating 
blade holder carried by said 
support, a gear wheel carried by the support, a pinion 
connected to the blade holder and engaging the wheel, 
means actuated by the oscillation of the support for in- 
termittently actuating the gear wheel and pinion to 
positively rotate the blade holder, and a rotating strop- 
ping roller located in position to strop a razor blade 
mounted in the holder. 


yen ee 
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HEATING AND VENTILATING 








CRITICISM OF PLAN FOR PIPING RANGE 
BOILER. 


\MERICAN ARTISAN, 
Chicago, Illinois. 

In the June 13th issue of AMERICAN ARTISAN, ap- 
peared a plan for piping a range boiler which | must 
criticize for the reason that it is incomplete and mis- 
leading to the uninitiated worker. 

The illustration does not show any cold water con- 
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How to Set Rrange Boiler. 


nection, neither does it show a hot water connection 
to the boiler at the right place. 

! am enclosing a sketch, which I believe adequately 
explains the system I have been using successfully for 
some time. 

The cold water pipe at the under side of the boiler 
should be about one-fourth inch higher than the hole 
in the water front, in order to get easy circulation. 

Yours truly, 
G. W. JoHNsToN. 

Rockford, Illinois, June 20th, 1914. 
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KELSEY WARM AIR GENERATOR. 








The Kelsey Heating Company, 301 James Street, 
Syracuse, New York, manufacturers of the Kelsey 
Warm Air Generator, claim their product to be the 
latest and safest, as well as the most economical of 
home heaters. They say its construction is such that 
it cannot set on fire shavings, or other light material, 
that may be in the pipes. 

The arrangement, construction and method of 
warming and circulating air with a Kelsey Warm Air 
Generator are said to be entirely different from that of 
any other heating apparatus. According to the manu- 
facturers, the flues or sections, through which the air 
passes in being heated, are cast iron, long, hollow and 
with corrugated sides. There are from eight to six- 
teen sections in each Kelsey Warm Air Generator, 
according to its size. Each section weighs about 
seventy pounds and has eight square feet of heating 
surface. These heating surfaces are in contact with, 
and overhang, the fire so that they get the full benefit 
of all the heat generated. The corrugations are on the 
inside of the sections as well as the outside, and cause 





the air in passing through to deflect from a straight 
course, and to become more thoroughly mixed. 

It is asserted that the Kelsey Warm Air Generator 
is not subject to heat fluctuation, that it maintains an 
even temperature under all weather conditions. This 
the makers claim is because of its great weight. The 
weight of the average Kelsey being over 2,000 pounds. 
When such a mass of iron becomes thoroughly heated, 
it is evident that it can be kept heated most eco- 
nemically. 

Further particulars concerning the characteristic 
features in the construction of Kelsey Warm Air Gen- 
erators may be had by writing to the manufacturers. 





FRONT RANK STEEL FURNACE FACTS, 


The Haynes-Langenberg Manufacturing Company, 
4045-4057 Forest Park Boulevard, St. Louis, Mis- 
souri, manufacturers of Front Rank Steel Warm Air 
Furnaces, claim their product to be in the lead of the 
warm air furnace industry. 

They claim the Front Rank to be the result of 
vears of toil. The underlying principles of construc- 
tion in the first model of the “Front Rank” which was 
huilt in 1888, are those represented in the furnace at 
the present time, although numerous improvements 
have been made from time to time. 

That this furnace has steadily grown in popularity 
for a quarter of a century is an evidence of the fact 
that its success is founded on merit. The manufactur- 
ers claim that every Front Rank furnace installed 
means the making of a friend, as the economical, long 
service and satisfaction producing features incorpo- 
rated in the construction of these furnaces are such 
that the user cannot help feeling proud of his heating 
plant, and boasting of it to his friends. As the satisfied 
user is the best testimonial a product can have, the 
Haynes-Langenberg Manufacturing Company should 
be in a position to show installers of heating plants 
some of the advantages of handling Front Rank Steel 
Warm Air Furnaces, for they claim to be in receipt 
of letters from many satisfied users, testifying to the 
economy, durability and efficiency of these furnaces. 

The manufacturers assert that in the construction 
of the Front Rank Steel Warm Air Furnaces only the 
best of materials are used. The fire-chamber is made 
of a solid sheet of heavy armor plate with a single 
seam, which is so closely riveted that it is absolutely 
gas-tight. The fire-pot is lined with fire-clay tiling, 
a feature that not only increases the durability of the 
furnace, but causes perfect combustion. 

The Haynes-Langenberg Manufacturing Company 
have for distribution a quantity of literature fully de- 
scribing the Front Rank line of steel warm air fur- 
naces, and telling of their system of -co-operation with 
agents and dealers which facilitates the sales of these 
furnaces. 
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DISPLAY OF WOODEN VENTILATORS AT 
CINCINNATI CONVENTION. 





Thirty-two firms from varidus sections of the coun- 
try exhibited samples of their products at Music Hall, 
Cincinnati, Ohio, during the tenth annual convention 
of the National Association of Sheet Metal Contrac- 
tors, June 16-19. 

Among the displays that particularly attracted the 
attention of both conveners and visitors was the ex- 
hibit of the Wooden Ventilator Company, East Pales- 
tine, Ohio, manufacturers of hardwood cold-air faces, 
ventilators and radiator cabinets. Thomas Padgett, 
the president and general manager of the Wooden 
Ventilator Company, was in charge of the exhibit of 
hardwood cold-air faces and ventilators. As Mr. Pad- 
gett is the originator of this class of goods, it can 
readily be seen that he was in his element when dem- 
onstrating the merits of his products. 

In the Wooden Ventilator Company’s booth were to 
be seen wooden cold-air faces of every conceivable 
shape and design, by the use of which Mr. Padgett 








Exhibit of Hardwood Cold-Air Faces. 


claims the proper ventilation of homes are secured. 
Mr. Padgett has some radical ideas as to the proper 
ventilation of any room, either public or private. He 
says that it is not necessary to build air flues in order 
to ventilate a chamber, the space between the studding 
being quite sufficient to supply the necessary amount 
of air through the Wooden Ventiiator Company’s 
hardwood cold-air faces. 

By referring to the accompanying illustration of 
the Wooden Ventilator Company’s exhibit, an idea of 
the method of construction of these products can be 
gained. The cold-air face with the oblong design seen 
in the foreground of the illustration is known as the 
No. 10 mesh and has the greatest air capacity and the 
cold-air face with the square mesh seen at the left of 
No. 10, is known as No. 7 and represents the least air 
capacity. According to the manufacturers, thirty- 
three designs can be cut from a square mesh face 
No. 7, size 18x22. 

Mr. Padgett can be seen at the left of the illustra- 
tion, seated at a desk upon which was piled an assort- 
ment of illustrated booklets, that contained complete 
information concerning the Wooden Ventilator Com- 
pany’s products. These booklets are of interest to all 
in the warm-air heating and ventilating business. 
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AUTOFORCE VENTILATING SYSTEM. 

Interesting pamphlets have recently been published 
by the Autoforce Ventilating System, 53 Devonshire 
Street, Boston, Massachusetts, for a strenuous adver- 
tising campaign. 

These booklets, fifty thousand of which have been 
printed, contain many enthusiastic letters from own- 
crs of buildings, where the Autoforce Ventilating Sys- 
tems have been installed, testifying to the merits of 
these systems. Fine illustrations of well-known build- 
ings in many sections of the country, that are equipped 
with Autoforce Ventilating Systems are also shown 
in the pamphlets. 

The Autoforce Ventilating System maintain 
‘branches in all parts of the United States and Can- 
ada, and from each of these offices pamphlets are be- 
ing liberally distributed among the ventilating trade 
in their territory. 

-oo 


HIS OWN MEDICINE. 

The man who slaughters the prices of standard, 
trade-marked goods does so for one reason: To 
attract trade to his store. 

Those who do this most are the large department 
stores and cut-rate drug stores. 

\n authority has recently produced figures to show 
that the cost of doing business by the largest stores 
exceeds that required by the smaller stores. 

For instance, a large dry goods store is quoted as 
runming at 24% overhead; an average dry goods 
store at 23%, and a small dry goods store at 16%%. 

Therefore the loss—or no profit, which is just the 
same as a loss—on goods sold below price has to be 
made up on other articles. 

\s the large price-cutting store has to pav more for 
overhead than the small, standard price store, it natur- 
ally follows that it must earn a larger profit on that 
portion of its goods which is not sold on a price target 
basis than is necessary in the small store. 

How would it be to tell the public these facts ? 

How would it be to advise the public to buy price- 
cut goods at cut-price stores and show them that on all 
other goods they will have to pay more in order to 
cover the loss? 

How long would price-cutting exist, if the public 
knew these facts? 

Why not give the price cutters a monopoly—in 
price cutting—and teach the public to buy their other 
supplies elsewhere ? 

Would this not do more to adjust the problem in 
favor of decent merchandising than all the legislation 
and all the “movements” and resolutions put together ? 

Think it over.—Selling and Advertising 


a 





Some salesmen succeed with a line of cheap goods, 
others are best at selling high-class goods. It is all 
very largely a matter of temperament. 

laaenigsieimsplai 

It has been well said that the institution that in- 

creases its business in dull times is not the store that 


cuts its advertising expense in the effort to reduce the 


cost of doing business. 
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National Warm Air Heating and V,entilating 
Association Holds June Meeting in Detroit, Michigan 








The June meeting of the National Warm Air Heat- 
ing & Ventilating Association was iteld in the Hotel 
Pontchartrain, Detroit, Michigan, on Tuesday, 
June 23. 

It should at this time be of interest to the trade at 
large to know that J. H. Hussie of Omaha, Nebraska, 
in the capacity of chairman of the Warm Air Commit- 
tee of the National Association of Sheet Metal Con- 
tractors, after considerable correspondence and mis- 
sionary work, brought about a meeting on January 
22 last, at Cleveland, Ohio, the meeting at which this 
organization was founded. On April 21 of the pres- 
ent year the Executive Committee held a meeting at 
Cleveland, Ohio, and on Tuesday, June 23, the first 
formal meeting of the Association took place at 
Detroit. 

The National Warm Air Heating and Ventilating 
Association is now ready for an aggressive campaign 
by which it is hoped to educate the consumers and the 
public at large up to the benefits and advantages of 
warm air heating and ventilation. 

The June meeting of the National Warm Air Heat- 
ing and Ventilating Association was called to order at 
10 o’clock by President John D. Green of the organ- 
ization, and a continuous session was held from that 
time until 5 o’clock in the evening, a buffet lunch be- 
ing served to the delegates in the meeting, in lieu of 
adjoining to the dining-room for the noonday repast. 

It is worthy of note that during the entire meeting 
there was not one discordant note to mar the general 
friendly tone of the proceeding. The members were 
all enthusiastic for the furtherance of the cause, and in 
spite of the excessive heat of the day, they exhibited 
great earnestness and zeal in the discussion of the 
subjects brought before them. 

The spirit of co-operation which was evident on all 
sides promises much for the future of the new Asso- 
ciation and for the results which it seems bound to 
accomplish. 

The new constitution and by-laws of the Association 
were adopted by unanimous vote and the same set of 
officers who have guided the helm of the organization 
since its beginning on January 22 were unanimously 
re-elected. 

These officers are: President, John D. Green, De- 
troit, Michigan; Vice-President, F. T. Giblin, Utica, 
New York; Treasurer, W. G. Wise, Akron, Ohio; 
Secretary, A. W. Williams, Columbus, Ohio; Execu- 
tive Committee, John A. Howard, Dowagiac, Mich- 
igan: E. P. Miller, Marshalltown, Iowa, and Charles 
Seelbach, Cleveland, Ohio. 

The calling of the roll found the following present: 


K. F. Triggs, the Majestic Manufacturing Co., Hunting- 
ton, Indiana. 

Philin Will, Sill Stove Works, Rochester, New York. 

W. G. Wise, the Wise Furnace Co., Akron, Ohio. 

F. T. Giblin, Giblin & Co., Utica, New York. 

Frank Will, Sill Stove Works, Rochester, New York. 





R. C. Cook, Thatcher Furnace Co., New York, New York. 

A. O. Jones, the United States Reg. Co., Battle Creek, 
Michigan. 

Frank K. Chew, The Metal Worker, New York, New 
York. 

H. W. Michael, Denver, Colo. 

Daniel Stern, AMERICAN ARTISAN, Chicago, Illinois. 

Jno. H. Hussie, Hussie Hardware Co., Omaha, Nebraska. 

Edwin L. Seabrook, Philadelphia, Pennsylvania. 

We P. Baier, Monroe Fouridry & Furnace Co., Monroe, 
Michigan. 

Jno. D. Green, Detroit Stove Works, Detroit, Michigan. 

A. W. Williams, Secretary, Columbus, Ohio. 

Wm. J. Dwyer, Art Stove Co., Detroit, Michigan. 

Edward Norris, Utica Heater Co., Utica, New York. 

R. H. Bradley, Kelsey Heating Co., Syracuse, New York. 

J. M. McHenry, Detroit Stove Works, Detroit, Michigan. 

Alfred B. Moran, Peninsular Stove Co., Detroit, Mich- 
igan. 

Samuel Stearns, Michigan Safety Furnace Pipe Co., De- 
troit, Michigan: ~° 

R. H. Hood, Hood Furnace & Supply Co., Conning, New 
York. 

Robert Ketting, Tuttle & Bailey Mfg. Co., Chicago, Illi- 
nois. 

T. E. Henry, the T. E. Henry Furnace Co., Cleveland, 
Ohio. 
F. E. Wheeler, International Heater Co., Utica, New 
York. 

E. P. Miller, Lennox Furnace Co., Marshalltown, Iowa. 

I. Stearns, Michigan Safety Furnace Pipe Co., Detroit, 
Michigan. 

C. B. DuCharme, the Michigan Stove Co., Detroit, Mich- 
igan. 

Chas. Seelbach, Forest City Foundry & Mfg. Co., Cleve- 
land, Ohio. 

D. R. Curtenius, Kalamazoo Stove Co., Kalamazoo, Mich- 
igan. 

D. E. McCabe, International Heater Co., Chicago. 

E. W. Hake, the Estate Stove Co., Hamilton, Ohio. 

A. S. Robertson, Tuttle & Bailey Mfg. Co., New York. 

J. V. Dailey, Michigan Stove Co., Detroit, Michigan. 

G. D. Wilkinson, Cribben & Sexton Co., Chicago, Illinois. 

Fredk. M. Devlin, Philadelphia Hardware & Malleable 
Iron Works, Philadelphia, Pennsylvania. 

F. N. Brayer, Co-Operative Foundry Co., Rochester, New 


_York. 


Thos. Padgett, President Wooden Ventilator Co., 
East Palestine, Ohio. 

W. P. Cooke, Monroe Foundry & Furnace Co., Monroe, 
Michigan. 

Walter Wimmer, Wrought Iron Range Co., St. Louis, 
Missouri. 

H. W. Symonds, Symonds Register Co., St. Louis, Mis- 
souri. 

D. Meyer, the Meyer Furnace Co., Peoria, Illinois. 

John F. Nugent, Estate P. D. Beckwith, Dowagiac, 
Michigan. 

Geo. Harms, F. Mayer Bro. Co., Peoria, Hlinois. 

C. F. Mertz, Co-Operative Foundry Co., Rochester, New 
York. 

D. Rait Richardson, Richardson & Boynton Co., New 
York. 

Geo. Harms, Rock Island Register Co., Rock Island, 
Ilhinois. 

J. W. Robinson, Hart & Cooley Co., New Britain, Con- 
necticut. 

G. J. Close, Art Stove Co., Detroit, Michigan. 

C. J. Andrus, Michigan Stove Co., Chicago, Illinois. 

J. M. Triggs, Manager, Majestic Manufacturing Co., 
Muntington, Indiana. 

H. J. Ward, Marshall Furnace Co., Marshall, Mich. 

W. G. Henry, Detroit Stove Works, Detroit, Michigan. 


President Green now read his address, which fol- 
lows: 


Members of the Association and Invited Guests: One of 
our foremost writers says: “Common sense people all rec- 
ognize the value of letting the public know who you are, 
where you are, what you are, and what you have to offer the 
world in the way of commodity or service.” This is ex- 
actly what our Association proposes to do. 

On the twenty-second day of January, this year, about 
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fiftyemanufacturers of warm air heaters and supplies met in 


the city of Cleveland, and after full discussion as to whether 
or nog-a national organization would be a good thing, it was 
unanimously agreed that an organization consisting of manu- 
factirers of warm air heaters and accessory manufacturers 
would, if conducted on the right lines, largely increase the 
volume and improve the quality: of warm air heating ap- 
paratus throughout the country. 

The object .of the association as promulgated at this par- 
ticular meeting was: 

“To promote the proper installation of warm air heat- 
ing systems through systematic education in every depart- 
ment of the industry.” 

Mr. H. Hussie, chairman of the Warm Air Furnace 
Committee of the National Association of Sheet Metal Con- 
tractors, after many months of letter-writing and presenta- 
tion of arguments to the manufacturers, finally succeeded in 
getting together the very creditable and representative num- 
ber of, manufacturers. Mr. Hussie is with us today, and I 
am more than pleased to welcome him, as I look upon him as 
the “Father of the Association.” 

Mr. Hussie has launched a movement which I believe 
will prove to be one of the greatest educational movements 
ever known to the heating industry of the country, providing, 
the manufactt'rers -wvill sive to this movement the backing and 
encouragement it deserves. 





Jchn D. Green, Warm Aijr 


Re-elected President National 
Heating and Ventilating Association. 


I will be more than pleased to entertain a motion to make 
Mr. Hussie the first honorary member of the National Warm 
Air Heating and Ventilating Association of the United States. 

The officers and members of the National Association, as 
well as a large number of the state and local associations of 
the sheet metal contractors, are taking much interest in the 
work of our Association; in fact, I sometimes think they are 
evincing more interest in this organization than many of the 
manufacturers. 

You will note by the printed program there are several 
subjects now in the hands of various committees, and you 
will hear the reports submitted by most of those committees 
during the day’s session. 

There are in this country today about one hundred and 
fifty manufacturers of warm air heaters and about thirty 
manufacturers of accessories, such as registers, pipe, etc. 
We have at the present time a membership of twenty-eight 
manufacturers of warm air heaters and eight accessory man- 
ufacturers. 

Just think of it for a moment! There are approximately 
one hundred and eighty-five thousand warm air heaters made 
annually in the United States. Our present membership of 
twenty-seven manufacturers make possibly one hundred thou- 
sand of the total number. In order to carry on the work of 
this Association as it should be properly conducted, and prove 
a great success, we must have a membership representing at 
least one hundred and sixty thousand of the total output of 
warm air furnaces produced in the United States. 

I have had people say to me: “Why don’t you increase 
your membership?” Little do they know of the work and 
time that has been expended to accomplish that end, and 


little do they know of the reasons given by different manu- 
facturers for not joining the Association, 


some of which are: 
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“We want to wait until we see whether you can make it go,” 
“We want to wait until we see what you propose to do,” “We 
are afraid to join an association.” I know a man who is so 
timid he gets “cold feet” standing on a furnace register. 

The warm air heater manufacturers now have the op- 
portunity to support a movement which will, without ques- 
tion, bring the warm air system of heating out of the rear, 
where it has been in practical obscurity, and place it at the 
head of the heating industry of the country, in which posi- 
tion it rightly belongs. 

We all know it is claimed by the highest authorities of 
the present age that warm air heating is by far the most 
heaithful and hygienic system of heating, depending of course 
upon the efficiency and quality of the apparatus, and the man- 
ner in which it is installed. We all know this and: wonder 
why others don’t fall in with us and help along a campaign 
to let the people of the entire country know it. 

Men succeed only by working with other men, 
other men. The brotherhood of man is an idea now 
appreciated in business. Commerce today stands for 
ality and reciprocity. 

I appeal to those who have not joined our organization 
to come in now. I appeal to every member of the Associa- 
tion to make himself a committee of one to gather in at least 
a couple of new members. I appeal to the members of the 
National Association of Sheet Metal Contractors throughout 
the country to speak a good word for us wherever and when- 
ever possible. 

I read a few days ago the following article 
Elbert Hubbard: 

“The line between failure and success is so fine that we 
scarcely know when we pass it—so fine that we are often on 
the line and do not know it. Many a man has thrown up his 
hands at a time when a little more effort and a little more 
patience would have achieved success. A little more per- 
sistence and a little more effort, and what seemed a hopeless 
failure may turn to glorious success. There is failure 
except in ‘no longer trying.’ Let us continue in our efforts.” 

In conclusion I want to express my gratitude and appre- 
ciation of the great interest manifested by the trade press, 
and the assistance they have given us by publicity of the work 
that is being done by the Association—they have demon- 
strated a willingness at all times to help promote the interests 
and desired aim of this organization. 

Let each one of us resolve, first, that we stand steadfast 
in the support of our association; second, that we will each 
and every one of us pledge ourselves, not only to support the 
Association in a financial way, but will use our best efforts 
to increase our membership. 
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The treasurer’s report, which followed the reading 


of the president’s address, showed the finances of the 


organization to be in a healthy condition. 
Secretary Williams now read his report, which was 
of a as follows: 


distinctly encouraging nature, 


Gentlemen: As you are aware I only assumed the duties 
of Secretary March 1, but having been favored with invita- 
tions, had attended the organization meeting last January, 


and your Executive Committee meeting in February, and was, 


therefore, more or less in touch with all previous proceed- 
ings, so that it was somewhat easier to carry out the plans and 
wishes of our officers and members. 

\fter the Cleveland meeting January 22, 1914, the first 
essential was a full list of the manufacturers of furnaces and 
accessories, as no complete and reliable list was to be found. 
This required considerable time and more or less correction, 
until we now have what we believe is an up-to-date record of 


this kind. 


requests tor copie 


From time to time I receive 
list. and following the practice of the National Association 
of Stove Manutacturers, have dsked $5 per copy for this list 
from those not members of our organization. Your instruc- 
tions in reference to furnishing this list are respectfully re- 
queste: d. 

( ‘onside rable time and effort has also been required in or 
der to advise and interest those eligible to membership and 
desirable as such. Since our initial meeting three letters have 
been sent to all furnace manufacturers ind to the makers 
of furnace accessories, requesting their support and member- 
ship, and whenever the opportunity presented a personal so- 
licitation has been made. In addition to these, many special 
letters have been written relative to this matter, and altogether 
quite a number of additions to our roll call have been made. 
We have also secured many promises with assurances they will 
be made good. All but four firms in attendance Cleveland, 
January 22, 1914, have kept their promises and joined. 


our dues and 


Your Secretary is of the opinion that when 
increase 


plans are definitely established, a more bstantial 


in our membership can be secured. 

Copies of the tentative “Formula for Insta llation” have 
been sent to all members, as directed by r Executive Com- 
mittee. 

Copies of various reports and other matters of interest 


€ 
(see copies attached) and the work of our Special Committees 




















































































36 





has been sent to the members in order to keep them in touch 
with our progress, and a special effort has also been made to 
give our Association the proper publicity; this latter has been 
possibile through the courtesy and generous amount of space 
devoted to our organization by the trade papers. 

As directed, I have sent out to all furnace manufacturers 
a request for their system of computing their costs, at the 
same time explaining the object is to secure a formula of 
costs that will be simple and practical and the best which 
can be obtained. A copy of this letter is attached to my re- 
port. A number of replies have already been received. 

I was also directed to arrange for the compilation of a 
list of undesirable salesmen. Under the direction of your 
Committee on “Salesmen’s Bureau,” I sent a special letter to 
all furnace and accessory manufacturers, requesting informa- 
tion regarding undesirable salesmen and explaining the pur- 
pose of same. With this letter a printed form to be filled out 
and returned was enclosed. Copy of this letter and form is 
attached. The replies have been referred to the proper Com- 
mittecs. 

I have attended several meetings of furnace dealers and 
installers, among them those of the Master Sheet Metal 
Workers of Michigan and the recent Cincinnati convention of 
the National Association of Sheet Metal Contractors, endeav- 
oring, on such occasions, to promote the interests of our or- 
ganization and explain its Objects and Aims. 





Allen W. Williams, Re-elected Secretary National Warm Air 
Heating and Ventilating Association. 


The daily mail which reaches the Secretary’s office is sur- 
prisingly large and varied in the inquiries, suggestions and 
requests for information which it contains, and indicates a 
lively interest in the affairs and progress of our organization. 

It is respectfully suggested for your consideration that the 
compilation either annually or semi-annually of certain statis- 
tics relative to our business would be to the advantage of all 
concerned, as no reliable records of this kind are now made 
regarding our business. In my opinion, anything elaborate or 
going much into detail would be a mistake, but we might, for 
instance, well undertake a record of the number of furnaces 
made and the trade conditions from year to year. These rec- 
ords could be elaborated or extended from time to time as 
in your judgment might seem wise. Your instructions and 
wishes as to this matter will be appreciated and gladly fol- 
lowed. 

Constant touch with the furnace industry of the country 
could not help but suggest some matters, not so far considered 
formally at least by our organization, but in which our Asso- 
ciation might be made of material assistance to the industry 
at large and the individual members as well. For instance, 
it would seem that the subject of “Freight” and such part 
of “Building Codes” as relates to the installation of warm air 
furnaces might advantageously be placed in the charge of spe- 
cial Committees by our organization and be recognized as 
proper matters for attention. These subjects, together with 
others which may have occurred to you, will, no doubt, be con- 
sidered at our meeting today. I would respectfully call your 
attention to the desirability of using the term Warm Air 
Heater in referring to our goods rather than Warm Air 
Furnace, and, if possible, some action to this end at once. 

The members are constantly indicating their interests, and 
many of them ‘have been good enough to aid with valuable 
suggestions. These have been greatly appreciated, and I wish 
to urge every member to help in this way. It should also be 
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borne in mind that different members are interested in a dif- 
fereet degree in the various purposes of our Association, and 
the consideration so far shown for the opinions and wishes 
of others is both gratifying and encouraging. 


Possibly in the proper spirit I may take the liberty of 
suggesting that while every effort will be made to accomplish 
every desired object promptly and fully, a reasonable amount 
of time is required ofttimes. 

While the affairs of our organization are being conduct- 
ed with proper dignity, it has been the endeavor to do so as 
economically as is consistent with the best results. Our ex- 
penses are comparatively small and expenditures are carefully 
made. 

Your thanks as well as my own are due President Green, 
Vice-President Giblin and Treasurer Wise, your Executive 
Committee and all of our Special Committees for the deep in- 
terest they have constantly taken in the progress and success 
of our organization, and to the time and advice they have 
at all times so willingly and graciously given to our Asso- 
ciation. 

The possibilities of our organization seem even greater 
to me since I have had the honor of serving as your Secretary, 
and the favorable attention which our Association is so far 
attracting, is, no doubt, pleasing to us all. 

Your criticisms, suggestions and help for my future guid- 
ance are earnestly requested. 

It is the desire you feel that your Association and the 
Secretary are always at your service and that our organiza- 
tion is, in fact, a part of your own business and to be used 
constantly as such. 

Respectfuly submitted, 
A. -W. WILLIAMS, 
Secretary. 


The recommendations of both the president and sec- 
retary of the Association were adopted. After the 
reading of a number of communications, John H. Hus- 
sie, of Omaha, Nebraska, was introduced as the father 
of the organization, and delivered a stirring address, 
complimenting the young association upon its accom- 
plishments, predicting a wide sphere of usefulness for 
the organization. At the close of his address he was, 
according to recommendation and the address of the 
President, elected by acclamation the first honorary 
member of the organization. 


The committee on constitution and by-laws reported 
a complete set of rules for the governing-of the or- 
ganization, which were unanimously adopted. 


A report for the committee on “Formula for Warm 
Air Installations” was made by D. Rait Richardson, of 
New York. This formula was gone over carefully and 
a number of additional recommendations were added 
thereto, after which the entire subject was referred 
back to the same committee to report a perfected 
formula. 


Edward Norris of the committee on “Dealers’ 
Costs” made his report as follows: 


The Committee on Dealers’ Costs makes the following 
suggestions : 


1. That the secretary be requested to make a mailing list 
of all the dealers in the country who install warm air fur- 
naces, by obtaining from each manufacturer a list of his cus- 
tomers, it to be understood that this would be a confidential 
list; if desired, no list need bear the name of the manufac- 
turer furnishing it, and it would be destroyed after the com- 
plete list had been furnished. A copy of the complete list 
would be furnished on application to all members who con- 
tributed toward it, but not to any who were unwilling to 
do so. This complete mailing list could be added ‘to and 
revised from time to time by the secretary, such additions 
and revisions to be furnished to the several members who 
contributed. A statement could be published in the trade 
papers, requesting dealers who desired literature on warm 
air heating to send their names to the secretary. 

2. That the secretary obtain from as many sources as 
possible, particularly from furnace dealers, samples of cost 
sheets. That these cost sheets be compared and the best 
points of all embodied in a model cost sheet, which would be 
furnished to dealers wishing same, as a nominal cost. 

A series of prizes in varying amounts for first, second 
and third prizes could be offered through the trade papers 
to dealers for the best forms of cost sheets. The idea of this 
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being not only to obtain good cost sheets, but to stimulate 
general interest in the subject, in behalf of the dealers. 

3. That a series of letters be forwarded to send to the 
mailing list of furnace dealers on the very important sub- 


ject of “overhead” expense. That these letters urge upon the - 


dealers the necessity of keeping accurate records of their over- 
head expenses, and that an item to cover this be added to the 
cost of each job figured. That formulas for keeping track 
of overhead expense be furnished dealers and advice given 
on individual problems of the dealers as they may be sub- 


mitted. —_ : : 
The idea of this series of letters would be to stimulate 


more general interest in the subject of overhead expense and 
so simplify it for dealers that they would realize that ac- 
curate records could be kept without great expense and 


trouble. 
The committee feels that work of this character would 


gradually induce a larger number of dealers to figure jobs 
more carefully and see that their estimate not only included 
a profit on the transaction, but every item of cost incurred, 
not Only for material and labor, but also for fixed charges 
or overhead expense. 

The committee thinks that it would be advisable to 
do this work in harmony with the National Association of 
Sheet Metal Workers and that it would be advisable to con-" 
sult on the matter of cost sheets and methods of obtaining 
overhead expenses with leaders of that organization, so that 
the same general ideas would be given to the dealers from the 


two associations. : 
Respectfully submitted, 
F. T. Grew, 


Henry WICcK, 
Epwarp Norris. 


E. L. Seabrook, Philadelphia, delivered a discourse 
on the figuring of costs and overhead expenses, which 
was very well received, when the assemblage ad- 
journed for a buffet luncheon. 

The committee on “Manufacturers’ Cost Formula’”’ 
delivered their report, which was followed by the re- 
port of the “Committee on Credit Bureau,” and it 
was indicated as the sense of the meeting that the 
credit bureau in the office of the secretary of the As- 
sociation be utilized by the members. 

The committee on “Selling, Advertising, and Archi- 
tects,” which is a trinity composed of three different 
committees, reported progress, and the same commit- 
tee was continued with instructions to make an addi- 
tional report. 

Two committees were appointed-on motion, namely : 
One-on freight legislation, and another on general 
legislation. It was decided by motion that the terms 
“Hot Air’ and “Furnaces” be eliminated from publi- 
cations of the membership and that hereafter the ap- 
paratus installed for warm air heating and ventilating 
be referred to as “Warm Air Heaters.” 

It was also decided, upon motion, to co-operate with 
educational institutions in an endeavor to have warm 
air heating and ventilating added to the curriculum: 

After a few complimentary and congratulatory re- 
marks on the part of Secretary Edwin L. Seabrook 
of the National Association of Sheet Metal Contrac- 
tors, which followed a motion to recommend to manu- 
facturers of warm-air registers that they furnish the 
members with tables showing free air opening in all 
registers, the general meeting adjourned. 

It was the general concensus of opinion, from all 
those who participated in the gathering, that a great 
deal of good was accomplished and it is confidently 
expected that the young association will achieve much 
in the future for its membership. 


Oxi 


Maintenance of price is the protector of the small 
manufacturer, jobber or dealer. Its suppression would 
mean the fostering of monopoly and the great capitalis- 
tic combinations.—Louis D. Brandeis. 
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THE AMERICAN AUTOMOBILE. 





According to American and European statistics 
there are in use in the United States 1,400,000 motor 
cars. In nine of the leading countries of Europe there 
are about 544,000. The citizens of the United States, 
in other words, operate more than twice as many auto- 
mobiles as do England, France, Germany, Russia, 
Italy, Austria-Hungary, Spain, Norway and Sweden 
combined, 

One of the most interesting features of the growth 
in the use of the automobile is the commercial uses to 
which it has been put and its spreading popularity in 
the rural districts. More than all the legislation, com- 
ment, criticism and appropriations of recent years put 
together, it has been responsible for the marvelous im- 
petus to the good roads movement. The farmer with 
the motor car has realized that he must have good 
roads and he has moved accordingly. 

In the course of time, it is fair to assume that the 
motor will largely take the place of the freight car 
and trolley in the movement of food stuffs from farm 
to market. 

It is certain that the day of the horse as a means of 
transport and trucking is surely shortly to pass and 
that in the face of the most vicious prejudice the ma- 
chine has grown into a positive necessity of civiliza- 
tion. 

There is another and darker side to the subject with 
which the manufacturer, dealer and owner must deal 
as well as the legislator and the policeman. The fa- 
talities and injuries incident to the use of the machine 
are growing. Not only are the hog and the drunkard 
given new opportunities for doing damage, but acci- 
dents which are inherent to the use of the machine 
by the most careful owner have grown to such an ex- 
tent that some of the accident insurance companies 
have decided to charge auto users an extra premium 
for their policies. 

Of course the machines are constantly improving 
and mechanical devices like self-starters will in time 
do away with the myriad of broken arms due to 
cranking; but it will never be safe to use a machine 
heavy as a locomotive and without tracks without 
constant thought of its danger. 


HEED THIS MAN’S ADVICE. 








AMERICAN ARTISAN, 
Chicago, Illinois. 

I got great results from the ad I placed in AMERICAN 
ARTISAN “want ad” columns. My mail box was flood- 
ed with answers from all parts of the country. 

I think AMERICAN ARTISAN surely is a “hummer,” 
and all tinners should subscribe for it. 

Yours respectfully. 
ALEX ERICKSON. 

Guckeen, Minnesota, June 18, 1914 
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Friendship is frequently the most costly of titles. 
Ask any good fellow. 
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Roll up your sleeves and start digging dollars out of 


your show window. 
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PRACTICAL HELPS FOR THE 
TINSMITH 








PATTERNS FOR CHURCH CROSS AND VASE. 





BY 0. W. KOTHE. 
The cross shown in this drawing is a very plain de- 


straight square pipe and the arms are soldered to the 
stem. Some mechanics prefer to double seam the cor- 
ners as shown by the section “A,” while others prefer 
the soldered joint shown by “B.” This latter joint is 


sign although frequently used on many churches. The quicker made and is just as durable for the purpose. 
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Patterns for Church Cross and Vase. 


base has the appearance and also aids in attaching the 
cross to the post and hides the joint. These crosses are 
usually made according to the architect’s design and 
must be developed according to detail. The arms and 
stem require no special patterns as they are merely a 





The three end caps require a special pattern as well 
as the base. For the cap over ends, draw the end view, 
and make the distance a-b equal to the projection of cap 
and the distance d-c is the true length to strike the 
circle in pattern. When the circle is described set 
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dividers equal to one of the sides in end view and 
starting any point in circle step off four sides, after 
which connect these points with lines and draw lines 
through the center c’ ; allow laps as at b’ and you have 
the pattern for cap finished. To lay out the one gore 
piece for base, first draw the elevation of base to re- 
quired design and size, after which divide all curved 
lines in any number of equal spaces. Next draw the 
plan to conform with elevation and draw the miter 
lines A-B and A-C. Now from all points in elevation 
of base drop lines having these two miter lines in plan 
as shown. Next pick the stretchout from elevation and 
step it off at right angles to B-C in plan as 1-8. Draw 
stretchout lines and from all points in these miter lines 
project horizontal points into stretchout, thus cutting 
lines have similar numbers. Through these points 
trace a line and you have the miter cut for pattern 
of gore. No laps are allowed as a rule, but the miters 
are butted and soldered and then stripped to make a 
better joint. The other gore pieces can be marked 
from this pattern which finishes all parts to construct 
the cross. 
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VENTILATOR PATENTED. 

Hugh L. Turner, Oklahoma City, Oklahoma, secured 
United States patent No. 1,100,634 for a ventilator, 
comprising the com- 
bination with a ventil- 
ator shaft and a cross 
bar mounted therein 
and provided with an 
opening, of oppositely 
disposed shutters 
hingedly connected to 
the cross bar and 
adapted, when raised, 
to ciose the spaces at 


















1,100,634 





opposite sides of the 
cross bar, a guide de- 
vice supported above 
the bar, a flexible ele- 
ment extending upwardly through the opening of the 
bar, connections between the elements and the re- 
spective shutters, the connections being extended in 
opposite directions over the guide device and down- 
wardly to the respective shutters whereby, when the 
flexible element is drawn downwardly, the oppositely 
extending shutters will be raised simultaneously, a 
weight connected to the flexible element and adapted, 
when released, to pull downwardly thereon, thereby 
to raise the shutters simultaneously to closed positions, 
and a fusible link connecting the weight to a wall of 
the ventilator and normally supporting the weight in 
one position while the shutters are either opened or 


closed. 


MASTER SHEET METAL CONTRACTORS OF 
MILWAUKEE TO MEET. 

The Master Sheet Metal Contractors’ Association 
of Milwaukee, Wisconsin, will hold a meeting on the 
evening of Wednesday, July 1, at 8 p. m., in the 
Builders’ and Traders’ Exchange. Among the things 
which will be considered at this meeting are a number 











of important and interesting communication: 1eceived 
from various scurces; the question of contracts, as 
applied to employes in union shops; consideration of 
the report of the committee which was entrusted with 
the matter of asbestos shingles; the reading of the 
report. of the delegates to the recent convention o7 the 
National Association of Sheet Metal Contractors at 
Cincinnati, Ohio, and further consideration of the 
question of fire prevention. It is expected that a good 


attendance will be on hand. 
te EOL RS" SE 


WISCONSIN DELEGATION TO NATIONAL 
CONVENTION. 

The Master Sheet Metal Contractors’ Association of 
Wisconsin, one of the youngest stale organizations, 
showed their loyalty to the parent body by sendiag a 
quintet of delegates to the tenth ainual convention 
of the National Association of Sheet Metal Contrac- 
tors, that was held at Cincinnati, Ohio, June 16-19. 

The members delegated by the Master Sheet Metal 











Wisconsin State Delegation. 
Top—F. W. Diedrich, Louis Hoffman. Eottom—John Wallig, 
John Bogenberger, Griffith Jones. 


Contractors’ Association of Wisconsin to attend the 
National Convention from right to left, are: Griffith 
Jones, of Racine, Wisconsin; Louis Hoffman, of Mil- 
waukee, Wisconsin; John Bogenberger, of Milwau- 
kee, Wisconsin; F. W. Diedrich, of Fond du Lac, 
Wisconsin, and John Wallig, of Kenosha, Wisconsin. 

The Wisconsin Association was ably represented 
by these five wideawake business men, and Griffith 
Jones, who is president of the Master Sheet Metal 
Contractors’ Association of Wisconsin, was elected as 
one of the Trustees of the National Association of 
Sheet Metal Contractors. 
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VENTILATOR PATENTED. 

Charles W. Ecker, Canton, Ohio, has _ secured 
United States patent No. 1,100,234 for a ventilator, 
which he has assigned to the 
Berger Manufacturing Company, 
Canton, Ohio. In a ventilator of 





this tvpe there is comprised a 
hood formed of a blank having 





4 two converging straight edges, 

9 1.100.238 ceparated at their converging ex- 
tremities by a V-shaped notch, the converging extremi- 
ties being curved inwardly toward the V-shaped notch 
in arcs of a circle struck from the crotch of the V- 
shaped notch, and a third edge comprising a curved 
portion forming an arc of a circle struck from the 
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crotch of the V-shaped notch and straight portions 
tangent to said last mentioned arc, and means for 
pivotally supporting the hood. 








BEAUTIFUL SENTIMENTS EXPRESSED BY 
EX=PRESIDENT J. A. DAUGHERTY. 

The following message to the members of the Na- 
tional Association of Sheet Metal Contractors, from 
J. A. Daugherty, ex-president of the organization, will 
be read with feelings of profound appreciation by all 
those who are acquainted with the genial and manly 
character of the former chief executive of the Asso- 
ciation: 

“Owing to press of business in the short time 
allowed us from the strenuous entertainment provided 
by the Cincinnati Sheet Metal Club, at our recent con- 
vention, I had no time to make a valedictory address, 
and thank the officers and committees for their splen- 
did support during my administration, and express my 
deep appreciation for what seemed to be a unanimous 





J. A. Daugherty, ex-President National Association of Sheet 
Metal Contractors. 


desire to have me continue as president of the Associa- 
tion another year. 

“IT write this that the entire membership may know 
that I value their confidence and friendship much 
more than the honer of being again president. And I 
consider no honor that.could be conferred greater 
than that of president of the National Association 
Sheet Metal Contractors. 

“An association that is undertaking to educate the 
poer boy to usefulness. An association that is under- 
taking to encourage the manufacturers to make bet- 
ter material, and encourage our membership to use 
only the best material, and execute work in the best 
workmanlike manner. And give our friends who sus- 
tain us in business the best values for the money they 
pay us, and ourselves learn the best system of conduct- 
ing business with a thorough knowledge of the cost 
we cannot escape, to successfully run a sheet metal 
shop. 
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‘To my mind there is no honor greater than being 
the chief executive of a body of men organized and 
pledged to such noble purposes, and I am proud of the 
honor to have been its president one year, but value 
more the expressions of satisfaction from the mem- 
bership, regarding my administration, and the desire 
to have me continue in that office. This feeling of con- 
fidence and friendship on the part of the membership 
was so pronounced, and demonstrative, that I know 
it was genuine, and fills my heart with happiness and 
gratitude, that will sustain me in life, should condi- 
tions confront me that tests courage and manhood. 

“The beautiful watch given me by my dear friends 
of the Association is valued more highly than any 
piece of property I possess. It represents the friend- 
ship of men whom to know is a privilege, and the good 
wishes and confidence of whom is priceless. 

“The exquisite lavalier presented to my wife on the 
same occasion is appreciated by both Mrs. Daugherty 
and myself, more than words can express, and she 
joins me in thanks to our friends, and a grateful 
acknowledgment to our Creator for such loyal friends, 
with an earnest appeal to him to help us so live that we 
may always deserve their love and confidence. 

“In conclusion J wish to thank the Sheet Metal Club 
of Cincinnati for their cordial welcome, their bounti- 
ful provisions and their royal entertainment. Cincin- 
nati will always be remembered with greatest pleas- 
ure by all who had the good fortune to attend that 
convention. 

“IT wish to compliment the Sheet Metal Contrac- 
tors’ Association. upon the high character of men they 
sent to this meeting. Notwithstanding five days of 
strenuous business and elaborate entertainment, the 
officers and delegates were always in. their places when 
business meetings were called, and although oppor- 
tunity to do so was ever present, without restriction 
or price, during the entire week not a man of the three 
hundred and fifty attending the convention was ever 
in the least intoxicated, but maintained their gentle- 
manly bearing at all times. 

“This is a record few conventions have, and one in 
which we take the greatest pride and pleasure. But 
we expected nothing less, and was not disappointed. 

“That I have retired from the presidency of the 
Association has in no way lessened my activities for 
the organization and I stand ready to serve it to the 
best of my ability at all times. I congratulate the or- 
ganization upon the selection of its present officers. 
You have now a president that will make a record. 
Your secretary is an old tried warhorse that has al- 
ready proven his efficiency, and the other officers are 
men who have always done their duty, and I predict 
this year will be the most successful in the history of 
the organization. That more real good will be ac- 
complished than ever before. 

“Again thanking you for the universal kindness 
extended me, I am, 

“Fraternally yours, 
, “J. A. DauGcHerty.” 

Nashville, Tenn., June 22, 1914. 


+> 
os 





When business is dull there is greater necessity for 
exceptional mental and physical effort. 
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TRADE=-MARK PATENTED. 


The American Sheet & Tin Plate Company, Pitts- 
p ja have secured United States pat- 
ent No. 66,300 for a trade-mark in 

~ : 
Ha Class 14, for metals and metal cast- 


\ es ings and forgings. The particular 
TBS description of goods to which the 
“a trade-mark will apply is rolled 


metal sheets, rolled metal plates, tin and terne plates. 
The American Sheet & Tin Plate Company claim use 
of this trade-mark since September, 1912. 





MEMORANDUM AND NOTE BOOKS DESIGNED 
PARTICULARLY FOR THE SHEET — 
METAL TRADE. ’ 


_ Have you any means of ascertaining the approxi- 
mate thickness in inches and weight in pounds and 
ounces, of sheet steel of any gage from 7-0 to 38, 
of the specific gravity and weights of metals, of the 
fusibility of metals and of solving the hundreds of 
other important questions that arise daily? 

How many sheet metal workers can tell the weight 
per sheet of galvanized and black sheets, of standard 
sizes ? 

The necessity for such a list of tables, put up in 
compact form, has long been felt by the sheet metal 
trade. The J. M. & L. A. Osborn Company realized 
this and took it upon themselves to compile and pub- 
lish a book to fill the requirements. That they ac- 
complished their self-imposed task successfully is 
amply shown by the manner in which these books 
were received by the trade, at the annual convention 
of the National Association of Sheet Metal Contrac- 
tors, held at Cincinnati recently, when hundreds of 
the books were presented to the delegates. 

The book is of the right size to fit almost any 
pocket, being only 234 inches wide and 54 inches 
long. The various tables contained in it are arranged 
in such a manner that the information desired, 
whether it be the fusibility of tin or the weight of 100 
square feet of corrugated sheets, any corrugation, can 
be instantly gained. 

Besides containing the many valuable tables, the 
book has about sixty pages nicely ruled, suitable for 
jotting down notes and such additions to the tables 
as the needs of individual owners of the book require. 
This valuable little book is strongly and attractively 
bound in flexible leather covers. On the inside of the 
front cover is printed a calendar of the current year 
and inside of the back cover a calendar for 1915 is 
printed. The edges of the pages were dipped in 
gold, which, together with the flexible leather bind- 
ing, makes the book very handsome in appearance. 

A note-book four inches wide and six and three- 
quarters inches long, is also being distributed by the 
J. M. & L. A. Osborn Company. 

This book contains no advertising matter. It has 
fifty pages of good writing paper, ruled in squares— 
six to the inch—is suitable for jotting down informa- 
tion and is very handy to carry in the pocket, when 
going to figure on some job. The note-book is seal- 
leather covered and when filled it is a very simple 
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matter to interchange the full pages for a set of blank 


ones. 

Sheet metal men should not hesitate to write to J. 
M. & L. A. Osborne Company, 1047-1065 Superior 
Avenue, N. W., Cleveland, Ohio, for one or both of 
these valuable books, as it puts you under no obliga- 
tion to the publishers, who had these books printed 
for the express purpose of distributing them gratis 
until the supply is exhausted. 
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GARBAGE CAN PATENTED. 
Thomas M. Dudgeon, Avalon, Pennsylvania, has 
secured Wnited States patent No. 1,100,012 for a 
garbage can, comprising the com- 


















































1,100,012 aa . ' 
uz bination of a base, a can resting 
Pt thereon and freely removable 
therefrom, a standard having 
bars, a guide on said standard 
ft. a a. . . ~ 
* comprising an inner portion fit- 
‘ . 
, ting between the bars, lugs at 
L | the upper and iower ends of the 
Z , inner portion, an outer portion 
Wize 


having wings entering the spaces 
between the lugs and secured to the bars, the outward 
portion having a cam-slot, a rod passing through the 
guide, a pin on the rod engaging the slot, a lever en- 
gaging the lower end of the rod, and a lid carried by 
the rod. 








NOTES AND QUERIES. 





GASOLINE LIGHTING SYSTEMS. 
From Johnson-Beyer Hardware Company, Rural Valley, 
Pennsylvania. 

Please furnish us with the addresses of manufac- 
turers of gasoline lighting systems for farm resi- 
dences. 

Ans.—Detroit Heating & Lighting Company, De- 
troit, Michigan; Best Light Company, Canton, Ohio, 
and New Specialty Manufacturing Company, Council 
Bluffs, Iowa, and Coleman Lamp Company, Wichita, 
Kansas. 

, KEROSENE LIGHTING SYSTEMS. 
From Johnston-Beyer Hardware Company, Rural Valley, 
Pennsylvania. 

Who manufacturers kerosene lighting systems for 
farm residences? 

Ans.—Knight Light Company, 720 North Franklin, 
Chicago, Illinois; Gold Car Heating & Lighting Com- 
pany, New York City, and Nagel-Chase Manufactur- 
ing Company, 154 East Erie, Chicago, Illinois. 

BUCKEYE LAWN MOWER. 

From Schilling Brothers, New Holstein, Wisconsin 

Kindly advise us who makes the Buckeye King Ball 
Bearing Lawn Mower. 

Ans.—Mast Foos & Company, Springfield, Ohio. 





ITEMS. 





Leslie & Son of Peshtigo, Wisconsin, have recently 
opened a sheet metal shop at that place. 

Ed. P. Young, a hardware merchant of Oak Harbor, 
Ohio, has opened a tin shop in connection with his 
hardware store. 
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ADVERTISING, AND THE LAW OF AVERAGES. 


BY FRANK FENWICK. 

Somewhere Mark Twain said thirty thousand peo- 
ple die annually in India as a result of snake bites. 
If you should bet that next year there'll be thirty-five 
thousand, or only twenty-five thousand, people dying 
in India as a result of snake bites, you’d lose. There'll 
be thirty thousand—simply because, according to the 
law of averages, that’s India’s annual budget of fatal- 
ities from snake bites. 

A certain train over a given road, leaving Chicago 
for New York, at a certain hour of the day, carries 
just so many coaches; and, taken one day with an- 
other, the traffic varies very little. How does the 
railroad know how many coaches to put on? They 
find out through the law of averages, and an intelli- 
gent use of it. Generally the train is comfortably 
filled, and it’s the rarest thing that anybody stays over 
because he can’t get a berth. Sometimes he’ll have to 
put up with an upper, but he gets into New York on 
schedule. 

3y means of a simple littie device held in the hand 
of an observer, it can easily be determined just how 
many people pass a given corner each day. The 
actual number passing for a certain number of days 
is accurately counted. The total of all the days the 
count was made is divided by the number of counts. 
That gives you the average. And, according to the 
law of averages, that’s all the people that are going to 
pass that particular corner. 

IMPORTANCE OF THE LAW. 

The law of averages is a most important law for the 
merchant to understand. A thorough knowledge of it 
will often keep him from making droll mistakes. 

The simple method of registering the number of 
people passing a given business site is an excellent 
way to get at the actual value of that site as a place of 
business; and is used by concerns operating chain 
stores. 

So many thousands of people passing a given corner 
each day, means so many opportunities for getting 
customers; and, according to the law of averages, so 
many opportunities mean so many actual visitors and 
so many actual sales. 

A knowledge of the law of averages is indispensable 
to careful buying and skillful advertising. 

Take a store located in a small town or city. Ac- 
cording to the law of averages, its sales in a given line 
cannot exceed a certain amount. And the careful 
merchant will be able to gauge the call beforehand. 
Why? Because he knows (1) the total population of 
the place; (2) the approximate percentage of them 
that deal with him regularly or occasionally; (3) and 
the number who might, under certain circumstances, 
be induced into his store; (4) and finally he has a 
pretty good clue to local tastes and preferences in the 
fashions and materials of a given class of merchan- 
dise. 

Now, suppose a shoe dealer in Kankakee or Keokuk 
takes a violent fancy to “tango” pumps. Suppose he 
reasons thus with himself: “Here in Kankakee (or 
Keokuk, as the case may be) there are 740 women 
and misses. In the surrounding country, in easy ac- 
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cess to my store, there are 460 more women and 
misses. That makes 1,200 potential buyers of ‘tango’ 
pumps. Therefore I can sell, at least, three hundred 
pairs.” Is that good logic? Well, hardly; and I ven- 
ture the assertion that there isn’t a shoe dealer in 
either of these towns that would be guilty of such 
reasoning. 

Knowing of the law of averages would save them 
from such egregious blunders. 

Knowing the law, as I assume they do, they know 
very well that, of all the women and misses in and 
about these above-named communities, about a cer- 
tain percentage of them could reasonably be expected 
to take onto “tangoes.’’ And this number of possible 
buyers of “‘tangoes’—extremely small as compared 
with the total number of women and misses—must 
be further decreased. It must be divided by the num- 
ber of shoe dealers in the respective community that 
may, can, or most likely will, stock up on “tangoes.” 

PARTICULARLY IN ADVERTISING. 

Nobody can be a good advertiser who does not 
know the law of averages. Otherwise his optimism is 
sure to play hob with his better judgment, and a lot 
of good money will be squandered in trying to ac- 
complish the impossible. 

Good advertisers today want exact statements about 
circulation. They want to know, just as thoroughly 
as it is ever possible for an outsider to know, the 
number of readers the paper actually has. If the pub- 
lication is sent out to certain people free, the adver- 
tiser wants to know how many. 

So they insist on sworn statements of circulation, 
the exact number going to people who pay nothing for 
it, etc. 

So many sales means so much profit. 

What relation does this profit bear to the expense 
of the advertising? 

So, with the expert advertiser—the man who knows 
among other things the workings of the law of aver- 
ages—there is practically very little guesswork. 

As far as I know, there is nothing of value in print 
on the subject of the law of averages, to which the 
reader can be referred. But you can readily see the 
importance of it in buying, in advertising, and in 
marking. For, if you do a credit business, you can 
figure on a certain annual loss through bad accounts. 
Out of every thousand people who, in a given com- 
munity, buy on credit, just so many are slow pay, poor 
pay, or no pay. The percentage varies with locali- 
ties ; and in some lines the tendency to cheat the dealer 
seems to be more pronounced than in other lines. 
Looking over your books, and a careful study of the 
data you have therein, should give you the percentage 
of your yearly losses through bad accounts. 

In order to get averages you must keep careful 
records. And the concerns over the country—par- 
ticularly in our cities—that are doing big business 
toglay, are seeking to tabulate all sorts of data—and 
making the record thereof just as accurate as possible. 
This enables them to find out what the law of aver- 
ages is doing for them in scores and hundreds of ways. 
Consequently buying and advertising are becoming 
scientific. expert, satisfactory. Guesswork is being 
eliminated. It pay to know the law of averages. 
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1,099,996. Combination Nut-Cracking Device. Ralph A. 
Parsons, Denver, Colo. Filed Sept. 27, 1911. Serial No. 651,- 
653. 

1,100,009. Refrigerator-Door Latch. Christian W. Clark, 


Union, Neb. Filed March 2, 1912. Serial No. 681,242. Re- 
newed March 28, 1914. Serial No. 828,105. 

1,100,051. Razor-Sharpening Machine. George Brown- 
ing, Chicago, Ill., assignor to Perfection Razor Strop Com- 
pany, Chicago, Ill., a corporation of Illinois. Filed July 25, 
1908. Serial No. 445,314. 

1,100,054. Firearm. Marcus L. Castle, 
Filed Oct. 31, 1913. Serial No. 798,494. 

1,100,067. Hand-Vise. Charles E. Fish, Waltham, Mass. 
Filed Jan. 8, 1914. Serial No. 810,956. 

1,100,087. Oven. Daniel J. Monahan, Erie, Pa., assignor 
to Griswold Manufacturing Company, Erie, Pa., a corporation 
of Pennsylvania. Filed Aug. 14, 1912. Serial No. 715,023. 

1,100,101. Orchard-Heater. William C. Scheu, Grand 
Junction, Colo., assignor to Hamilton Orchard Heater Com- 
pany, Wheeling, W. Va., a corporation of West Virginia. 
Filed Sept. 23, 1913. Serial No. 791,421. 

1,100,187. Removable Door-Securer. Thomas S. Leith, 
St. Paul, Minn. Filed Aug. 20, 1913. Serial No. 785,633. 

1,100,198. Portable Heater. John T. Roberts, Washing- 
ton, D. C. Filed July 29, 1913. Serial No. 781,876. 

1,100,226. Sliding-Door Lock. Francis Connaghan, 
Paola, Kans. Filed Nov. 17, 1913. Serial No. 801,424. 

1,100,232. Swivel Knob-Spindle. Willis H. De Wolfe, 
Reading, Pa., assignor to Reading Hardware Company, Read- 
ing, Pa., a corporation of Pennsylvania. Filed April 1, 1914. 
Serial No. 828,660. 

1,100,245, Cylinder-Lock. Frank I. Kimball, West 
Haven, Conn., assignor to Sargeant & Company, New Haven, 
Conn., a corporation of Connecticut. Filed Feb. 14, 1913. 
Serial No. 748,395. 

1,100,248. Tool for Forming Grooves in Pipes. Philip 
Mueller and Anton C. Schuermann, Decatur, Ill., assignor 
to H. Mueller Mfg. Co., Decatur, IJl., a corporation of IlIli- 
nois. Filed Oct. 30, 1911. Serial No. 657,603. 

1,100,249. Door-Check. Richard Newsam, Peoria Heights, 
Ill. Filed June 12, 1913. Serial No. 773,321. 

1,100,252. Nail or Driven Fastening. Gonzalo O'Neill, 
New York, N. Y. Filed June 27, 1913. Serial No. 776,041. 

1,100,266. Lock. William E. Sparks, New Haven, Conn., 


Malone, N. Y. 


























assignor to Sargent & Company, New Haven, Conn., a cor- 


poration of Connecticut. Filed March 12, 1913. Serial No. 
753,774. 

1,100,274. Door-Fastener. Edward J. Wirfs, St. Louis, 
Mo. Filed Aug. 4, 1913. Serial No. 782,870. 

1,100,298. Kitchen Utensil. Harriet A. Haas, Oakland, 
Cal. Filed Oct. 6, 1913. Serial No. 793,549 

1,100,337. Oil-Can. Daniel T. Womeldorf, Lexington, 


Va, assignor of one-half to Gilbert A. Rhodes, Lexington, 
Va. Filed July 27, 1912. Serial No. 711,867. 


1,100,339. Clothes-Pounder. Henry Allers, Chicago, IIl. 
Filed Aug. 20, 19138. Serial No. 785,716. 
1,100,391. ~Padlock. James J. Murphy, Terryville, Conn., 


Terryville, Conn., a corporation. 
No. 833,260 

Razor Blades and the Like. 
Filed Dec. 23, 1915. Seri i 


assignor to Eagle Lock Co., 
Filed April 20, 1914. Serial 

1,100,398. Sharpener for 
Teruo Sakata, Los Angeles, Cal. 
No. 808,513. 


1,100,475. Door-Hoider. Emile Franckaerts, San Fran- 
cisco, Cal. Filed Oct. 6, 1913. Serial No. 793,717. 

1,100,489. Kitchen Utensil. Arthur L. Palmer, Che- 
nango Forks, N. Y. Filed May 8, 1913. Serial No. 766,394. 

1,100,493. Lawn-Sprinkler. William Rundquist, Elgin, 


Ill., assignor of one-half to Henry G. Weatherill, Elgin, III 
Filed Jan. 29, 1913. Serial No. 744,965. 

1,100,530. Carpenter*s Square. Charles O. Buckland, 
Lampasas, Tex., assignor of one-half to Alonson T. Mitchell. 
Lampasas, Tex. Filed Feb. 27, 1914. Serial No. 821,420 

1,100,544. Wood-Rasp. Joseph Melvin Densmore, Ash- 
land, Ore., assignor of one-half to Ernest V. Carter, Ashland, 


Ore. Filed March 5, 1914. Serial No. 822,728 

1,100,553. Latch-Operating Device. Levi W. Garrett, 
Pendleton, Ore. Filed Sept. 3, 1913. Serial No. 787,966. 

1,100,554. Level. David Albert Gee, Portland, Ore. Filed 
Dec. 19, 1911. Serial No. 666,647. 

1,100,564. Combined Screen and Storm Door Structure. 


20, 1914. Se- 


Isaac W. Heryford, Branson, Mo. Filed Jan 
rial No. 813,156. 

1,100,585. Electric Heating-Coil. 
Hutchinson, Kans. Filed July 21, 1915. 
1,100,608. Awning for Couch-Hammocks. 
Palmer, Middletown, Conn., assignor to the [. | . 
Company, Middletown, Conn., a corporation of Connecticut 

Filed April 12, 1913. Serial No. 760,582. 


Curtis C. Lillibridge, 
Serial No. 780,328. 
Isaac E 


E. Palmer 
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WEEKLY REPORT 
OF TRADE AND THE MARKETS 








THE GENERAL MARKET. 

Practically the same conditions exist at this writing 
as obtained a week ago. 

There has been little change in any particular, and 
judging from the present outlook, we are not des- 
tined to witness anything like a transformation in 
conditions in the near future. 

There is logical reason for this. 

It has been the experience of all those who are 
given to the observation of business life, that all 
branches of commerce, like the various limbs of the 
human body, are just so many different constituents 
of the same organism, and that, as a very natural con- 
sequence, it must be expected that there will be more 
or less sympathy between these members. 

However, it must be said at this time that little if 
aught is to be gained from calamity-howling, such 
as is now going on in the yellow press. 

If we are to believe the old adage that history re- 
peats itself, we may feel safe in predicting that present 
dull conditions cannot continue beyond the margin of 
their natural life. 

We know that each period brings its own reaction. 

The reaction to the present stretch of inactivity and 
commercial lethargy will most assuredly be in the form 
of healthy stimulus, as has been the case in the past, 
whenever the body mercantile of the country has suf- 
fered from industrial disorders. 


STEEL. 

In spite of the fact that the steel business for June 
is not up to the expectations of the more sanguine, 
it should nevertheless be said that June witnessed an 
improvement in business on this metal over the month 
of May. It is not meant, however, by this, that con- 
ditions are anything like satisfactory at the present 
time. Far from it. There is very little actual business 
being done. The greater part of the orders being for 
future delivery and some running so far in the future 
as the third quarter, and in some instances extending 
over the entire year. Certain it is that there has been 
no increase in the importation of steel during June, to 
speak more immediately, during the week under re- 
view. A number of furnaces in Pennsylvania are due 
to be blown out within the next few days, and it is 
feared that the mid-year rolling mill shut downs which 
will begin next week will be of more than usual 
length. 


NEW TACK LIST. 


\ new tack list, or rather a revised tack list has 


heen issued with the indorsement of the tack manu- 
facturers. This list is compiled to conform with the 
laws now governing weights and measures under 


which all packages must contain full weights. 


The revised list will differ from the old one in this 
essential particularly that a package of tacks will 
henceforth contain the exact weight specified on the 
label, and this apart from the weight of the wrapper. 


The old system of packing and selling tacks con- 
sisted in merely classifying the packages, without 
obligation on the part of the manufacturer to give 
the weight specified. 


This was in no sense a form of dishonesty on the 
part of the maker, but had come to-be a custom with 
all manufacturers. : 


The net weight system now adopted by the tack 
manufacturers provides that the net weight be given. 


A proportionate advance, not on the tacks, but be- 
cause of the increased weight of the individual pack- 
age, must very naturally follow. 


ICE SKATES LOWER IN PRICE. 

Another change which has occurred during the week 
has been in the instance of ice skates which have un- 
dergone a lowering in price of 20 per cent to 40 per 
cent, according to grades. 

The principal reason for this unusual tumbling of 
figures on this commodity lies in the fact that there 
has been considerable competition of late between 
domestic and foreign skates, particularly in the north 
and northwest where Scandinavian populations are 
very heavy and much skating is done during the win- 
ter months, 


The present lowering in price on ice skates has come 
about as a natural consequence because of the desire 
of the trade to meet this competition with the foreign 
products. 


WIRE GOODS. 


The wire market in general shows little change 
from conditions existing a week ago. At Chicago this 
market is exceedingly dull, while the Pittsburgh wire 
goods market is displaying very little disposition 
towards activity. No change for the better is expected 
before the fall season opens up. Mills are about to 
shut down as is customary in the midsummer, and it 
is anticipated that they will remain idle for a longer 
time than heretofore. 


TIN. 


The tin market continues very dull both at home and 
abroad. The condition of the tin market is not in any 
way improved by the news that some of the American 
tin mills are to shut down on July rst. 

No interest whatever is being evidenced in future 
deliveries and the small fry of the jobbing trade are 
somewhat discouraged. 
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LEAD. 

No change in price has occurred in the lead mar- 
ket during the past month and the present indications 
are that prices will remain the same until some im- 
provement has been noted. There is little demand for 
this metal and business has reached about as low an 
ebb as may be expected for the rest of the summer. 





SPELTER. 

The spelter market has been extremely dull during 
the week under review. The fact that on July Ist, ap- 
proximately twenty-three per cent of the mills are to 
shut down, is having a very unfavorable effect upon 
the spelter market. 

Prices remain unchanged from those quoted last 
week, 


PIG IRON. 

The eastern market alone is showing evidences of 
some slight stimulant in pig iron. 

Some inquiry is being noted at New York and it 

_can at least be said that the actual sales are not show- 
ing any decrease in volume. 

There are inquiries for tonnages running from 1,000 
up to 7,000 tons, and while the actual buying has not 
been stimulated beyond its volume of a week ago, the 
many inquiries coming in have had a tendency to im- 
prove the general tone of the New York market. 

The improved conditions prevailing at New York 
are somewhat in sympathy with those of Philadelphia, 
where there has been an increase during the past 
week in the volume of both sales and inquiries. 

Little change has been noted in the pig iron situation 
at Pittsburgh, although some important inquiries have 
been under way during the past few days. 

At Buffalo there has been a falling off in inquiry, 
while the week’s sales totaled 5,000 tons. 

After many long weeks of discouraging inactivity, 
the pig iron market of Cincinnati is beginning to give 
evidence of interest in the way of inquiry. 

Little actual purchasing has been done, but as in- 
quiry invariably precedes sales it may be said that 
the outlook is encouraging. 

There has been very little change in the conditions 
which prevailed a week ago at Chicago. 

There has been a slight falling off in inquiry, but 
not sufficient to create the impression that it is any 
more than a mere temporary fluctuation, as occurs on 
any market. 

Inquiry is limited principally to foundry grades and 
malleable at the present time. 

Apart from the sale of about 3,000 tons of pig iron 
during the week, the St. Louis market has little of 
note to report. 

At a meeting of the American Pig Iron Association, 
held June 23, at Youngstown, Ohio, the secretary of 
that organization, John A. Penton, of Cleveland, made 
a report for the first quarter of the present year which 
should be of interest to the reader. 

Mr. Penton went on to say that the total capacity of 
all the furnaces under the control of members of the 
American Pig Iron Association, for the months of 
January, February and March combined, was 2,929,- 
800 tons, yet owing to the condition of business and 


the consequent closing down of a very large percen- 
tage of the total capacity there was made only 1,097,- 
187 tons. 

He also stated that the total number of workable 
furnaces belonging to the members of the association 
and north of the Ohio river is 110, and that the aver- 
age number in operation per month during the months 
mentioned above, was 65, the average number idle be- 
ing 45. Mr. Penton said: 

“The government gives the average furnace cost of 
all grades in all the territory north of the Ohio river 
at $14.16 per ton in the report presented by Secre- 
tary Redfield to President Wilson, as shown by his 
report, pages 87 and 541 to 566, inclusive. 

“Taking that figure as a basis, the total loss on all 
sales of iron made by our members during January, 
February, and March amounted to $1,883,964.94. 

“And the total difference between the exact aver- 
age price of the unfilled orders upon the books of all 
our members, as shown by the statistics in the posses- 
sion of every member of the association, and the gov- 
ernment’s figures of cost amount on the unfilled or- 
ders upon the books of our members Aprii 1 to exactly 
$1,539,071.82. 

“Fearful as the conditions were during the months 
of January, February, and March, every one here 
knows that if anything it has been much worse during 
the second quarter, and is showing at this time no evi- 
dence of alteration for the better. 

“Neither have we any reason to look forward to an 
early blowing in of the large number of those now out 
of blast. 

“There are in the United States about 6,000 foun- 
dries engaged in the manufacture of iron, steel, and 
malleable castings ; and it is quite certain that these are 
not now operating at more than 50 per cent of their ca- 
pacity, and the tendency is at this time to still further 
curtail production. 

“It is fair to assume, therefore, that until conditions 
are such that confidence has become more or less fully 
restored in the future, iron sales wiil be at the mini- 
mum.” 





Matthew Addy & Company's market report, June 
27, 1914: 

Pig iron makers are turning for comfort to statistics. 
They show that of late new orders do not amount to 
one-third of shipments. In other words, consumers are 
taking iron three times as fast as they are buying it, and 
there is no doubt that not a ton of tron is being ordered 
shipped unless it is needed for immediate use. Open 
orders on furnace books are declining and they do not 
cover three months’ consumption at the present low rate. 
These statistics are valuable as thev indicate that even 
at the present low rate of consumption there must soon 
be a buying movement of considerable proportions. 

There have been no special developments this week— 
things have moved slowly, vet there has been-scattering 
purchasing from day to day. It looks as if the whole 
trade were waiting for some kind of a signal to get busy. 
Everybody wants to start things in a big way—the spirit 
is there, but the miserable dragying trade of the past and 
the uncertainties of the future are actual things and can- 
not fairly be described as merely psychological. 

In the meantime, the production of iron is steadily 
being reduced; four more Southern Ohio furnaces are 
booked to zo out within a few weeks. The movement ot 
ore from the Lakes is making so far this year a record— 
for smallness. It is probable that even today the coun- 
try is not making more iron than it is melting. If we are 
over-producing we shall not be doinz so long, and then 
the price pendulum which has so long been swinging on 
a gigantic downward stroke will inevitably begin the 
counter upward movement. 
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Current Hardware and Metal Prices. 


AMERICAN ARTISAN AND HARDWARE RECORD is the only 
publication containing Western Hardware and Metal prices corrected weekly. 























METALS. LEAD AUGURS. BEATERS. 
pga POR. ist cb esseotpietess $4 10| Boring Machine................-- 70% Carpet. Per doz. 
pe aca ours eeseseses sce ie is SEP nore: No. 13 Tinned Spring Wire...$ 0 9) 
a National (White) brands (in less Smear penta's WOE. . si 6 sGas's CeeORS 70%{| No. 11 Spring Wire coppered. 1 30 
than 100 fb. lots), per th..... -. Ze No. 10 Preston. ............ 90 
FIRST QUALITY BRIGHT E Per 4 
PLATES. Sheet. Hollow. 88. er ‘nz. 
Full coils......... per 100 Ibs. $6 20] Bonney’s—list $30.00...... 75 & 5% a ae Imp. Boye... ea” $0 S 
Per Box} Cut coils......... per 100 lbs. 6 25| Stearns, No. 3.............. 36 00 No. 150 “ - a a ** 4 50 
IC 14x20... ......-.000005 $6 SO No. = Heavy hotel tinned... 2 10 
IX eS eS go 7 65 e No 3 30 
IXxX Sa a ere 8 45 ALUMINUM. Post Hole. No. 14 “ “ “ r 3 60 
ke 6 SS ere 9 25 Digwell, 8-inch....... er doz.12 50! Wo “ “ “ 
IXXXX UM oc 5 cox acwice 10 10|Carload lots. Twan’s Post Hole and Well... 40%| N® 18 hod 
ae eee Po 13 80 No. 1 Pure Ingot...... per Ib. $0 23 Vaughan’s, 4 to 9-in...per doz. 6 60 
ic 20x28...... -» a big CO deen seaeedaats 34 BELLOWS 
LS Se ore 16 90 . 
IXXX_ 20x28...............-18 50 : Ship. RIE RAD ART ES EPS 65% 
IXXXX 20x28... eat 20.20 TIN. ee 3 s, with or without screw. . 50% Hand. 
5d ss cena suen per lb. $0 34 nell’s ‘4 0 ‘ 
COKE PLATES. U.S. eck “ 35 eee (st eereten, OI ae 
Cokes, 180 lbs... 20x28 $ 7 80 AWLS. , 
Cokes, 200 Ibs..... 20x28 8 00 Brad. Moulders’. § 
Cokes, 216 Ibs IC 20x28 8 30 No. 3 Handled “ doz. $0 40 124Gb 6 kesSe etc 12 60 
Cokes, 270 Ibs... ....1X 20x28 10 00 HARDWARE. No. 1050 Handled...” 95 
Shouldered, assorted 1 to 4, BELLS. 
PIG IRON. De rg per gro. 3 60 Call. 
eter 5 Ss 0 . ‘ 
Northern Fdy., No. 1. $15 00 ee : 3-inch Nickeled Rotary Bell, 
Northern Fd oO. 2. 14 50 ADZES Bronzed base...... per doz. $5 00 
er eg i ge No. 3. 14 25 Harness. Cow, 
Southern Fdy., No. 1.. . 16 10 , “ d 
Southern Fdy., No. 2.. 15 85 Carpenters’. as soggy Side Febenk Yep os > ee og wae 60 
Southern Fdy.. No. 3.. 15 60] Plumbs.......+... -see+eeees 40% BEEME. wo es seeee sees aS DOES 65&10% 
Lake Sup. Charcoal 5 
SMelesble...... +e : ps Door. Per doz. 
Coopers’. e8. New Departure Automatic... $6 50 
a ero NS é 5s a bons vnc ateceeeae 15% Shouldered..........  “ 150] Rotary. 

BLUE ANNEALED SHEETS. Se. ee ae eens tm 5 65| 3 -in. Old Copper Bell....... 4 00 
No. 10 per 100 lbs. $1 95 3 -in. Old Copper Bell,fancy. 6 00 
No. 12.............per 100 Ibs. 2 00 3 -in. Nickeled Steel Bell.... 4 50 
Mite} per 100 Ibs. 2 05 | Ratlroad. Scratch. 3}-in. Nickeled Steel Bell.... 5 00 
No. 16. eee fo ee a rey 40% No. | handled. * 5 40} pond 

No. IS, socket han’ld. per doz. 1 25 é ‘ 

: No. 7 Stanley.. 1 75 Hand Bells, polished....... 40&1 
ONE PASS CO_D ROLLED BLACK. | ship. White Metal................. 40 

. " SO Sean are! 
No. 18-20. per 100 Ibs. $2 15 i, OORT SEE ero eee 40% AXES olan 40833 
No. 22-24. ‘ per 100 lbs. 2 20 re ee Gee 15% = me Silver Chime Sega aa a lad ai ial 33 
St aa per 100 lbs. 2 25 mes Manteo Se RR ee ee er eras se 
No. 27..... ....per 100 lbs. 2 30 F ‘ Lippincott, 3 tb......per r doz, $7 00 | Miscellaneous. 
De as vss eK per 100 lbs. 2 35 AMMUNITION. Marshall Falls City.. 6 00] Church and School, steel alloy.. ? 50% 
GALVANIZED. Caps, Percussion—per 1,000. Brood. eran ah 

BEB cians dsaxnt per 100 Ibs. $2 65 4 i Waterproof, 1-10s........ 47¢} Plumbs, West, Pat........... 334% |Each....... ‘$1 90 2 40 3 35 4 %3 
(aS. Seeeere per 100 Ibs. 2 80] G.D.........cceceeeeeeeeeees 35c RR 35 % 
Nas OP-o6.. sche per 100 lbs. 2 95 Musket rere r eee eee rer 68c ” Firemen’s (handled), BEVELS, TEE 
er es Sep Seem eee Sr ea tO Sy ah oe ee gee per doz.$19 00 . 
| i. SS ees per 100 0 3 25 Plumbs, Miners’ (handled) “* 9 00 ms ed s, rosewood handle, pee 
et Se per 100 lbs. 3 40] Shells, Loaded— EO ree ee EE I 
NG ee per 100 lbs. 3 7 rakes ahh Mii Rewiliee 40% |... ; Stanley’s iron handle............ Nets 

Loaded with Smokeless Power, ai pe ee re 

° medium grades.......... 40 & 5% ood’s Champion........... 

POLISHED S'IISET STEEL. Loaded with Smokeless Powder, iN Blood’s Dull Finished........ 10 50 BINDING, OILCLOTH 
ee eee per 100 Ibs. $4 55 high grade........ 40 & 10 & 10% cel guna Sah carne ye ; Lh BEDS 5S Pa nses < sy oeR debs FON L.. 
SEP ee ee. per 100 lbs. 4 65 Perfect Premier, Forest Clipper 10 00 coma, IIL. baa nrc vac vaustan 
Le Ee per 100 Ibs. 4 75] Winchester: 

DO SO ieee. te per 100 lbs. 4 85 0& 5% BITS. 
ee tee foe thers fom 1081 10% | Single Bitted (without handles). Auger. 
Mladic Powel: 6s... cok sce ote 40% Blood’s Champion........... $9 50 Extra Double Spur. . ..70&1 
SMOOTH STEEL. Blood’s Dull Finish.......... 9 00 Ford’s Car and Mathine.. 4081 
Rough Rider................ 725] Ford’s Ship.............c00008 
Per 100 Ibs | Gum Wads—per 1,000. Rc ode chs oxo’ fo tek cal 
Wood's Smooth, No. 20. ...... $3 CO} Winchester Gun Wads......... 15% Russell Jenning’s.......... 30&1 
= oo NO 22-24...... 3:08 Double Bitted (without handles). Clark's Expansive............. 
7 . No. 25-26...... 3 10 Blood’s Champion, 3} to 44 lbs Steer’s Small list, $22 00. .25 
Ce eee 3 13] posder. Each. 7 -senaemeia doz it 50 arge “ $26 00. .25 
- “ ING. 2B. .sidecses 3 25 DuPont's Sporting kegs. =. ee 25 Flint Edge. eae tats = aid r 9 75 Irwin 2 eer ree 5 
f eee oe a Perfect Premier... .. # i — Ship Auger pattern 5 
sina s . = 2 i egs The above prices on axesof3to4dlbs, | CAF reser er eeeeeeeeeeeecs 
PATENT PLANISHED SHEET DuPont's Canisters, fae 25 are the base prices. Cénter 15% 
IRON. “ ‘ ‘ é; b -lb.. . er 8 34 to 4} lbs. advance 25c. OCHREET . wcrc ccvccseceseseceeses 
- c — 5 lbs. y = 50c. . 
Patent Planished Sheet Iron, “ a —. .. 11 88 44 to 5} Ibs, saoeate 78c. Countersink. 
od RRR RRs 8 RR $9 50 “ eS }-kegs... 6 08 No. 18 Wheeler's. . Per doz. $1 60 
- ** 10-can drum 4 86 No. 20 oe 2 40 
si H A-kegs... 3 12 y oe 
PATENT PLANISHED SHEET - “ eer a BAGS, PAPER NAIL. American Sones i" 1S 
STEEL. Pounds..... 10 16 20 25 = Fe * 1 0O 
> >? 75 oe 
Dickey Planished Sheet Steel...... a NEE eee S28 ONO eee ke = fan 
Drop shot, sizes smaller than 
SOLDER. B 25-fb. ae. _ bag.......$1 85 BALANCES, SPRING. Dowell. : 
XXX Guaranteed 4 & }..perlb 2J4c a ae... & weiter. |... ace: ake ee 40% Russell Jennings... .....+.. 30&10% 
Commercial 4 & }.. ‘0s Buck shot, 25-Ib. bags, per bag 2 20| Pelouze........ ss eeeeeeee 20% | Gilet. 
No. 1 Plumbers........ . * a Chilled shot, 25-tb. bags, 2 20 Seniesa Cen. 4 
Pattern..... d 60 
m ai BARS, CROW. see eae ethan 
SPELTER. ANCHORS. - de Wremen Ml , a ia Gouge os : “ 80 
4 7 t, ee 25) HOURS... eee eeeens = 
In Slabs.........................5$C, Expansion Screw Anchors........ 60% Papeh or Wotge Point, per ew oo 25! Gomes... io 15% 
Cosmbieslak iwewedes 1 30 
SHEET ZINC. ANVILS. * Fe BASKETS. Reamer. 
PS * ape? Eee eae ee = 2 5@ 
RRS oat te eee ne $7 50) Trenton, 70 to 80 lbs...... 9ic per lb Small Willow........ er doz. 7 00 nning’s Square se 
Less than Cask lots..... $7 75 to 8 25) Trenton, 81 to 150 Ibs...... 9ic per lb pe aay = Rov ae _s 8 75 Standard Square ns x : = 
Large PUR Kon Vee o 10 50 
Driver. 
aeteiaeaees ASBESTOS. Galsanized Iron. ybu. 1 du. 1} bul SG OT: " ie 
Copper sheet, base.......sseeee. 19c Board and Paper.......... $3 00 Cwt Per GO8:., . 5. $350 500 675 Wo1 Triumph. RN - 1 25> 
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BLACKING, STOVE. (See Polish). 
BLADES, SAW. 


Butchers’. 


Standard, } & l}-in........... 
eS Pree reece re 
GE ae od eeaits cre veds kes 


Hack. 


eg ET eT Sree ees 
WME. « os:s-s o's aoa o Lowa 30 
Rid os: ce ER DPS LS Me 


Wood. 
—— Deis eke 


per doz. 
isston’s—No. 6, 16, 26 & 045. 
Pe, 6 sais Keicwatebens 


Tackle. 


Ison Strapped............. 7 
CE MSs ccs en os so pacvea'ed 60% 


BOARDS. 
Stove. 


Wabash Crystal...... ; 

Wabash Oriental......... 
Wabash Mosaic.......... 
Wabash Delft Enameled... 
Wabash Art Inlay....... 


Wash. 


No. 760, Banner Globe, roy oo 


No. 652 Bites thekin € (single) 
per doz. 
No. 862, White Hen, (glass) 


No. 800, Brass King.. 


No. 172, Our Best, (soap nee er) 
per 

No. 964, Royal Blue, Gumaah 
per doz. 


BOBS, PLUMB. 


Carpenters’. 


o. 4, Te ee 
No. 113, brass plated. 
No. N30, nickel plat’d 

BOLTS. 


Carriage, Machine, etc. 


Carriage, 2x6 and sizes smaller 


Oe EP Seer 
Carriage, sizes larger and long- 
NS Rr ert 
Machine, }x4 and sizes oman, 

BE GUE 5 oss ss oss 
Machine, sizes or and ionge 
See 


NG 528 Shao ls 3 <p.s + 3 
| Se et aaa 

| SEES a ee 75% 
Wagon Box Strap............- 


Mortis, Door. 


EEE eee 
Gem, bronze plated............2 


Barrel. 


g. 
Wrought, ‘bronzed.......... 


Flush. 


ER Gi s.cb bod sac be RM 7 
Wrought, heavy........... 


Square. 
Ss Sa ko eee sti. 


a ae nehigeh 


BORERS. 
Angular. 


Sill borers, No. 5]... 
Bung. 


Miller’s Falls........ om; doz. $13 = 
18 


Enterprise Mfg. Co.'s No. 1. 
“No. 2:. 


ar $3 50 5 00 


Miter. 


New Langdon... .......5.5 15&5% 
RC IG eos ys cs Gienk 6 6ca ee 


= SS en 


BRACES. 


Fray’ s Genuine Spofford’s........ 
Nos. Se 


BRACKETS. 
Hay-Rack. 


Wenzelmann’ s No.1. per, doz. +4 50 
No. 2. 0 00 


NO. 


Shelf. 


Clover Wrought Steel.......... 
ee eee 


70% 
ino Crown, Self- basting, 90 doz. $2 50 


Per doz....... $2 90 
Wooden, top ear, plain, per doz. 


BURRS, RIVETING. 


Copper Burrs only 
Tinners’ Iron Burrs only 


Wrought Brass (New List).... 
Wrought Steel, Bright 
Wrought Steel, Japanned 


Inside and Outside. :-.... 2.2... .35% 


wn 


(Lufkin R. Co.'s), per M 


N 
nm 


i oe CN 





Per dozen........ $23 50 


Per an Pid aie an ‘$23 00 
CAN OPENERS. 


See Ammunition. 
CARPET STRETCHERS. 


Diamond, Regular 


Myers’ Clover Leaf 


See Ammunition. 


eile Plate, new ii ee 


0% 
Pay it ee he SR pene 75&10% | 
CATCHERS, GRASS. 


CHAIN AND CHAINS. 


Cable Coil _— 


Per 100 tbs. § sid. 80 & bo 











Cable Log Chain- 


Advance 25c per 100fb. on Cable 


Pump Chain. 


Tie-Out Chains. 


Coil. 
Coil Chains, German Pat. 
a SE ee 70% 
Pa ee 663% 
OO Aes 0:0 ss shiwenle anne 65% 
German Pct. Halter Chci is 
ae ae ae 664% 
Ras occ cave s.d nes oc 65% 
Ee Ose wn gw oly dawadn 60% 
German Machine Chain. 
3/0—2/0—1/0—1............. 50% 
Picture Chains. 
Light Brass, 3 ft..... aa doz. $0 50 
Heavy Brass, 3 ft.. 75 


NEE ia Li a wee cela 70&5% 


Trace Chains. 


Western Standard. 


1 i a RO rrr per pair, 30c 
Os Se 34c 
> a ae v6 33c 

le : See an 38c 


Add 2c per pair for Hooks. 
Add 2c i for Twist Link. 


Wagon Stay Chains. 


Sherman’s, brass, i-in., per doz .42c : 
90c | Morgan’s Grapevine... .per doz. $22 25 


Double, brass, 3-in., 


TK 654 Race 3 Ys i 
Per 100 lbs....$6 50 6 00 5 50 
CHALK, CARPENTERS’. 
BG co vw Ra bgike per gro., 80c 
kash aa ceawiekes 6 ms 70c 
| RS ee re - 60c 
Common White School 
ROR h es sea caeias llc 
CHARCOAL. 
REE eae per bag, 95c 
CHECKS, DOOR. 
NET a", aig a oa Mark ole 6.0 2 aie wee 
Ra ee 
CHIMNEY TOPS. 
ee ae 50% 
CHISELS. 
Box. 
Se 10 12 14 
Round, per | doz$3 00 3.50 3 80 
Flat 4 00 5 00 5 50 
Cold. 
Good quality, § in. and 
OO Ea per Ib., 13c 
Smaller size, per doz............ 
Socket, Framing and Firmer. 
SE a Sere 75&10% 
Tanged, Firmer. 
PRED wc corse Sos owe seg 20% 
Choppers, See Cutters, Meat. 
CHUCKS, DRILL. 
Goodell’s, for Goodell’s Screw 
Drivers. ... .per doz. $6 25] 
Yankee, for Yankee Screw 
ENON, oc cite \ ee ecate a ae 
CHURNS. 
Anti-Bent Wood, 
SP ae 5 7 10 
Each. eva OO (4:08 4 85 
Belle, Barrel.. dite tamale 65&74% 
Common Dash, 
FS "he. 5 6 
Per doz.... £9 00 1000 10 80 
Urion, Gal.... 5 7 10 
BGiicaess. Sete: 453 5 40 
CLAMPS 
Adjustable. 
EE ea 30% 
Carpenters’. 
ere «ig eee 
Hose. 


Saw Filers, 


Disston’s list, $30.00....>...... 
Stearns’, No. 0, $3.50; No. 
$11.50; No. 3, $5.00 doz 
Wentworth’ s, No. 1, $6.25; 
$8.7 75. 
CLAWS, TACK. 
Cast, wood hdle.. per doz.45@60c 
Forged steel,wood hdle. “ $ 
Soud steel........... 2 
 _ > See = 
CLEANERS. 
Drain. 
Iwan’s Adjustable........ 
Iwan’s Stationary........... 
Pot. 
WOME odin cob ocindind per doz. $0 7¢ 


Side-Walk. 


Galvanized, per 100 lbs...... $5 50 x Steel. Be tsar; per doz. $3 25 
ot ot Te 

Safety Chein. SS ee pete are 65&5% 

Ma fae Man a okie beck caksts 3 65% — CLEAVERS. 
Sash Chain. (Morton's)-|" “Benes F 

eatty’s, Inch 7 8 
Steel, per 100 ft. Per doz..... $875 975 

Set fee ce ty Bie Te Re per doz. $2 25 

I Rs ee en oS a 1 60) Butchers’. 

NS Oe ee 2 40 ae ae 
Copper 

AME Pal, & a shee dx'an:e Beles 2 00 CLEVISES 

BRT eh SNR io xo. 'xe an 6 av ccs 

OS SS a a Eee | 3 35 CLIPPE 

L zRS. 

ere Sete, Lee 4 in SS Soaks aS: ...$1 90@4 7§ 

0 AES A? nee 4 50 CLIPS. 
Cable Sash Chains. Axle........... . 

ROA ee ere 35% | Damper. 

¢ MSPs. Oeiwek dens Ja ae ee 25° Standard.... per doz 70c 

c 

Special Steel a ts er Troy. ..... ON ae 

nch.. ts POE ans 544% 

Per 100 ibs. ‘$16 “00 13° i 12 50 - 

CLOTH 

Stretcher Chains. | Emery 

ys-in., $8 50; 3-in.,$7 75 per 100lbs oe 

B.& A 


Hardware W: te—fal 5 sells (100 ft.) 
2 to 3, incl., Galv.—in full roll. . 


4 and 5. 


“oe 


Screen Wire. 


12 mesh, painted, per 100 sq. ft. 


COCKS AND FAUCETS. 
Compression Plain Bibbs......... pd 
Lever Bibb:Cocks.;.............. 


Compression Hose Bibbs. . . 50, 
Telegraph Faucets (new list) . 
ne Cocks (new list).. 


pression Lock C’ks (new list) . 60% 
An rew’s Brass Faucets.......... 70 
Angle Plug Faucets, per doz.... 


Milk Can Faucets, per doz. 2 


Petroleum Faucets.............. 70% 


COLLARS, STUVE PIPE. 


Inches.... 5 6 


Plain Tin, per gro$1 90 2 40 
Japanned Tin *“* 300 3 50 


Lacquered Tin “* 360 42 


COMBS, CURRY. 


Nos. Per doz. Nos. 
000 ....$0 37 299. 
ae « 60 ke 
SS eee f 390... 
EEE 90 532... 
Bite ht 620 
106 <... 80 1400. 
COMPASSES. 
Carpenters’ sata 
Pencil—Faber's........ per doz. 


COPPER—See Metals. 


COPPERS. 


Soldering. 

i eee al 

1} tb 314c; 2 tb 

3 tb and larger......... 

CORD. 

Picture. 

White Wire (new list).........859 
Sash. 

Regal Brand........ per fb. 


Puritan Brand.......... 


CORKSCREWS. 
Walker's = 
Williamson's Regula: _ Oe 
Williamson's Forged Worm 


COTTERS, SPRING. 


All sizes (new list).. 


COUPLINGS, HOSE. 


OT Se eee per doz. $ 100 


ass 
Brass Plated..........+ 


COVERS, WAGON—See Tents. 


CRADLES, GRAIN. 
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CRAYONS—See Chalk. 
EMER 
a RS Y CLOTH—See Cloth. | Wood Pails. } 
‘ : Fr: 
Pinch os Ghia des... «. set Stee EMERY, TURKISH. Hab Light > 80 , 2s th, $1 30, cach. Barn Door. HANGERS. 
- 5-Ib. 70c each. ? , ° U. S. Rolled A 
Size.... hless Bearing 
Glass. CUTTERS. No.so me: 150, per Sih oe. kegs kegs, | Tin Cans, Bhat! King pr Ses 
eee shies $0 yg | Flours oa 2 - Chamellene Graphite, wae, Best... . |: 
Smith & Hemenway oer Rt, c : > ~~ Re eee $9 So Waener's Adjustable 
IS snc <ox>n'nnssseeeee [E » Der gross... jouse Eg S win 
Dest. - + 40% ie ‘ eee IRON. 5S tb. per grogs.............. 37 4 Conductor P 
Enterpirse, Nos. 5, 10, 12, 22, = pe namel, 3 doz. case, GRIDDL I . sects 
Se rear r ES. wan's Perf 
No. Oe eee 25% Peerless........ per gro., 15 00! Soapstone ection.........0.... 50%, 
a Soon tt Stabe ia ee 1 25 | SOCP SOME... eee eres eee enees 334% | Eave Trough. 7 
tpe 
. E GR 
Saunders’, N XTRACTORS, PIG. Family. INDSTONES. ose site sh hale a »..per gro. 
Each | ee 2 3 See Forceps, Pi mperial...... - $2 35 
ee aces os $075 120 380 om ae Inches....... 8 WOES ociscd oe ee 207, 
Slew end Kreut. EYES Per doz...... $7 75 975 os as eee a 334% 
— Nagy ee seeeee per doz. 11 50| Bright Wire socstteel G ge Acme. 
aes 1 75 | Drifting Pick oods, B. W.| Perton....... $22 Ives’ Improved. ++++-per set, $3 75 
Ph Spe ee ie 2 75 ES LO. 000 25 oo a QT a 00@$23 00 ss F559 2 60 
sner “ ntei “ 
ee 7 75 Brass............ 85&10% Lane's New Model... 3 50 
oe kee Ball B el “ 
DAMPERS, STOVE PIPE Psikava capa -kncaheeres cate % aa 2 3 wd Noiseless. . z 10 
Sr yaar saa me oe ae OO io) $9 LE Te Of ee 40810% 
vo antl op i SG eee 10% sf NERS, STORM SASH. Bach....2.5.. $335 3 1s 300 
coeecccsece () hroeder’s.... A 
DIES AND STOCKS. ae eee GUN WADs. Hi see 
NE SE SOR 115 (See A He inge, Wrought....... 
ess sbbaaneee 40% FAUCETS—Se mmunition). With Stapl teense ee 40% 
DIGGERS. — HAP . pape. 
Post Hole. FILES AND R Brad TS, AWL. 
ASPS. Z 
— ina think wpiema per doz. $9 25 RNS a Brees . 70 | ee ae per doz. $0 Cresc HATCHETS. 
mee fe $5- : 00 ie ee % Pe. 19 Cast + ol eyes i a Se daveeves 50% 
Pleronies She pie as 10 25 BOP NOR Ea 24 ieee ose8 75&10% Common......... “ Cast Shingling. . oe oz. $1 sey 4 
Iwan’ : Split Handle. cs = Arcade, ile Le sae | Patent, piain eats Ta tee 22 Vemiatien.§. oS eee ‘ 
ection.... “ es Diomend............ > Beg sort reais | “Ai aia 
Iwan’ 's Hercules pattern “ B = Eagle.. peice TTY 70&10' Patent, leather top.. “ 60 % 
neem 10.001 Great iestarn 2 2222.252 2 75m109 | “Cone HAY KNIVES 
See also Augers—Post Hole. Kearney & Foot......... Tkieg Common............ 0 92 | See Knives. . 
Dividers, Wind....... Mies ia'o be Seas RATE 75&10 ee ee “ 2 
eT 65&10% | Nicholson. ----... 70& 10% si’ 
D rion Smith....... 
OOR CHECKS—See Checks. X-F Swiss Pattern........ 75810% Jute Rope pnts W ok ie yas onecemoangie 
DOORS, SCREEN. werd bithinevahs came baste 70% DD ck in etias 7 $ - Wants Bo b. 1.. +o om $9 00 
f-in. 4-panel, painted...... Net pri me EE REE POPSET ES OLE 75&10% | L wr Na dN ” aad ap s 2 00 9 60 
1}-in. 4-panel, painted. . prices | Heller’s..... 7o | Leather, rope tie....... “ 8S 
a saat cake. ee ee 70% | Leather, leather tie..... “ 11 = HIN 
fancy....scescessecsee FLUE STOPPERS—Se HAMME gern a: 
DOOR HANGERS—See H © Stoppers. | pischemiths, H 2% ee Clark's Gravity . per doz. set 
ee Hangers. FPORCESS, FIO. . = 46825" Lope Packer's 5 55 06 cs: + acl 
ae DRILLS. Seed. eg ott a BR aa ahaha 50&10% Shepherd's Noiscloss ‘tox’ wga'>” 
it Stock..... isson’ . 900 Rte WUE os, «.., <dnne sesso sn icc eee be 
hn EP earn 65% WO EG. . eee is OORT Be lla tell ala 50&10% | Gate. . per doz. $1 05 
a la aa ated MESS’ sw 0 FORKS echt scagsepershecinnes 40& Clark’ 
achinists ee 10% ark’s...... 
Fray’s No. 9 e ae Hgs & Ltch. dos : 3 
, bp Dictivewesers ach,$ 1 7 Shain poe SRL Ce teen ee en ene a $2" 50 3 
Millers Falls No. 12..... “ 2 ea _—_ ro Mes indicates 60&10% | Nail — ioe fl 200 250 *.> 
Hand. » 4-tines....5... per doz. $5 00 Knuckl 90 90 “he 
ihitus 6 thet. the in as lb od ele wa 
Goodell's Automatic, ary Quaker City.........p er d -40874% | Leed’s.... wali: prs. $6 00 
Vos . 01 03 3 2 2a ss SRE RE hae per doz. $3 85] Superior... .).: « Sets, 6 75 
Per doz. $7.75, 11 50. 12.50 pei] So srtea ries eewsvenenennas OEIC) Maydola's.......... stilt aint thee. zt isha 
Millers F Single Gear, per doz. 15 75] Hj _ ape eeatatsSere £04 | A RRR a at wise eee on 
alls ie. 5. as. ast I 
12 75| PwBBINE..--.-..-- ee ese es OSRSTO poe” FOn..... 
' * Double“ ¥ 15 5 Deis <0 heekss 4 exeek sae = ry ass CURT RTS NS 304000 chen team gait |” SERN Rae ee gross $6 50 
Reciprocating. S659 0) age achat ial hota 6 75 
Header Cast.... Sprin 
Goodell’s a Sg le eee ect per doz. $1 25 = 
Goodell’s............ per doz. 16 50} 3-tine............. Tack Romer. 
Bit Stock. hele bees act tae pees ail feos Soom le RR 50% 
Reentient BAG. .5.6c.<.ancenns 65% | Manure a : Mall. Iron, Hickory hd ere © = Columbia Dbl. Acting. . “40k 1084 
a 4 = aT See ee oe 0 
DRIVERS, SCRE. rae soe| es S| Beltane cee 818 
tandard..... er doz....... 9 080 16 Nein 
Lock or Ona pee 6SR10% | GAUGES. Magazine... .. oy ws pe Pd 1 1 00 New Idea, beeseees DOP gro. (0% 
ampion......... esc erres hoes 0 Butt d ? i 2 ee ed) ee ee 
es ag me aM c.. 35a seas noe 708 rapa RC HAMMERS, HEAVY aiedia zai 
rk’s Asch wicpesile sel ae ail. . ” 
Edison... ot emo ee: -++++++++30%| Fairmount Heavy Hammers and Sledges. New Lists......... 
Reed’s Lightning... 60.2002. 45 S856 | Marking, Mortise, etc... per dos. $3.75) Under 5 tbs. = --- 7 Light Strap Hinges... 
Goodell's Spiral’... ence’ sé ing, Mortise, etc........... 5 lbs. and over............ 6 7 eavy Strap Hinges. . 
an ey Bs Oe a | eee ere ov e.° POEM ARTE way PC Meee ene 0 
y kee Ratchet 3 ; : eigen: 3 BY weer Nets] Masons’ see 5&10% el “halt OR aaa 
Smith & He Spiral....... .50&107% ~~ Sinele and Extra Heavy T Hi ) SORE 40&10% 
eminway Co........ 40&5% | Wire gle and Double Face. . ..70&10% y inges....... 663% 
EAVES TROUGH, GALVANIZED,| D#sston’s.......... 25%| A HANDLES. peng ai Tateoties 
Canes idan daa eC a: % - a 14 to 20 os ope nt od 100 ibs. $4 25 
ments generally delivered. P GIMLETS ee omy Assorted... .per doz. $0 55 wisum::. “ 7 4 00 
See al , Discount........ ratt’s Adjustable, Nos. 1 & 2, yge Paty “HGS ayy 3 75 
shit atnliaet tesa die ee 35@40% i bet Ses ay Cees ’ 475 Screw Hook and Eye 
: Rg Hn te 7! S 
EGG BEATERS—See Beaters. _| Single GLASS, WINDOW. NR: rte akons Mss! sve i fin bboy aes. Per 100 Ibs. $6 75 
snunelecniitines Single eee cesses ss 2 QOR20% Chis mt te. ie eae 
Adjustable Stove. G y Hickory, Tanged, Fi 
a eee Set Large, 86 per dor 
Smooth, perdoz:$0 80 090 1 25)7#inch. RATE A iat We ickory, Socket Miswer, Assorted, 
Plan’d 200 225 290 Pe $3] . agpinieed” Teneel, isan 
Corrugated Stove isa Bulk GLUE pplewood, es je-teny oe As- 
<n OS P i ulk. Applewood, 'S et. c per doz. 
Smooth, per. doz: 40 75 - -_s ‘20 ; eg linear bebcdeg per Ib. 18c sorted. ..... sk ne ae ‘sae 
ol’d , NEES anita Re . Coal Pic , : 
Plan'd, aie 2 35 OS bee ae cekaaal Fis ak uo tiwcdon toe 40% 
a 75 | psgies = }c ty a saa sa avn alee wetbat oar ck 40% 
Inches ....... 5 6 ra Army & Nav ita ,13c; Large, 16c per doz 
wea ‘s doz:$0 60 065 095| Le Page's— dipaihar Ceti e <i be 10%, |Aemmer. { 
anished “ 1 75 195 255 List “*A”’ Adze Eye 
SMM ce nos faces srg) Sie Biei a ---- ceed we el: Ow 
ELBOWS—Conductor Pipe. List Bi es -eeeeeeeeeeeeees 331% Blackemitia’ 21.1 s"""" a0c@75e ARE—See Ware. 
Galvanized Steel, Tin and Terne eas PPO me chill 25 Fi 6 ak se mae iin 
Size Round Corrugated. ; Bright Wire 9 S Hay and Manure Fork........... 35% heat ite. 
2-inch Doz. Se 90% | Hoe and Rake.......... 35%, — Bean eile ce, feed ee ee ee 60% 
INCH. «6. sees eee ee ee renee $ Oa. aoe OE A<MNOIN scro nk mavsseekes oho euat 
SUM. 5<0idvipuneekuanen’ S2 Wood as nce veg Vanished Aart teh i per doz. $0 75|Awning.............per gro. 808 —s 
va bdutaoctecae de eenies ; Boxes. sieailage ke 80 19.0599 «net GO CURIS 
© 6d wi 68-00 ies wb A pies alee, Me GEG? ae ee Screw Driver — 
ima pean Brown's... 
Bubject to discount. asked ahaa SEAGER a, hese yee ae S854 
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AMERICAN ARTISAN AND HARDWARE RECORD 








Box. S " ‘ | LINING, STOVE. 
Ineiie oas: 7 10 12 acs saveccesces IRON: ( Gcrceaccapow sk per crate, 42c 
Per doz.. ‘$1 90 210 225 265 nny, PERE ET Oe $0 60 1 00 
Bush. a 3 3 
teens MACHINES. 

Ripe 9 Axe Handle, per doz. $7 00 ae aheiaty $0 85 1 20 2 90 an Winees With 
Chain. Augers Auger 
Inch... 3&5 i vs 4 KETTLES Angular. . per | doz. $3 00 4 40 
Pr 100 $7 60-8 10 975 1150 12 60) race cece eee 15 Upright. . 60 4 00 

Clothes Lines. Ss Sn) Uk 2, 3 Wisp a's: ww ap 40&5 © | Leather Riveting. 

Japanned.......... per doz.22c@24c Cop per Ib. 27¢ Chicago, Pomeroy... .per doz. $9 0 

Galvanized........ . 40c Excelsior............ i 2 00 

Coat and Hat ea irs bc hsn abcess ous teeen 50% —........... “ 2 00 

’ Little Giant......... se 3 00 

Cast Iron....... per gro. hens aie 50 KNIVES. Pony, Pomercy...... “ 7 20 
CE so cea scan os eS 80% | Beet Topping. Washing. 

Conductor. Clyde, 9-in. Scimiter Blade, dz. $3 85 Majestic 5 25 
WER xs Ccc'd c4cs ake union eee NOEONOS, on ccc pea cbesess 3 40 Ty aa” ee 
Wrought Nees owes +.6.06 6 bese doe 20% Cooper's Hoop oe et oat ere ie fi F. BR 3a: Laos eS SRR ini 6 50 

Corn. ieee Wee BION on Nina uses 12 00 
Common,. riveted, painted . 

WG oss ciskginc sos per doz. $2 25 ns wall AEC ee a $1 75 MAIL BOXES. 
Little err 3 25 ees ee 3 00 See Boxes. 
Gate. Woodford........... - 2:35 
A 3 
See Géods, Bright Wire. Drawing arate Sees 

Grass. Standard,........ (New List) $30 Fibre Head, Small. -per doz. $5 00 
Common. Nos. 2 3 1 Adjustable whe @ die.0 prcceeeeees 0 Medium: 5 75 
Per doz $1 50 160 1 70} Barton's Carpenters’........... 15 “ » Lee... * > 00 
ei ek per doz. 1 75 Folding Handle............. 25&5% Round Hickery...... “ 2 25 
TCE Pe 03 0 | Hay. . Lignumvite...  “* 4 00 

Hammock American, Sickle Rdge.. .doz. $10 50 Square Hickory...... se 2 50 
With plate perdoz. 50| Canton, Sickle Edge. 8 25 Lignumvite.. 4 75 

oh aihees — UM hy ce vk esses Ti 
With screw.......... = ame @utictin. | * 9 50 — S * 

Lambrequin, or Drapery, sp ee lgan'e, laany’d Serrated“ 10 00 Apslewoe + a RD * g@) 70 

Bo OE eer 50% ‘ioe Lightn’g, Holt’s Genuine “* 6 50 on nod la oe = 

Potato and Manure............. Lightning Pattern... “ 6 00 ickory, et Iron. . 

Screw. Wadsworth’s Sp’r Point. “ 9 00 
PN ob aca sca pide wa pow cee ae 85% | Hedge. ies MATS. 

i a) Ee. wn cw ees doz. 00 . 
= ages age gare ner Re dass he ee's pe $ 75 National Rigid......... oe 
BE BOMBS 5 i a6 55 eS per Ib.54c denis eens poo porate a lat 334% 
incing. y 
‘ “ Stove 
Common, Single. .... 60 
HOOPS, TUB. enn, oe > iS 90 ag 5 Dea uiiakcane eee per gro. $3 a 28 
Bastion... per case of 3 doz. $2 25} Streeter, 4-blade..... . 130] No. 1 Asbestos | 
Pp Streeter, 6-blade..... s 2 00 pe covered Stove Mats, 
utty. with handJe....... per doz. 1 10 
—— Coupled Common...... per. doz. $0 60@1 00 No. 2 Asbestos Toasters, with 
ie ft. Lander’s...... 40@1 75 _ SER REE per doz. 60 
Relies 3 ply-i” guar. press . ‘so Scraping. 
“ “ ETT Beech Handle........ 75@1 00 MATTOCKS. 
eet Se eS cee PNM attic, ..5.....00-00- 70% 
Illinois, = e3 +. weee46.6 KNOBS ee Se auseReubestn gees 60% 
Doors. y 
v . 
COTTON COV. RUBBER HOSE. OS err ere per doz. $ 80 MAULS. 

High Grade-?’’-guar. press.400 ths.11}¢ | Porcelain............ : 90 |Iron, Ibs.... 10 13 16 18 

Special “ ee BET. POR e snc esccascsseee 90 Per doz...$4 00 450 525 5 60 

aie * “ «© 199 “ 4 Wood Face, lbs.... 10 12 14 

LADDERS. me ae fw Pe ++ -B5 00 5 50 6 00 
Common Long. oppers’. 3 ; 

Boss HUSKERS. a SE PE eer ree 9c@ 1l4c Lake Super'r & Oregon Pat, 75&5% 

Nos..... BB E_ 200 | Extension ‘ 

Per doz. .$2 Fo 2 90 1 us x? og Rr pares 14c MEASURES. 

Nos. +. L Step. 1 pk. } bu. 

ae: eo @ > = ar as 8 EE 74c | Galvanized, doz. . im 25 3 00 3 85 

Per og Need te $3 50 9 00 24 50| Common, with Shelf, add 10c. Japanned, 175 245 315 
ayes ‘a ae 64 68 ee a EEE 15c 

Pec dos. $215 215 S$ 145| ‘Triumph, perft............6.4. 20c MILLS, COFFEE. 

Brinkerhof's. LANTERNS. ans os ge ws ota 25% 

Per QT0... 6 see e eee reece $14 40 Bull's Eye Police. RRS ... » SO&5% 
3 -in. Flash Light... .per doz. $9 00} Arcade................. 40-123&23% 
IRON. 2}-in. gegen eiwianstew, > : fe 
z 3 -in. Regular....... . as 
renee OXES. 
See Metals.—First column. Tubular. MITRE BOXES 
Dietz & Hams’..........} Yet prices See Boxes. 

Curling sata LEADERS, CATTLE. MOPS. 
ee et WG wg per doz. $0 40 |Nos............ 1 2 ee eee ee per doz. $3 15 
Re a ring 5 Shiu vie 4 - ie 2 $0 55 0 70 2 75| Handled Cotton. 

A Coes erase eserereses nf 58 Pounds. 3 1 1 } 2 
SS re a 70 LEATHER, LACE $2 00 235 265 325 
ME... .. > iehes ee cs cy ayy sess 9x8 334% | Per dozen. : 
RE 4k S soca sows = 70 | Sides. 

r oscigg ee ee per sq. ft. $0 27 MOWERS, LAWN. 
Wood Benes. icc tse 20&5% LEATHERS, PUMP. Gladiator—B. B. 

Sad. Valve and Plunger.............. 10% i wee se eens a0 ms a 
Chaseval: «oc. is. per doz. $11 00 LIFTERS Each........ 72 
Common, polished, per 100 tbs. 3 75 SS a alain King Universal—B. B. 

a Ra _s nee ia ag = oppered....... per gro.1 75@3 65 _. ces euecne. ws 8s Jy “> 
Common, nickel plated. ..... sal i. Comeea  * 5 Gel Bie Giant... 2.1.11 3:50 390 425 
ee ge + mara . -per doz. : 7 Alaska, Nickeled  “ 5 00| Little Giant........ 30: 266 2:29 
peg 2A No. 2.363: 6 25 | Transom. 

Mrs. Pott’s, SR ES en A 80% NAILS 
a ee oe LINES Cut Steel tes, $2 00 
° if . u EE ae rates, $2 

No. 30 a “fi 2 1 Chalk. es hws wwe os 2 15 

No. 55 7 Pr 9 96 Twisted in —— hanks. Wire. 

Tailors’ Sad......... per Ib. 5 os. 8 9 Small I $1 90 
Tailors’ Geese. ...... ” 5 Gro.$1 50 2 ‘00 2 25 250 3 00 Carlos rir abana: ; os 

Tuyere. ee ee eee, | tee Coated... |... ss. 1 65 
Single Duck Nest. ...per doz. $5 25} Perdoz.....25¢ 30c 35c 4lc| Horse Shoe. 

o— Duck Nest. "Pal 2 ca —* in 20- -g ees 3 : Frey 55&5% 
MUNN So 2 VaR Sas o's Bai eae Pa Rr 2rronn dha ee re) 
Per doz. . “29 25¢ 3le 35c — Secee% rerestcees Gelee 

JACKS Mansons’, in 100-ft. hanks. .doz. 80c] Putnam... .| |... 2222222. 20&5%, 

Locomotive 70% | Clothes EAS ees rer“ 

of eae Pee i cae aks gaa wy _ 60-ft. Jute...........perdoz §0 95 Clover Leaf........perlb., net, 104c 

Wagon. 72-ft. Jute......2-... 1 15) Picture 
BS As iv cipadein kus auan ¢ 50 Rr sy; ‘ 

Oilver, % 79.4%, Sisal. ......... Wi (50) Cee RAOROB So. a ccc sees. 29% 

RS eee 0 00 50-ft. Cotton........ ssi Ll SEE 

seeeeesecees- $0 60 9) 80] 50-ft. Braided Cotton. “ PTS. ehies vccscccccccccces 3% 














NAIL PULLERS. 
See Pullers. 


NAIL SETS. 
See Sets. 

NETTING POULTRY. 
Galvanized before weaving... .80&20% 
Galvanized after weaving.... “80&15% 
MUNIN ca ewird sco is cw ccs 65&5% 


NIPPERS. 
End Cutting. 


Stubb’s Pattern, Inches. 5 
, | ae $4 


End and Diagonat Cutting. 


Swedish Side. Inches... 5 
et Gems ois cies ow $4 50 5 75 
Hoof. 
ay! Ma ee pees 40&10% 
_ <3 Rit ae oneeaiae ats 55&5% 
NOZZLES. 
Hose. 
Genuine Gem........ per doz. $3 90 
Sh, ono ae 0 bes v2 3 60 
Po vin's gas ccits = 3 00 


NUTS, HOT PRESSED. 


Square ee 
_ vs . me 3 Hy 
¥ ofc 8c 6$c Sic Sic 5c 4ic 


Seuore —, 
In ee 
tb. 124 c 10}c 8c 7ic 63c 64c 6c 


For 5-tb. boxes, add 4c per fb. to 
above prices. 


on 


~ 


OILERS. 

Chase Pattern. 

Brass and Copper:..... i. 6c 70% 

PG Poin.< wp sbclgw stp ba oe 70% 

Engineers’. 

Bog Se eal 

Seacatdcu per doz. $2 00@ 2 Fs} 
Machine. 

Serre en gm. ” = 


Copper Plated Steel. 


Miatiogbile Tram... .. i. occ cccscs 60% 
_ 2 Sea 65&75c 
OPENERS 

Se 

Pe ws Pry 14 

,. See per, daz. $5 50 600 

Round....... 3530 38 
Can. 

EPO per doz. $1 30 

Never Slip........... 2 65 
Crate. 

We Mb MAN Shs ele sacs ' 5 75 
OUTFITS, COBBLING. 
Combination.......... per | doz. 11 00 
) eae 4 65 
A re bs 9 75 
PADLOCKS 
SR inten sc déke tek 40&10&5% 
ee ee eg er: 60&5% 
PAILS. 

Cream. 

14-qt., without gauge, per, do z. $3 20 

20-qt., 3 80 

20-qt., with gauge. 7 4 50 
Sap. A 

10-qt., Galvanized, per 100. . .$20 00 

12-qt., - ¥ ee 

14-qt., :¥ ret 2 Fe 

10-qt., IC Tin.... 23 aie, «a 

12-qt., “i - @ sac. oe 

14-qt., ss ree Pg 7 00 
Stock. 

Galv’d, qts. 14 16 18 20 

Per doz...$3 90 410 500 5 50 
Water. 

Galvanized...qts. 10 12 14 

MENG cscs $1 50 165 1 85 
Wood. 

Cable, 2-Hoop.......per doz. $1 90 

Cable, 3-Hoop ae = 2 10 

Cedar, 3-Hoop....... se 3 15 

Standard, 2-Hoop.... es 2 00 

Standard, 3-Hoop.... = YP 

PANS. 

SE CE Re EEE AE 65% 
Fry. 

eee 75&10% 

Acme...... 5 ae ....60% 
Roasting. 

Paxton, 

NOO.«. 1 2 3 + 
Per doz.$4 75 575 650 7 50 

Neverburn 4 00 450 5 50 6 00 

Savory, No. 200.......per doz. $9 00 
PAPER. 

Building. 

ese per 100 Ibs. $1 45 

OS eer ee 1 55 

Tarred Felt. = 1 90 

No. 20, Red Rosin. . -per ro oll, 35 

No. 30, Red Rosin. 55 
Sand and Emery. ; 

|” yo en low list, 50% 

> Sa te 50% 
Wrapping. 

reer 2 Ree “per, Ib. $3 75 

WOR Vewscdcedccs os 2 25 













50 

















PARERS | Tinners __ PUNCHES. 
Apple. MOOG, k.00 0 is nccresasenbenen 40% | Conductors’. 
Bay State....... oe; doz. 13 00 CUE: vr sctcswacddexentan each, 5$c i eR es per doz. $2 50 
Turntable......... ie 7 00 ee ee ee per Ib. 19 
Wilke Moai aes PLUMBS AND LEVELS. | saadters', 
mess ss Common..........-+.++++++053- ym Senne... per doz. 60c@70c 
Potato. ae Py seams Wd Senne kh = 7 Ae 35% 008s 00h i5% vn 4 72c@84c 
sell’s Saratoga, 10} in., dz.6 50 | avis iron.... ia Pana A 
——. canteen, Mg in., dz. 5 50 | Davis’ Inclinometer.... . 15% PUTTY. 
In Bladders. 
PICKS. POINTS. Strictly pure.....per 100 Ibs. $3 00 
ie Mii Tie 2 75% | Drive Wee Tas stakes 75&5% RAIL. 
Drifting and Poll Picks.......... 70%, | on 
= ace hance EL: 70% POKERS, STOVE. Matchless, I-in............... 3c 
NG» <2 so anhtvnncssck sarees ° wr't Steel, str’t or bent, per doz. $0 55 Matchless, ON ry nt 34c 
Wr't Steel, wood hand’ls my 80 DUGG PUN s2-4 o> vee kskoaee 4c 
PINCERS. Nickel Plated, coil hand’ 1s 65 | Sliding Door. 
’, cast steel. Painted steel............ per ft. 44c 
a ag 3° 2 8 10 12 POKES, ANIMAL. Bronzed wrought iron... .per ft. 8c 
Per doz. ..$2 00 260 295 3 75 | Cracker Jack, wr't steel, per doz. $4 50 RAKES. 
sth’ oo 
= EERE por Coal or Wood.......... per doz. $5 20 
Metal. ; Garden. 
PINS Black Silk, No. 50, }-gallon, SS PG hw gn +00 0'sb's ee ae ae 663% 
Cloth ne per doz. $7 00] Steel, bow..............00005- 70% 
a , £5 $0 75 Black Silk, No. 60, 6-oz. cans, Malleable Iron, heavy......... 60% 
amen ‘ aie ae of 5 gro. A eaiia ae aioe oe 1 00 Hay 
ast Mee 70 44 entry oe a eee $2 20@$2 40 
Picket Black Silk, No. 80, en eee Lews—Wood 
z je 7 
Fluted, ere per doz. $1 oe Black Silk, No. 90, 1-gallon ) veo bpleas se at doz. $3 4 
Spinat aie, no rth “2 1 90 | Shoe per dos. 12 08 Lawn Queen......... ri > 73 
ot ee per doz.. .36¢@50c | Jumbo, 36 teeth..... 6 00 
A oh eae ae), tase aa 40c a . 
Cities — <a “  se@si 75 RASPS—See Files. 
é eee WK cabice 5 00 
Standard Gauge Conductor Pipe, ere pore RAZORS. 
- aoe or corrugated. Black Eagle, 1-Ib. cans, pr. gr..$15 00 
In crates..-. +... De : 78810% 3 ee $0 70 
Cc to pale Sein a Rey Pere 
Terms $0. days: 2% Cash 10 days. oar rf ow -per doz. 4 
Factory shipments generally delivered. Liquid, }-pt. cans. “ 1 00 RAZOR STROPS. 
Lead. Liquid, 6-02. cans. . co TD: VGbee (HOMES) 56. sccess ever 50% 
Le Se rere per Ib. 4 4 i-pt. Air Drying Iron . 1 25 
namel......... 2 REGISTERS. 
CPMS COED. 4 50.5500.00000 00s Black Jack, itp, cans. - 9 25 (All Sizes). 
~_ Nickel Plate. soem 4 50 | Japanned, Bronzed & Plated..... 70% 
Acme—Inches.... 5 6 7 hite ones  ecmaange tee 408 
s jt.. 8 8 10}c s Solid Brass and Bronze Metal. . ..40% 
Pioshed 30 “ 31 - HH POPPERS, CORN. Single Valve (Baseboard and Side- 
Peerless—Smooth. 7¢ 8c 9%3c Round or Square, I-qt..per doz. $1 ‘. oc RS RE RE i Bere Shae ge % 
Polished:......144¢ ISke I8e Gaehte 200 300 REGISTER FACES. 
ngage he ta : “4 ; ag Japanned, Bronzed and Plated, 
go ae te 686 Me POTS, FIRE. Geb 0 Ais oi vss iscccuns 75% 
7 to 6 in. Smooth Tapers, pr. jt. .1l¢ Clayton & Lambert’s, each $4 00@6 00 14x14 to 38x42. oe das stars 
6 in. Smooth T’s Tie | Meeee CI on oan wks ewer. each, 6 25 Heavy Round Grationn ey: 75% 
7 to 6 in. Planished Tapers..... 45c | Gem.........5.008. each,$6 75@8 50 | White Porcelain Enameled....... 70% 
Yale Patent Lock Pipe—St Solid Brass or Bronze Metal...... 40% 
ale Patent Lock Pipe—Stove. _ 
5” 67 7-6 ab -scsheneer RINGS. 
i Cents See Ammunition. Bull. 
Battle Axe, Blue.. 7 7% 9% 10} SEPT CPP 24-in 3-in. 
nad 2: Slip,  * .. it 3 4 + PRESSES, FRUIT AND JELLY. Per dos. woos ei Bl 6 $2 00 
eerless, whe : . . ea mprove elf- 
Duplex. RR we 10 11 13 14 Enterprise Manufacturing Co.....25% ox Piercing copper, yg 00 a 
e, Rus. Fin... .15 7 eel, per doz..... Dra 
— — . 3 ~ PRIMERS. Nickel plated......... . Ob Beet 
vano, Ga 7 


If wanted made up, 


for grooved, Ic; rivete’ l4c. Crating : Blair’s Ringers....... : 75 
made-up pipe extra. PRUNERS. Brown's Rings....... se 50 
,, ae Disston’s Pole......... per | doz. $6 50 Brown’ s Ringers..... 80 
Wrought Iron Ges Pipe. Henry’s Improved Seton 75&10% Champion Ringers. . . e 1 60 
#@}j-in., black... discount, 60% | Water's Improved...... re 80% Hill’s Ringers... ... ‘ ¥ 70 
@}-in., aes “60, 10&5% Hill’s Ring, boxes.... “ 55 
-in. to 6-in., black. . a 70% ¢ Major Rings......... . 60 
7-in. to 12in., black. = 624% PULLERS. Perfect Ringers...... “ 1 20 
@}-in., galvanized. - = 42% | Cork. ‘ Wolverine Rings “ 1 40 
@}-in., galvanized. 5s 50% SN Loe a oe each, $3 10 Wolverine Ringers. . . *i 80 
-in. to 6-in., galvan'd z 574% MRR So oe 40 | Fruit Jar. 
7-in. to 12-in., galvan'd 45% | Quick and Easy...... 2. 2 ae MO ss per Ib... .30c 
‘Gi toz. 10 80 | *2- 
I PT a 0.5.0 46:3 town ks per « Split, round......... r doz. $0 17 
PLANES. Giant Pattern....... es 9 00 Split, saeue mee per doz. $ 32 
Sargent Iron Bench............. 60% DG tink now caval ve 9 00 Ball, round.......... “ 40 
Stanley Iron Bench............. Nets gock—Giant.......... “ 40 
P RIVETS. 
| . - and Burrs. 
PLATES, TIN. PULLEYS. Capper Belt... oo... cen 40&10% 
veuihe ta Cs  Awnint—Jog" ET Ae, 60% Coppered Iron.......... 60&10&5% 
See Metals in Column 1. 1 CONES SMO Ss» 5's nie a win 0 40 'v 50&10% NE Sx. +. wba nn < na'e tte Len 70% 
: : Hay Fork. ee per tb. £0 10 
PLIERS. | Iron. Wneei, S-in.....per doz. $1 75 | Slotted Clim? ..... per doz.40c@45c | 
+t. Putton’s—80% list | Wood Wheel,6-. .... 1 80 | Tubuler 
Gient, Bution’s—80% off list. | Wood Wheel. 6. joan tuink, si —" Ber emeae ns ea 
Cutting. -. «perdos. 2 55 
Bernard’s...... Pe 30% | Hot House— Jap" d SET re 308107; RIVET SETS. 
8 Sa eee fe =" Saye See Sets. 
BOP es onic euens widens’ 50&10% . ROPE. 
Upper End and Diagonal Cutting Sash. cotton. 
Swedish Side . .70% Common......... ..-per doz. $0 18 ?. 3. + in. ——— on oy per fb. pee 
Utica Drop Forge & Tool Co...Net | Common-Sense, 2-in..  “ 0 f 5-161 in, Imo'l j in ~~ ae : 
Empire Pattern, 2-in.: ‘“ 20 in. Imp’l in coils 1 ¢ 
Fencing. — hia halo knd 4 Sisal . 

- ae es BORK a Soe s'shespn Ks = 5 See eee Le 
anti y BO -+++-per doz. “ 74 Hardware Grade, rates, per tb... 10ic 
ce erry e 8 25 PUMPS. Pure Manila. 

| Pitcher Spout Sst quanty............; per Ib. eb 
Flat and Round Nose. ec. Poo 2 3 4 Hardware Grade, rates... 
Bernard's... sree etee sees ens 30% Maen. .... $100 115 130 1 A RULES. 
PE TRS oe ry 65% Spray. 
Lodi... .. 2... esse cedecceses 50% | Blizzard............ per doz. “4 50 } Boxwood............-+.sseeeee. Nets 
Paragcn. Kids ddddawdest 50% Cyclone, tin......... 5 40 | a RR AC Ey re MEAL! Nets 
Cyclone, copper...... = 75 
Ges.—Inches 7 . - * i “ 00 SASH WEIGHTS. 
Per doz...£3 00 350 450 5 50| ‘.ittle Giant........ ..each 2.25 See Weights. 


add per joint 


See Ammunition. 











and Ringers—Hog. 
Blair’s Rings........ 








SAWS. 
Buck. 
FEE RC ae ’ a4 
BPUUIT'E, 5 <= 5 + s'¢'sa.ccwu' ote Gg, 
tg re Sen 336: 
Butchers’. 
MAGGS bass ails dager 40& 19° 
on RRR B00 
Circular. 
7" “SRS Eee apeerene 5Q¢ 
oS ” Se epee iy 
FR aa 508 10° 
ENE: S050 0\ coche pcb eee 50¢ 
Compass. 
OE EE OT Bees 
Common. .per doz. $1 35@$ 1 “bo 
i I RE ior ie) ar 5% 
Cross-Cut. 
0”. PP ERS PEER eg 35% 
NS 35s ks sceice cS cceaie 45% 
PI 6S ais w'cmin'a sass wisn FOR 30% 
Dehorning. 
IE sicti o S5s 5das per doz. $5 75 
DUIS 5 cares ce wy 5 75 
Grooving. 
SNE. Ss sdiaa us vaio ede dene 50% 
Hack. 
I ss bosib icra we cy vee wae 30% 
SID. 5c pela aes 65% hd cewcae 25% 
I shi DS a nw ys Ft edad 0% 
AES we ar em eRe Fk: 25% 
Hand and Rip 
Mae ae Fimo oe oe 35% 
Ce eae ee 30% 
Disston’s Nos. 8, D8, 12, 76, 112, 
D100, and 120 (new list)... .. 25% 
Keystone ae bouts bien <5 bi cee 30 
Enterpirse, hand..... per doz. $5 00 
Our Saw, hand....... 00 
Our Saw, rip........ ? 4 50 
Keyhole—Disston’s.............. 25% 
ER ee eer: 35% 








% 
ds & Fe 30% 
Pruning. 
(Se es, Cae or aay! 30% 
Aes yo ch ed och ane 25% 
ift. 
ER ee SE 50% 
| RRO eae 45% 
Common............ per doz. $4 50 
Clover leaf.......... _ 6 00 
SAW BUCKS—See Bucks. 
SAW SETS—See Sets. 
SAW TOOLS—See Tools. 
SAW FRAMES 
Common, plain...... er, doz. $1 25 
Common, painted. . a 1 70 
SCALES. 
Counter. 
RMN atin ire occa kk 40&10% 
Platform. 
WIS Si S56 sd co gas dis gn 
SCISSORS. 
DOS i Gis sdk ok ho cbc oct 60% 
SCOOPS. 
Grain. 
}-bu. “Hercules”... ..per doz. 13 70 
l-bu. “Hercules”... .. ¥ 15 00 
SCRAPERS. 
Box. 
Triangular.......... per doz. $4 00 
Cabinet. 
Cast Steel......,. per doz. 60c@75c 
Road. 

Cubic ft....... 7 3 
Without run’s, ea.$4 00 3 - 3 50 
With runners,ea. 4 25 400 3 75 

SCREEN DOOR HINGES. 
SAUD 35. osc y oo x gross, % 50 
RRS eee pan eee te 6 75 

SCREWS. 
Bench. 
Iron, inches. . 1 1} 1} 
"$3 674 420 5 25 
Wood, white maple...per doz. 3 67 
| Hand—Wood........... 65% new list 
ne ck a Cre eae 70&5% 
Be ERT OES Dee PORE 70% 
| Lag or Coach — all sizes, = 
eS i ae ae Pe 75&10% 
Saw—Centennial, 
Nee Si; fae eee 
Per doz...18c 20c 26c 30c 23c 25¢ 
Wood. 
ER Re 874&5&10% 
KOA epebipabien 85&5& 10% 
8 67 See 82}4&5&10%, 
F. H. — Mei vaie med band -80858&10% 
“Sk > ahaa’: 774&5&10% 
R. H. Nickel Plated. . 177}&5&10% 
SCYTHES. 
Be Ve Be, grass........ per doz. $8 00 
Clipper, grass.......... = 8 25 
Clover Leaf Dutchman. re 7 50 
Honest Dutchman..... i 7 50 
| rer ae Lh < 50 
| SHAVING SETS. 
' Smith & Hemenway............. 60% 
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. SETS. SQUARES. TAPES, MEASURING. 

Nai Steel and Iron.......... 40% new list | Assos’ Skin..................... 40% 
on sgreneme nti gag doz. $0 $3 | (Add, for ‘blaing, $2.50 per dos., net.) | Bend Leather. 2000270000000 40% 
Getagon, common... 33 [Murecreeeseeecreceressrerresd Lafiin's Steck. 20.20.20.0.038¢ 
Beets COSNEIe -2 4 ++ “ Be 4009 O08 Dawel......... 0... es: ~~ | Lufkin’s Metallic... 2.2.22 20521130% 

a point, knurled. . as WE BUF... 22 ese ecsseees } 00 
Farmers’............ per dos $1 20| Winterbottom’s. 2.1?" 9% TEE BEVELS—See Bevels. 
I id vs 6500000 08 Fxaeewes ee ees ree ee 
“Aiken's Pattern...... per doz. $3 50 SQUEEZERS, LEMON. é THERMOMETERS. 
Common Lever...... = 1 20 | Common Wood........ per doz. $0 70 | Tin Case....... om, doz. 80c@$ 1 25 
Disston’s Monarch.°. “ 6 50 | Porcelain Lined, Wood.. “* 1 25 | Wood Back... * $2 00@ 12 00 
Disston’s X-Cut..... pe 12 00 | Boss, malleable iron. ’ J ee : 12 00 
SET Gs 0S's «4:6 '5.00-6 1 50 | Iron Frame, pore’n bowl “ 1 90 
ER ran ~ 80 | Iron Frame, glass bowl.. “* 2 35 TIES. 

Nash’s Hand........ 7 3 15 | Little Giant, tin’d iron. ” 4 00 | Bale. 
Nash’s X-Cut........ yi 4 20 | Drum, japanned....... s 3 GO) Single Loop...........0+- 80&5% 

Stillman’s Lever....... 2 1 30] Drum, nickel plated.... “ el seo 10% 
Stillman’s X-Cut.....  ‘ 2 50 Cow—See “Chains.” 

SHARPENERS, SKATE. pone STAPLES. 
Diamond.........:.... per doz. $1 TT eee per th. 94@9%c TOOLS, SAW. 
Smith & Hemenway............. 20% “ 5 Disston’s Universal.............. 40% 
SHAVES, SPOKE. ae 8 @8jc Lace Zo 
H Fence—less than carload. : . o 

EE ROBOT Bee per doz. $1 10@1 85| Polished. ........ per 100 the. $2 00| Smith & Hemenway........... 25 

_ Se 4 75 Galvanized....... = 2 30; TRAPS 

nn oh SORT T EEE Nets | newing. | ; 

SS ioc doc este cgpeteiv 15% |" Galvanized....... per 100 tbs. 4 00 Sargent's = a 

SHEARS. Wrought. ere reer rer oe if G 

Pruning. Wrought Staples, Hasps and ° 1213-74. wee eceeee 7085 % 
Buckeye, No. 1...... per doz. $5 75 Staples, Hasps, Hooks and 32 33 34..0.....- ees eeee % 
Buckeye, No. 2...... os 7 40 Staples, and Hooks and Mole. — 
California Pat.,9-in.. ‘“* 3 20 Peg ck She wedas 808&10&10% _ Reddick’s........... per doz. 
California Pat.,10-in. “ 400] Extra heavy............... 75&10% Mouse and Rat. 
Draw Cut, No. 3..... eM 13 75 | en ane Sih ssitiaceuaie eke $2 2 
pty a og Ol 14 Oia STEELYARD. Sure Catch Mouse.......... 30 
| aod doz...$1 40 210 290 2 80 Discount 25%. Sure Catch ES ere 75 

per doz. $4 00 Delusion Mouse............. 90 

Sheep Wo. ms. Ag Fe OM STONES. sli 

Bs catras 3 . : 
Res. eS eee $11 25 1150 12 00] Hindostan........... per Ib.53@7 ¢ psp 
Nar. Grip., doz. 1100 1125 12 25] More Grit........... SC 1 Clover Leaf. ...:......000000% 30% 
be” Se ~ SRI rn Cera 60% | _ Washita............. rs oo G3 ™ “ote aa aa 15&5% 
Tinners’—See Snips. oe TES gaa 60% @60&5 7% Disston’s....0.. 0... ees ee. 30% 
il— Mounted. SR hears ys sue bnseaweces y, 
SHEAVES, SLIDING DOOR. Arkansas Hard...... per | doz. er} 00 Plasters’. z 
Con: 5 Arkansas Soft....... Beg BeOS SS > res 40% 
——. Bic. Swaace oo 6b ays 110 Hindostan.......... per tb. 6i@er RN ec 25% 
Hatfield's. a Pe ee 3 oe neet » $2 a ee Pres Saccs code euwees sae 
rkansas Hard...... per fb. 
re - 90 130 2 20 ped nord lat a 1 20 TRUCKS 
LS—S mmunition. Lily White......... + 2 
eye oe one oo Oe _ Is ak th area «5 3 0s boa ss each. $2 75 
SHELLERS, CORN. Suschita Pav eyenas se 38 ,Warehouse.......... ines 5 — 
Rss scisietn rea ces per doz. $6 75 ‘ — ase ato a aes 40 OE oe “At to ote 
rg 3 45 5 45 
SHIBLDS. Black Diamond........ per gro. $8 00 Full Ironed.. . . . . 345 450 6 
Expansion Bolt Shields.......... 60% —  ....... ‘ 4 25 
SHOES Gem Corundum...... ~ 7 50! TUBS, WASH. 
, , “ 4. Ex. 
eee, SRT CPE 60&10% |; Green Mountain..... . 4 50 Standard, Woo ‘ : Ps 
i ES ere 7 00 | '$ 0 700 9 80 
SHOT—See Ammunition. Quinnebog aa ae AA 6 00| Per doz. ..$5 “00 o 00 7 
1 ee ee ier ea a Sis Degelt, 535 635 700 950 
oal. AT eee 3. oc / J 
No. 2, Woodford. . “per, doz. $5 50 i b aieaalas BENCH. Cite 
SEL BONE 5% picid digi. 0. 6 00 Hotchkiss Ste Si pastel alld per doz. $3 50 Per doz... 6 10 710 7 90 10 80 
Ames’, new list..... Discount, 124% | Stearns’.............++- 4 00 . . 
er doz. Indurated. 
se one hollow bek, bik. $15 75 | STOPPERS, FLU Per doz... 8 55 9 45 10 80 13 50 
National. . ae BO tae Cea eco 5k per doz. $0 40 : 
Buckeye. . - eS ERM Ses, os 6 45 Galvanized. 2 P 
Mohawk... “ “ * ., 9 00; Gem, flat, painted...... i 85 NO... ... eee eee 1 “~~¢'ss 

Drain. Gem, cor’d, decorated. id 70 Pee Ms os ows oo 470 5 5 2 
Iwan’s Perfection.............50% | Kirch’s.............-. ® 90 

Railroad, etc. iP aS 70@85 TWINE. 

Black Diamond.. -per doz. $12 ee Skinner’s CommonSense “ 80 Per tb. 
OS ee 7 ; -C Fe ime 
MOpOOONS. . 65. .6508. : 3 75 STOVE PIPE—See pipe. ag Ee ee ae nna +> «ans >Re 
Vaterland. 2100.10! 8 $0| STOVE BOARDS—See Boards. | 4°‘! Batra Hei 270 
Hollow Back. ...... e STOVE POLISH—See Polish. | 4“ |“ Wrapping on tubes... .27c 
Ames’, new list..... Discount, 134% 3 “ cones... . .25¢ 
Snow. a ‘ = “ cutee 
Ans x (e<eRae ar ee $1 80 India J p, }- ~ Res <.caa wats = 

|, eine 65 gn SOP o-oo ees eees rS., NE ds Aa owen at 2 
ee |) rer per doz. $3 50 ance oe eee, ak tee me *60@70 « Pr eats doz. 75¢ 
Long Handle........ 3 00 See * a eenreenney 16c 
SINKS STRETCHERS. 3-ply ‘jute, Sere 15c 

Cast Iron. é Carpet. Jute Wrapping, }-Ib. balls.. ..14c 
ROE ee re 50&10% | Bullard’s............ per doz. $3 90] Jute Wool, 1-Ib Rice cctecscss. 94c 
Enameled, White.......... 50&10% OS Ere “4 5 25] seins 

Wrought Steel. Malleable Iron....... ig 70 oe Ay aeons 9 12 15 
Painted, new list........ 40&10&5% ere 7 ane 6 30 eld oot 4 30¢ 

in a 450 Soft .-per Ib. 32 3lc 
SLEDGES—See Hammers. te 4 ope ieee Med....... ~ 32e Sle . 300 
° ° jive. oe cos? Ba bse “ 5) 

SNAPS, HARNESS. a ie per. doz. $6 00 Staging, % Ib. ball, size a. bexs c> 

NON a a:s iain 1b 5:4 say 0 tay 334% ied. 6 00 a a ee. Se 2 
7 O a/ « 26$¢ 
German Pattern.............. 30&5%} Little Giant. . “ 575] Bascing ns ee rake a 
Se PS esc ses oe tS tes 60% Safety....... “ 10 00 > a _, ER cate = 
SNATHS. Star Lever. . ‘ = 6 25 4- “Bp” tee ° 
Ri Bu h 4 $7 25 Canton Tackle Liock. = 9 50 3. An « Rt) aoe ae 
eon peg a. is oz. $0 Lg 6 25 3.“ Silver Pinsh, in hanks... .37¢ 

Patent Loop, Grass... * é 75 SWIVELS. Raddee o~ Lath. 

SNIPS, TINNERS’. Malleable Iron......... puma se Mucins. 777000000270. 

GO SS rere or 40&10% | Wrought Steel......... per gro. 4 50 
Vati es earetikcs da ane 40&10% 7 - 

seal cee aa pia: 50% TACKS. VISES 

American Cut............... Tt Ss Sree” 
SOLDER—See Metals. American eae eens 858 20% Pheenix, Oval Slide, 
NGS, DOOR. Bill Posters’ Cu: . .908&50 . 3 at 

Perfect. panies BS re 908& 10% a. . er ‘. 150 1 5 ate 

aah : : . —- —! atoe Parker’ s Ps arallel 20% 

pages 35c 40c $4c| Gimp hea ‘ vette teen eee ne 20% 
ee “| Uphoisters’ Gut... 222222222! 908407 Parker's Victor... --......+..0. 20 
, the ..light, $1 15; heavy, $2 50 Double Pointed ie ae Parker’ 5 Re-inforced thes fe 
light, 90c; h » 1 35} Copper.................. per D., S4C jf 5 SEBSe Se OEM w ee eee ees 

ae he ‘ = sawp 04 Se i Ths OS RS eer rere 70% | Parker’ i ‘a pppememe 

Werent’s No... ... a5 | Ghent Malls..........-...:- 7085 % Solid Box.......... ae 

Per doz....... "$0 Os 1 35 | Hungarian Nails........... eS Witliemson's Univer se eeeeeeee 











Country Hollow Ware, per 100 ths. $3 00 
White Enameled Ware. 


| WARE. 
Stove Hollow Ware. 
Plain or Unground............ 50% 
Re WM c's Da od eo ese 0 0 45% 
Enameled Ware............. "334% 
| pene NOW .655..2......-- 60&5% 
| 


Maslin Kettles............ 60&10% 
Neverbreak Flat and Round 
Bottom Kettles........... 60&5% 
Covered Ware. 
Tin’d and Turn’d.......... 35&10% 
| SO | Sie ee 45&10% 
' Glue Pots. 
2 EO a ee 25% 
_ |” Sane 30% 
Enameled. 


Cherry Blossom and Chrysolite.50% 
WASH BOARDS—See Boards. 


WASHERS. 


Standzrd O. G. cast iron. 
Wrought iron in bulk, per 
| Int 4 j 
9c 64$c Sc 5c ale 4c the 
Wage steel in 5-tb. boxes, per tb.: 


-per Ib. 2c 
r Ib: 


4 1 
“TOe 7c 6c Ste Se Se 4c 
WEDGES. 

Waa fa aac oke eteges per doz. $0 30 

| Ey a per Ib. "Bt 

MEG vii sh Vewaig Mem OR se 8 

WEANERS. 

Calf. 

Fuller’s, per doz...... $2 00 to 82 50 

Tyler's Safety, perdoz. 1 85 to 2 40 

Carroll’s, per doz..... 3 00 to : = 

Hoosier, per doz..... 3 50 to 

Shaw Perfected...... 3 00 to 3 $3 
| WEIGHTS. 
ee per fb. 2tc 

Sash—f.o.b. Chicago... .per ton, 23 00 

WHEEL BARROWS. 

Common Railroad......per doz. 17 00 

Heavy Railroad........ * 24 00 

Panama Steel Tray..... = 39 00 

Klondike Steel Tray.... 28 00 

WHEELS. 
MES sco 0's cdwornde wre 70& 108&5% 
pO ESF pe ee 7 75&5% 
| Well. Ins.. 8 10 14 
Per doz. $3 00 4 20 3’ 40 15 00 
WIRE. 

Barbed. Painted. Galv'd 
Carloads, per 100 ths. $1 83 $2 18 
Less than car "7 1 95 2 25 

Brass. 

ROMA b as ole os cas We nleis ae 20% 
In 1-Ib. spools, new list........50% 


Broom—Tinned. -60& 10& 10& 10% 
Cable—Same price as ‘Barbed Wire. 


Copper. 
EET eT eee er ere er re 
1-Ib. spools, new list.. 


Fence—Smooth. 
Nos. 6 to 9, An’eal'd pr 100 Ibs. $1 80 
Nos. 6 to 9, Galvy *d, 2 20 
Hair—New List................ 60% 
Market. 
Bright, full bdles........... 75&5% 
Bright, broken bdles........... 70% 
Coppered, full bdles........... 70% 


0) 
- 65&10% 


Coppered, broken bdles.. 
Tinned, full bdles........... 7 75&5% 
Tinned, broken bdles....... 65&10% 
Picture—In coils....... 80% @80&10% 
In 5-Ib. spools....... per Ib..... 26¢ 
WRENCHES. 
Acme Standard.............. 50&10% 
Alligator No. t.......... .90c net 
Always Ready wisi sik Oia 
Agricultural. aed 7 5&5% 
Ellis Adjustable............... 25% 
Malleable “S’’. = ....per tb. 08¢ 
Malleable ‘ ‘i Pah * 08c 
eer 75&10% 


Bemis & Call’s: 
Adjustable S, 40&5%; Adjustable S 
Pipe, 40&5%; Briggs’ Pattern, 
40%; Combination Bright... .50% 





Steel Handle Nut.......... 50&5% 

Combination Black.. 24 508&5% 

Merrick Pattern...... 1...» -5085% 

Double End Adj. S......... 40&5% 

WRINGERS. 

No. 500, Royal........per doz. 33 00 
No. 350, Universal..... a 29 00 
No. 300, Novelty... - 29 00 
No. 310 Keystone...... ~ 29 00 
No. 100, Rival. . eat) " 25 00 
No. 380E, Universal ti 34 00 
No. 790, Guarantec..... ws 38 00 
No. 770, Bicycle - 34 00 
No. 110, Guarantee. . 33 00 
No. 110, Domestic. .... 3 29 00 
No. 110, Brighton...... 25 00 
No. 740, Bicycle 7” , 34 00 
No. 22, Guarantee.... ne 33 00 
No. 22, Domestic. - 29 00 
No. 22, Pioneer....... we 25 00 
es SO cnsca. 22 $0 
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ADVERTISERS’ INDEX 


ALPHABETICAL LIST 


Allen Co.,, L. B... 6) 
American Bell & Fdy. Co 10 
American Furnace Co 10 
American Sheet & Tin Plate Co 67 
American Steel & Wire-Co 64 
American Wringer Co. 64 
Auer Register Co.... 12 
Berger Bros. Co ; a ; 62 
Berger Mfg. Co........ sesees ste 
Berns, Otto. .....-.-+ : 60 
Bertach & OO.....sc0.0. 61 
Bicalky Fan Co...... ° > 62 
Black Silk Stove Polish Works ll 

9 


Boynton Furnace Co.. 


Brauer, A. G., Supply Co 13 
Bullard & Gormley Co.......... 68 
Canton Art Metal Co.. + 59 
Central Stove & Furnace Repair Co.. 13 
Champion Stove Co............... 7 
Clark, Smith Hardware Co..... 57 
Clayton & Lambert Mfg. Co.... 6) 
Cleveland Castings Pattern Co 13 
Cleveland & Buffalo Transit Co..... 55 
Clipper Lawn Mower Co........... 55 
Comstock-Castle Stove Co... .. . 4 
Cooper Oven Thermometer Co...... 12 
Cope, Geo. W., Stove Pattern Works. 13 
Danville Stove & Mfg. Co.......... 7 
Delta File Works............ ... 63-65 
Detroit & Cleveland Navigation Co.. 13 
Diener Mtg. Co., Geo. W........... 60 
Dixon, Jos., Crucible Co............ 55 
Double Blast Mfg. Co.............. 60 
Dreis & Krump Mfg.Co............ 61 
Eagle Woodenware Mfg. Co........ 64 
Foster Stove Co............ ; 3 
Friediey-Voshardt Co 58 
NS RE Serre eee 61 
Furnace Supply & Mfg. Co 12 
Gerock Bros. Mfg. Co...... 59 
Globe Ventilator Co............. 62 
Harrington & King Perforating Co.. 59 
Haynes-Langenberg Mfg. Co. . 2 
ches ines ccnseecks es sve 12 
Henry Furnace Co.,T. E.... <a 
RD Pere ere 59 
i ne? oS Soc od use wenden 55 
Hussey & Co.,C.G.......... 58 
Ne GI PO ic bocce pc ecteciis 57 
Iwan Brothers....... vem 62 
Kelsey Heating Co........ 2 
Mernohem, J. GO... sce cee. 62 
Kimball Bros. Co..... 55 
La Belle Iron Works... . 58 
Leiman Bros........... ios 61 
Lufkin Rule Co...... ciph od aa ea 66 


Lyon, Conklin & Co..... 


Meyers Mfg. Co., Fred J , 65 
Michigan Safety Furnace Pipe Co... 14 
Milwaukee Corrugating Co......... 67 
Monroe Foundry & Furnace Co..... 8 
Moser Pattern Works.............. 13 
DE Gay We Mc hc ote cs icacdcecs 57 
Munsell Co., Eugene...... : 13 
National School of Pattern Drafting. 55 
Niagara Machine & Too! Works 61 
Nickel Plate Stove Polish Works. . 12 
North Bros. Mfg. Co..... 66 
Parker Supply Co........ 59 
ye See ee 54 
Peck, Stow & Wilcox Co.... 66 
Quality Stove & Range Co... 6 
Quincy Pattern Co......... 13 
Ringen Stove Co............ 60 
Robinson Furnace Co........ 5 
Scheible & Moncrief Heater Co 10 
Schwab, R. J. & Sons Co.... 8 
ee, Gin esecas ences 10 
anste Cp., CRS. 2 oc cccdcecce ll 
Smith & Hemenway....... , .. 1-65 
Standard Ventilator Co.. 62 
ED BE SUS ons So sch ibane’s 65 
Sullivan & Geiger Co........ 57 
DU. a... <n Sho hbo boo 57 
Symonds Register Co..... 12 
Taylor & Boggis Fdy. Co. 65 
XXth Century Heating & Vent. Co.. 7 
Van Range Co., John... 6 
Vedder Pattern Works... 13 
Walworth Run Foundry Co il 
We GA, EE. ckavesecs-. 61 
Weller Pattern Co.......... 13 
Wheeling Corrugating Co... 56 
Wise Furnace Co........... 10 
Wooden Ventilator Co 12 
Wrought [ron Range Co.. 9 


CLASSIFIED INDEX 


Barb Wire. 
American Steel & Wire Co., 


Boiler Graphite. 
Joseph Dixon Crucible Co., 


Boilers—Steam, 
Boynton Furnace Co., 
Schwab & Sons Co., 


Boiler Handles. 
Berger Bros. Co., 


Brass and Copper, 


Carpenter’s Tools. 
North Bros. Mfg. Co 


Smith & Hemenway Co., 


Castings—Aluminum, 
Moser Pattern Works, 


Ceilings. 
Berger Mfg. Co., 

Canton Art Metal Co., 
Friedley-Voshardt Co.. 
Milwaukee Corrugating Co., 


Wheeling Corrugating Co., 


Chimney Caps. 


Standard Ventilator Co., 
Lewisburg, Pa. 


Conductor Pipe. 
Berger Bros. Co., Philadelphia, Pa. 
Berger Mfg. Co., Canton, O. 
Canton Art Metal Co., Canton, O. 
Clark, Smith Hdw. Co., Peoria, Hl. 
Friedley-Voshardt Co., Chicago, Il. 
Milwaukee Corrugating Co., 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Cornices, 


Canton Art Metal Co., Canton, O. 





Friedley-Voshardt Co., Canton, O. 


Chieago, Il, 


Jersey City, N. J. 


Chicago, Ill. 
| a Fe 
Milwaukee, Wis. 


XXth Century Heating & Vent. Co., 
Akron, 0. 


Philadelphia, Pa, 


Hussey & Co., C. G., Pittsburgh, Pa. 


Philadelphia, Pa. 


New York, N. Y. 


Newark, 0. 


Canton, O. 
Canton, O. 
Chicago, Ill. 


Milwaukee, Wis. 


Wheeling, W. Va. 


Milwaukee, Wis. 





Cornice Brakes, 


Bertsch & Co., Cambridge City, Ind. 


Dreis & Krump Mfg. Co. 


Niagara Machine & Tool Works, 


Buffalo, N. Y. 


Crayons—Lumber. 
Joseph Dixon Crucible Co., 


Jersey City, N. J. 


Crimping Machines. 


Bertsch & Co., Cambridge City, Ind. 


Niagara Machine & Tool Works, 


Buffalo, N. Y. 


Peck, Stow & Wilcox Co., 


Southington, Conn. 


Cutlery. 
Smith & Hemenway Co. 


New York, m.. Xs 


Cut-offs—Rain Water. 
Milwaukee Corrugating Co., 


Milwaukee, Wis. 


Sullivan-Geiger Co., The 


Indianapolis, Ind. 


Dampers. 


Parker Supply Co., New York, N. Y. 


Drills. 
Smith & Hemenway Co., 


New York, N. Y. 


Eaves Trough. 
Berger Bros. Co., 
Berger Mfg. Co., 
Canton Art Metal Co., 
Milwaukee Corrugating Co. 


Milwaukee, Wis. 


Wheeling Corrugating Co., 


Wheeling, W. Va. 


Elbows—Conductor Pipe. 
Milwaukee Corrugating Co., 


Milwaukee, Wis. 


Elevators. 


Kimball Bros, Co., Council Bluffs, Ia. 


Fencing—Wire. 
American Steel & Wire Co., 
Chicago, M1. 


Files, 
Delta File Works, Philadelphia, Pa. 


Furnaces—Hot Air. 
American Bell & Fdy. Co., 


Northville, Mich. 


American Furnace Co., 


St. Louis, Mo. 
Chicago, Ill. 


Boynton Furnace Co., 
Danville Stove & Mfg. Co., 


Danville, Pa. 


Haynes-Langenberg Mfg. Co., 


St. Louis, Mo. 


Henry Furnace Co., T. E 


: Cleveland, 0. 
Kelsey Heating Co., Syracuse, N. Y. 


Chieago, Il. 


Philadelphia, Pa. 
Canton, O. 
Canton, O. 





Monroe Fdy. & Furn. Co., 
Monroe, Mich. 


Robinson Furnace Co., Chicago, Ill. 


Scheible, Moncrief Heater Co., 
Cleveland, O. 


Sehwab, R. J., & Son Co., 
Milwaukee, Wis. 


Smith, Chas., Chicago, Ill. 
Smith Co., Chas., Chicago, Ill. 


XXth Century Heating & Vent. Co., 
Akron, 0. 
Wise Furnace Co., Akron, 0. 


Wrought Iron Range Co., 
St. Louis, Mo, 


Furnace Pipe and Fittings. 


Michigan Safety Furnace Pipe Co., 
Detroit, Mich. 


Furnace Rings. 
Furnace Supply & Mfg. Co., 
Cleveland, O. 


Walworth Run Foyndry Co., 
Cleveland, 0. 


Furnaces—Soldering. 
Allen Co., L. B., Chicago, Il. 
Bernz, Otto, Newark, N. J. 


Clayton & Lambert Mfg. Co., 
Detroit, Mich. 


Diener Mfg. Co., Geo. W., 

Chicago, Ill. 
Double Blast Mfg. Co., 

North Chicago, Il. 
Lyon, Conklin & Co., Baltimore, Md. 
Ringen Stove Co., St. Louis, Mo. 


Furnace Repairs. 


Brauer Supply Co., A. G., 
St. Louis, Mo. 


Hardware Jobbers. 
Bullard & Gormley Co., Chicago, Ill. 
Clark, Smith Hdw. Co., Peoria, Ill. 


Hardware Specialties. 
Slipper Lawn Mower Co., Dixon, Ill. 


Diener Mfg. Co., Geo. W., 
Chicago, Ill. 
Lufkin Rule Co., Saginaw, Mick. 


North Bros. Mfg. Co., 
Philadelphia, Pa. 


Smith & Hemenway Co., 
New York, N. Y. 
Stuber & Kuck, Peoria, Ill, 


Taylor & Boggis Fdy. Co., 
: Cleveland, O. 


Heaters—Water. 
Smith Co., Chas., Chicago, Il. 


Household Utensils. 
Stuber & Kuck, Peoria, Il. 


Ice Cream Freezers, 


North Bros. Mfg. Co., 
Philadelphia, Pa. 


Iron Enamel. 
Black Silk Stove Polish Works, 
Sterling, IL 


Nickel Plate Stove Polish Co., 
Chicago, [Il 


Kitchen Utensils. 


Meyers, Fred J., Mfg. Co., 
Hamilton, 0. 


Stuber & Kuck, Peoria, Il. 


Cliy 


Jos 


an & 
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Lawn Mowers, 
Clipper Lawn Mower Co., Dixon, Ill. 


Linemen’s Tools, 


Smith & Hemenway Co., 
New York, N. Y. 


+ a 


his 





tees. 

uns 

Joseph Dixon Crucible Co., 
Jersey City, N. J. 


Machines—Tinsmith’s, 
Peck, Stow & Wilcox Co., 
Southington, Conn. 


Metal—Perforated. 


Harrington & King Perforating Co., 
Chicago, Ill. 


Metal Polish. 


Black Silk Stove Polish Works, 
Sterling, Il. 


Nickel Plate Stove Polish Co., 
Chicago, Ill. 


Metal Shingles, 
Canten Art Metal Co., Canton, 0. 


Wheeling Corrugating Co., 
Milwaukee, Wis. 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Mica. 
Brauer Supply Co., A. G 


St. Louis, Mo. 
Munsell Co., Eugene, 2 


New York and Chicago. 


Miters. 
Friedley-Voshardt Co., Chicago, Il. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Ornaments—Sheet Metal. 
Canton Art Metal Co., Canton, O. 
Friedley-Voshardt Co., Chicago, Ill. 


Gerock Bros. Mfg. Co., 
St. Louis, Mo. 


Paint—Silica—Graphite, 


Dixon Crucible Co., Jos., 
Jersey City, N. J. 


Polish, 


Black Silk Stove Polish Wks., 
Sterling, Il. 


Pumps—Vacuum., 
Leiman Bros., New York, N. Y. 


Punches, 
Bertsch & Co., Cambridge City, Ind. 
Niagara Machine & Tool Works, 
Buffalo, N. Y. 
Peck, Stow & Wilcox Co., 
Southington, Conn. 


Weiss & Co., H., New York, N. Y. 


Rasps. 
Delta File Works, Philadelphia, Pa. 


Smith & Hemenway Co., 
New York, N. Y. 





Registers. 
Auer Register Co., Cleveland, 0. 


Furnace Supply & Mfg. Co., 
Cleveland, 0. 


Symonds Register Co., 
St. Louis, Mo. 


Wooden Ventilator Co., 
East Palestine, Ohio. 


Roasters, 


Wheeling ‘ Corrugating Co., 
Wheeling, W. Va. 


Rolls—Forming. 
Bertsch & Co., Cambridge City, Ind. 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Roofing Flange—Adjustable. 
Hessler Co., H. E., Syracuse, N. Y. 


Roofing—Iron and Steel, 


American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 


Canton, O. 
Canton, O. 


Berger Mfg. Co., 

Canton Art Metal Co., 
Friedley-Voshardt Co., Chicago, Ill. 
Inland Steel Co., Chicago, Ill. 
La Belle Iron Works, Steubenville, O. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Sykes Company, The, Chicago, Ill. 


Wheeling Corrugating Co., 
Wheeling, W. Va. 


Rope—Wire. 


American Steel & Wire Co., 
Chicago, Ill. 


Rules, 


Lufkin Rule Co., Saginaw, Mich. 


Saw Sets and Saws. 


Smith & Hemenway Co., 
New York, N. Y. 


Schools—Sheet Metal Pattern 
Drafting. 


National School of Sheet Metal Pat- 
tern Drafting, St. Louis, Mo. 


Screens—Perforated Metal, 


Harrington & King Perforating Co., 
Chicago, Il. 


Screws. 
Parker Supply Co., New York, N. Y. 


Screw Drivers. 


North Bros. Mfg. Co., 
Philadelphia, Pa. 


Sheet Metal Tools. 
Bertsch & Co., Cambridge City, Ind. 
Fuller, Otis L., Goshen, Ind. 
Niagara Machine & Tool Works, 
Buffalo, N. Y. 
Peck, Stow & Wilcox Co., 
Southington, Conn. 


Weiss, H., & Co., New York, N. Y. 


Sheets—Black and Galvanized. 
American Sheet & Tin Plate Co., 


Pittsburgh, Pa. 
Canton, O. 
Chicago, Ill. 


Berger Mfg. Co., 

Inland Steel Co., 

La Belle Iron Works. 
Steubenville, 0. 

Corrugating Co., 
Milwaukee, Wis. 


Milwaukee 





Sykes Company, The, Chicago, Ill. 
Wheeling Corrugating Co., 

Wheeling, W. Va 
Sheets—Planished. 

Sykes Company, The, Chicago, Ill. 
Sheets—Vismera. 

Inland Steel Co., Chicago, Ill. 

Sifters—Ash. 

Diener Mfg. Co., Geo. W., 

Chicago, Ill. 


Sifters—Flour. 
Meyer Mfg. Co., Fred J 


Hamilton, Ohio. 


Skylights, 
Canton Art Metal Co., 


Skylight Gearing. 
Weiss & Co., H., 


Slating Nails. 


Hussey & Co., C. G 


Soldering Tools—Self-Heating. 
Allen Co., L. B., Chicago, 
Lyon, Conklin & Co., 


Statuary. 


friedley-Voshardt Co., Chicago, 


Steamship Lines. 
Cleveland & Buffalo Transit Co., 


Cleveland, O. 


Detroit & Cleveland Navigation Co., 
Detroit, 


Stoves and Ranges. 
Champion Stove Co., 


Comstock-Castle Stove Co., 


Quiney, 
Danville Stove & Mfg. Co 


Danville, Pa. 
Ohio. 


Foster Stove Co., Ironton, 
Quality Stove & Range Co., 


Belleville, Ill. 
Mo. 
John, Cincinnati, O. 


Ringen Stove Co., St. Louis, 


Van Range Co., 


Wrought Iron Range Co., 


St. Louis, 


Stove Patterns. 


Cleveland Castings Pattern Co. 


Cleveland, O. 


Cope Pattern Works, Geo. W., 
Detroit, Mich. 
Moser Pattern Works, Newark, O. 
Quincy Pattern Works, Quincy, Ill. 
Vedder Pattern Works, Troy, N. Y. 
Weller Pattern Co., Quincey, Ill. 

Stove Pipe and Fittings. 
Hemp & Co., St. Louis, Mo. 

Stove Polish. 
Black Silk Stove Polish Works, 


Sterling, Il. 


Brauer Supply Co., A. G., 
St. Louis, 


Dixon Crucible Co., Jos., 


Nickel Plate Stove Polish Co., 
Chicago, 


Canton, O. 


New York, N. Y. 


” Pittsburgh, Pa. 


Ill. 
3altimore, Md. 


Ill. 
Gerock Bros. Mfg. Co., St. Louis, Mo. 


Mich. 


Cleveland, 0. 


Ill. 


Mo. 


Mo. 


Jersey City, N. J. 





Ill. 


Stove Repairs. 

Brauer Supply Co., A. G., 
St. Louis, 
Central Stove & Furnace Repair 
Chicago, 


Lo., 
Tih. 


Tapes. 
Lufkin Rule Co., Saginaw, Mich. 
Technologist. 
ie, 


Hooper, C. Dubuque, Ia. 


Thermometers—Oven. 


Cooper Oven Thermometer Co., 
Pequabuck, Conn. 


Tin—Perforated. 


Harrington & King Perforating Co., 
Chicago, Ill. 


Tinsmith’s Snips. 
Peck, Stow & Wilcox Co., 


Southington, Conn. 


Tinsmith’s Tools. 
Bertsch & Co., Cambridge City, Ind. 
Dreis & Krump Mfg. Co., 
Chicago, Il. 
Goshen, Ind. 
Saginaw, Mich. 


Fuller, Otis L., 
Lufkin Rule Co., 


Lyon, Conklin Co., Baltimore, Md. 
Niagara Machine & Tool Works, 
Buffalo, N. Y. 
Peck, Stow & Wilcox Co., 
Southington, Conn. 
Weiss & Co., H., New York, N. Y. 
Tinplate. 
American Sheet & Tin Plate Co., 


Pittsburgh, Pa. 
3erger Mfg. Co., Canton, O 
Milwaukee Corrugating Co. 


Milwaukee, Wis. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 
Tinware. 
Stuber & Kuck, Peoria, Il. 
Tools—Garden. 
Clipper Lawn Mower Co., Dixon, Ill. 
Torches. 
Allen Co., L. B., Chicago, Ill. 
Bernz, Otto, Newark, N. J. 
Clayton & Lambert Mfe. Co., 
Detroit, Mich. 
Diener Mfg. Co., Geo. W.. 
Chicago, Ill. 
Double Blast Mfg. Co., 
North Chicago, Ill. 


Pron, Conklin & Co., Baltimore, Md. 


Transportation—Steamship. 


Cleveland & Buffalo Transit Co., 
Cleveland, 0. 


Detroit & Cleveland Navigation Co., 


Detroit. Mich. 
Ventilators. 

Berger Bros. Co., Philadelphia, Pa. 
Berger Mfg. Co., Canton, O. 
Bicalky Fan Co., 3uffalo, N. Y. 
Friedley-Voshardt Co., Chicago, Ill. 
Globe Ventilator Co., 7a, Xx, X. 
Iwan Bros., South Bend, Ind. 
Kernchen, J. C., Chicago, IIL 


Corrugating Co., 
Milwaukee, 
Co.., 
Lewisburg, 


Milwaukee 
Wis. 


Standard Ventilator 


Pa. 


Water Fronts and Backs. 
Central Stove & Furnace Repair Co., 


Chicago, Ul, 
Wire. 
American Steel & Wire Co., 
Chicago, II. 
Wringers. 
American Wringer Co., . 
New York, N. Y. 
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Wants and Sales 


HELP WANTED. 








For paid yearly subscribers 
AMERICAN ARTISAN AND 
HARDWARE RECORD will insert 
under this head advertisements of 
six lines WITHOUT CHARGE. For 
employers wishing to secure em- 
ployes, parties desiring to purchase 
business, business for sale, partner 
wanted, to exchange, etc., not exceed- 
ing fifty words the price to non-sub- 
scribers is one dollar per insertion, 
payable in advance. To clerks and 
tinsmiths looking for situations, the 
price to non-subscribers is fifty cents 
per insertion. Those who respond to 
these announcements please mention 
that they ‘‘READ THE ADVERTISE- 
MENT IN AMERICAN ARTISAN 
AND HARDWARE RECORD.” 








. S. and Foreign Patents 


PATE Al T : cured. Trade Marks Reg- 


istered. Patent Validity and Infringement Opinions. 


Consulting Expert HERBERT E. PECK Patent Attorney 
Established 1895 WASHINGTON, D.C, Barrister Bidg 








BUSINESS CHANCES. 








For Sale—A good paying tin shop. Full 
set of tools with brake. Address A-37, 
eare of AMERICAN ARTISAN, 910 
South Michigan Boulevard, Chicago, Illi- 
nois. 26-3t 

For Sale—Stock of hardware, paints, 
etc., estimated at $8,000. Buildings $2,- 
500. Stock of buggies and some farmn 
machinery with warehouse at option of 
buyer. Annual sales, $25,000. Established 
32 years. Price reasonable. Town of 1,- 
000 in Central Wisconsin. Address A-36, 
care of AMERICAN ARTISAN, 910 
South Michigan Boulevard, Chicago, Thli- 
nois. 26-3t 


For Sale—Directions for sharpening and 
resetting square shears, $1.00. Address 
A. J. Bridges, Bedford, Iowa. 25-2t 


Partner wanted, or will sell tin shop 
on account of other business. This is 
located in the best part of Chicago, do- 
ing sheet metal, slate and tile roofing. 
If you are thinkink of going in business 
it will pay you to investigate this, as 
the business is here. About $700 required 
for ene-half interest. Address A-32, care 
of AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, Illinois. 











For Sale—Tin shop in a good manufac- 
turing city in Wisconsin. Plenty of work 
in sheet metal iine; also have a lot of 
furnace repair work on hand. Best .of 
reasons for selling. Fine opportunity for 
a good tinner and furnace man that wants 
to start in business for himself. Will sell 
verv cheap if taken at once. Address Wm. 
Auer, 290 Tayco St., Menasha, ieee 3 

Sa 


For Sale.—Hardware_ stock, hot-air 
heating and sheet metal contract shop; 
will invoice about $4,000. Illinois city of 
about 25,000. Paying business. ood 
reason for selling. Address A-28, care of 
AMERICAN ARTISAN, 919 South Michi- 
gan Boulevard, Chicago, Illinois. 24-3t 





Ww Vanted. ok: $3, ,000. 00 to $10, 000.00 stock 
of hardware. Prefer Northern [Illinois or 
Eastern’ lowa. Give full particulars of 
stock in first letter. Address A-29, care 
of AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, Nlinois. 


«t-0 





Wanted—To buy, 4%-foot toggle joint 
Champion Mower, old pattern. Name 
price: send catalog. Address Room 17, 
Keystone Blk., Superior, Wisconsin. 

26-1t 











HELP WANTED. 








Wanted—Good, all-around tinner and 
sheet metal worker; steady work year 
around, nine hours; married man _ pre- 
ferred. Must be temperate and reliable. 
Give reference and state wages expected. 
Addrss S. C. Lamson, Morris, omen * 

20-90 


Wanted—C ombination tinner and 
plumber, German preferred. Must be 
good on furnace work. State age and 
wages wanted in first letter. Address 
E. J. Schultz, P. O. Box 45, Bismarck, 
North Dakota. 26-3t 


Wanted—A tinner; young man who can 
do shoe repairing , ete.; handy about shop, 
wait on trade, ete. Have a good opening 
and a good proposition for someone. Send 
references, etc. Address 8. J. Pelz, 
Clinton, Wisconsin. 26-St 

Wanted—Union sheet metal workers; 
fifty cents per hour. Address Chemis- 
try Building, Ames, Iowa. 24-St 


Wanted—A good ‘tinner and plumber; 
good wages and a steady job to right 











man; state wages when writing. Ad- 
dress Christopher & Morris, Shullsburg, 
Wisconsin. 25-3t 








Wanted—At once, a good tinner and 
plumber. One that is a good, neat work- 
man in both branches. Will pay a good 
man $20.00 per week, steady work. We 
can not use a drinking man, and want a 
man who will work. Address Tyler & 
Hallas, Salem, South Dakota. 25-3t 


Wanted — Good tinner and plumber; 
must have good knowledge of steam and 
hot-water heating; for work in good clean 
town of 1,000 population with good 
schools. Good wages and steady work 
for a good, sober mechanic. Address Box 
308, Clarksville, Iowa. 25-2t 

Wanted.—A good tinner; steady job. 
Godd wages; nine hours; no booze fighter 
wanted. State experience and wages 
wanted in first letter. Address Leach & 
Thompson Company, Spencer, waters * re 

Wanted — Tinner, at once, at good 
wages. Address H. M. Beimler, Grand 
Rapids, Wisconsin. 24-3t 


Wanted —Honest and sober man _ to 
clerk some in hardware store and take 
charge of tin shop, able to figure and in- 
stall hot-air and hot-water furnaces. 
State experience and salary wanted in 
first letter. Married man preferred. Ad- 
dress Norton & Rosencrans, Rowley, 
Iowa. 24-3t 


Wanted.—Good, all-around tinner, sober 
and not afraid of work; one who can do 
some plumbing. None but good man need 
apply. State experience and wages ex- 
pected. Address Wahler Brothers, 2549- 
53 North Halsted Street, Chicago, —s 























SITUATIONS WANTED. 








Situation Wanted—As tinner or tinner- 
plumber; country town preferred, in Iowa 
or any nearby state. Must be steady 
year around. I am thirty years of age, 
have had fifteen years’ experience at tin 
business, am fast and a good workman. 
Expert on furnace work; can do or make 
anything. Can also do good ordinary 
plumbing. Experience in hardware store. 
I am a first-class, all-around man; can 
cut my own patterns. Wages, $18.00 to 
$21.00; job must be steady or don’t write. 
Address A-38, care of AMERICAN ARTI- 
SAN, 910 South Michigan boulevard, Chi- 
cago, | Illinois. 26-3t 

Situation _ Wanted—By a 6 first-class 
plumber, sheet metal worker and hot 
water fitter. Am an all-around handy 
man, with ten years’ experience. Am no 
boozer and can give A-No. 1 reference. 
Would prefer a place where I could pur- 
chase shop if I see fit. Wisconsin, Minne- 
sota or Northern Illinois preferred. When 
replying, give your best wages by the 
week. Address Plumber, Edgerton, Wis- 
consin. 26-3t 


Wanted—A position. as traveling sales- 
man by a first-class sheet metal man. 
One who is thoroughly familiar with the 
business in all its details. Can estimate 
and figure correctly on metal ceilings, 
cornice and skylight work. Have a good 
acquaintance with the trade in West 
Kentucky and Tennessee. Address Lock 
Box 475, Murray, Kentucky. 26-1t 

Situation Wanted—By first-class sheet 
metal worker. Address A-35, care of 
AMERICAN ARTISAN, 910 South Michi- 
gan Boulevard. Chicago. Mlinois. 25-3t 


Situation Wanted—By a young man 27 
years of age as retail hardware clerk: 
ten years’ experience; can estimate all 
kinds of tin work and heating lines: also 
repair work. Willing to help in shop if 
not busy in store. A good worker and 
hustler. References. Address A-51, care 
of AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, —. . 

5-3t 

Situation Wanted—Tinner and plumb- 
er, young man and married, desires work 
in Towa, Minnesota or Dakotas. Address 
A-30, care of AMERICAN ARTISAN, 916 
South Michigan Boulevard, Chicago, Tlli- 
nois. 25-2t 



























SITUATIONS WANTED. 








Situation Wanted—By a _ first-class 
sheet metal worker with a wide experi- 
ence on metal furniture of every de- 
scription. Address John V. Levan, 2061 
North Leavitt Street, Chicago, Illinois. 

25-3t 








_TINNER’S TOOLS. 


For Sale—Tinner’s | tools, incl including 
eight-foot double truss cornice brake and 
a small stock of tin, conductor pipe, eave- 
trough and elbows. Address A- 34, care 
of AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, Illinois. 

25-3t 

For Sale—Standing seam roofing tools, 
one Bell’s edger, turns 1% and fy, ins. 
at one time; one pair Burritt’s 5 Bon 
seamers, No. 5 for 1 in. finished, two 
roofing tongs 1% and 1%; one hand 
seamer, one seam compressor, all for 
$30.00 cash, f. o. b. cars at Arcola, Illi- 
nois. Examination can be done at Ar- 
cola any time; all nearly new. Address 
John E. Bell, "Box 134, Arcola, mae 2 

5-3t 














SPECIAL NOTICES. 


ATTENTION, 
MANUFACTURERS 


WANTED—By experienced hardware sales- 
man to represent manufacturer in Chicago and 
vicinity. Address B-4, care of AMERICAN 
ARTISAN, 910 South Michigan Boulevard, 
Chicago, Illinois. 26-2t 


WANTED 


First class man to take charge of oil can fac- 
tory. Must be thoroughly competent, have broad 
experience, be of good character and come well 
recommended. Address Cant Spill Oil Can Com- 
pany, 27 East Grand Avenue, Oklahoma City, 
Oklahoma. 26-It 


WANTED 


General lines on com- 
mission basis selling to 
retail hardware dealers, 
tinners and cornice mak- 
ers. Address B-78, care 
of AMERICAN 
ARTISAN, 910 South 
Michigan Boulevard, Chi- 
cago, Illinois. ree 


WANTED 


By first class sheet metal worker to buy 
part interest in well established tin shop. 
West or Pacific States preferred. Ad- 
dress John Kriz, 118 South 9th Avenue, 
Phoenix, Arizona. 25-2t 


FOR SALE 


Up-to-date hardware in Iowa town of 
5,000 people, only two hardwares doing 
good business, best of reason for selling, 
Address B-100, care of AMERICAN 
ARTISAN, 910 South Michigan Blvd,, 
Chicago, Illinois. 23-ufn 


DO YOU WANT 


To sell your business for cash? Send us a brief 
description and we will advise you if we can 
handle it. Our charges are less than 1%. Our 
system of service means quick results. Address 
System Service Company, Houser Building, St. 
Louis, Missouri. 22-ufn 


























*. 


,. | 


—_—_—— 
—— 


Good 
know 
warn 
AME 
Mich 


Pr 
blocl 
story 
R. RB 
suita 
heav 
Stov 


We h 
clerks 
we Ca 
you t 
pany 
souri 


BO 








AMERICAN 


ARTISAN AND HARDWARE RECORD 


wn 
wi 





SPECIAL NOTICES. 














WANTED 


Good furnace salesman with practical 
knowledge of furnace installation and 
warm air heating. Address B-3, care of 
AMERICAN ARTISAN, 910 South 
Michigan Boulevard, Chicago, Ill. 25-3 


FOR RENT 


Property consisting of one-half of City 
block, Foundry 285 ft. by 80 ft. Five- 
story warehouse. All adjoining P. & R, 
R. R, siding, in Reading, Pa, Building 
suitable for foundry purposes and light or 
heavy manufacturing, Address Mt, Penn 
Stove Works, Reading, Pa, 23-4t 


SALARIED POSITIONS 


We have calls for tinners, plumbers, salesmen, 
clerks, stenographers, etc. If you wish a position 
we can place you. Write ror particulars—places 
you under no obligations. System Service Com- 
pany, 703 Houser Building, St. Louis, Mis- 
souri 22-ufn 


BOOKS AND PATTERNS 

















SHEET METAL WORKERS’ GUIDE. 
—A collection of rules and diagrams for 
describing the most useful patterns or- 
dinarily required, preceded by chapters on 
Sheet Metal Work, Soldering, Geometry 
as applied to Sheet Metal Working. By 
Ww. Ix. Crane. Price, 60 cents. With 
AMERICAN ARTISAN i year (52 issues), 
$2.25. Address Daniel Stern, 910 Sou 
Michigan Boulevard, Chicago, Ul. 


A SHOW AT SHO’ CARDS.—By At- 
kinson & Atkinson. Valuable instruction 
in this necessary art, combines best meth- 
ods of various experts. Contains 300 
pages illustrated with 120 designs, and 

alphabets. Cloth, $3.00. With 

AMERICAN ARTISAN i year (52 issues), 

73. Address Daniel Stern, 910 South 
ichigan Boulevard, Chicago, IL. 








FURNACE HEATING.—By Wm. G. 
Snow. This book treats authoritatively 
and fully all matters pertaining to the in- 
stallation of furnaces. Furnacemen, tin- 
ners and builders who do furnace work 
will find their work simplified by its use. 
Cloth, $1.75. With AMERICAN ARTISAN 
1 year (52 issues), $3.25. Address Daniel 
Stern, 910 South Michigan Boulevard, 
Chicago, lll. 


PRACTICAL UP-TO-DATE PLUMB- 
ING.—By Geo. B. Clow. Contains 310 

ges, over 250 illustrations of practical 
information for the plumber. Price, $1.50. 
With AMERICAN ARTISAN 1 year (52 
issues), $3.00. Address Daniel Stern, 910 
South Michigan Boulevard, Chicago, Ill. 


HEATING BY STEAM AND WATER. 
—A practical treatise on House Heating, 
describing improved methods of installing 
heating apparatus in the home, and giv- 
ing short and accurate rules for comput- 
ing radiation, heat losses, etc. Two hun- 
dred and sixty-eight original drawings. 
By Chas. B. Thompson. Handsomely 
bound in_ cloth. Price, $3.00. With 
AMERICAN ARTISAN 1 year (52 issues), 
$4.50. Address Daniel Stern, 910 South 
Michigan Boulevard, Chicago, Il. 


Up-to-date treatise on Hot Water, 
Steam and Furnace Heating, and Steam 
and Gas Fitting. Subjects in the book 
are tully illustrated. Many useful tables 
given. By Wm. Donaldson. Price, $1.50. 
With AMERICAN ARTISAN 1 year (52 
issues), $2.75. Address Daniel Stern, 910 
South h ‘Michigan Boulevard, Chicago, _ all. 


BRAZING AND SOLDERING. — — By 
Janies k. Hobart. The only book that 
shows just how to handle any job of 
brazing or soidering. Many kinks that 
shorten labor and save _ time. With 














AMERICAN ARTISAN 1 year (52 issues), | 


$2.15. Address Daniel Stern, 910 South 
Michigan Boulevard, Chicago, Ill. 


A PRACTICAL COURSE IN MECHAN- 
ICAL DRAWING.—By Wm. F. Willard. 
Invaluable to the shop. Shows how to 
draw ana lay out patterns for sheet metal 
workers and tinsmiths. Price, 50 cents. 
With AMERICAN ARTISAN 1 year (52 
issues), $2.25. Address Daniel Stern, 910 
South "Michigan Boulevard, Chicago, Ill. 





| 








BOOKS AND PATTERNS ote 
C.N.HOOPE 9 ji“ 


Deemeliod tack Gl conelinne We ncenai | | VITRROUS TECHNOLOGIST 





reliable plumbers. Indispensable to be- ENAMELING 

ginners and invaluable to practical plumb- 

ers. Price, 25 cents. With AMERICAN Designs, builds and starts new plants, improves 
ARTISAN 1 year (52 issues), $2.15. Ad- quality and reduces cost, in those 
dress Daniel Stern, 910 South Michigan already established . 











Boulevard, Chicago, Ill. 


100 TINNERS’ PATTERNS.—Comprise 
patterns for a full line of tinware, in 
numercu:' sizes, square and round elbows, 
cut-offs, etc. "Full size, numbering up- 
ward 160, printed on manila paper, from 
which they are readily transferred to 
heavy sheets and cut out ready for use. 
Price, $1.00. With AMERICAN ARTISAN 
1 year (52 issues), $2.50. Address Daniel 
Stern, 910 South Michigan Boulevard, 


Chicago, Til. Kimball Bros. Co. 
PERFECT SHEET METAL PAT- 1031 Ninth Street, Council Blas, lowa 


TERNS.—By G. L. Gray. The patterns Kansas City Office 
are made full size on heavy blue print | 7!7 Commerce Bidg.. Kansas City, Mo. 


paper. Shipped, rolled in heavy paste- Th CLIPPER 


oard tube, insuring good condition upon 
receipt. Two —— we Be transfer 

the pattern tv sheet metal. atterns can 

be supplied for Elbows, Skylights, Tur- enone ae Ce 
rets, Ventilators and many miscellaneous | = Buck Plantain, and Crab G —{ 
classes of sheet metal work. Prices | AE in one season the Clipper wil 
quoted upon request. Order with your | Set drive thei all out. Your dealer 
subscription to AMERICAN ARTISAN | should have them — if he has 


and save money. Address Daniel Stern. Roz, drop us a line and we will 


send circulars and prices. 
Lg South Michigan Boulevard, Chicago, Cliser Lawe Mower Cé, 


Box 10, \ Dixon, Ill. 








mm Elevators 


Improved, Quick and Easy 
Rising, Steam, Electric and 
Hand Power. 


Send for Circular 





























SHEET METAL WORKERS’ _IN- 
STRUCTOR.—By Joseph H. Rose. Use- | 
ful information for the Sheet Metal Work- | ) 
er in all branches of the industry. Con- DI K ON S 
taining practical — od describing the 
various patterns for sheet iron, copper 
and tin work. 310 pages, 200 illustrations GRAPHITE PIPE JOINT 
cloth. Price, $2.00. With AMERICAN 
ARTISAN 1 year (52 issues), $3.25. Ad- 
dress Daniel Stern, 910 South Michigan 
Boulevard, Chicago, Ill. 





— A mixture which never hardens or sets» 


priate Pg er Pi ge hd prevents corrosion and rust joints, 
aku RK.— e ° ° Se . = 
greatest value to sheet metal workers. lubricates the threads and makes 





Describes the methods uf laying out near- joints easily opened at any time. 

y everything the metal worker wi e 

called upon to make, supplemented by | Send For Booklet 18 

rules for mensuration and hundreds of | Made in JERSEY CITY, N. J., by the ' 


valuable receipts. 296 pages with 169 


illustrations, bound in cloth. Price, $2.50. | ° ‘ 
With AMERICAN ARTISAN 1 year (52 | Joseph Dixon Crucible Co. 
Established 1827 


issues), $3.85. Address Daniel Stern, 910 
South Michigan Boulevard, Chicago, Ill. 
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THE GREAT SHIP “SEEANDBEE” ) 
Length 500 feet; breadth 98 feet, 6 inches; 510 staterooms and parlors accommodating 1500 paseen- 


gers. Greater in cost—larger in all pro ,ortions—richer in all appointments—than any steamer on 
inland waters of the world. In service Sei Sth. 


Magnificent Steamers “SEEANDBEE,” “City of Erie” and “City of Buffalo” 


Daily —CLEVELAND and BUFFALO — May Ist to Dec. 1st 


Leave Cleveland . ° 8:00 P. M. Leave Buffalo - - 8:00 P. M. 
Arrive Bufialo - - 6:30 A. M. Arrive Cleveland - 6:30 A. M. 
(Central Standard Time) 

Connections at Buffalo for Niagara Falls and all Eastern and Canadian Points. Railroad tickets 
reading between Cleveland and Buffalo are good for transportation on our steamers. Ask 

your ticket agent for tickets via C. & B. Line. Write us for handsome illustrated booklet free. 


THE CLEVELAND & BUFFALO TRANSIT CO., Cleveland, O. 


. LEARN PATTERN DRAFTING” 


Men of trained ABILITY always have and always 
shall GOVERN the UNTRAINED MECHANIC, 


‘“WHERE DO YOU STAND?”’ 


eu sD 2 ee 
ae You can, if you will; you will, if you try. Our 


Sa Home Study courses in Pattern Drafting give you 


























SHEET, rar 
— 


the most thorough and systematic training possible 

in this country. 

PATTERN) DRAFTING Full particulars sent you Free, without obligations 
ma inany way. ‘Do you want them?’ 


THE NATIONAL SCHOOL, © rt; -52222* 3553 Olive, St. Louis, U. S. A. 
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QUALITY PRICE DELIVERY 


The Three Fundamenta! Standards of the 


WHEELING CORRUGATING COMPANY — 


In the Manufacture of Sheet Metals and Sheet Metal Products. 





Operating the most modern equipment, by experienced workmen—among whom 
there are no children—in buildings well lighted and ventilated, the Wheeling Corru- 
gating Company make their Sheet Metals and Sheet Metal Products. The factory 
buildings are situated by the sides of hills at the edge of the city where there is pure 
air in abundance and fresh spring water is afforded the employes. 


a ee 


~~ 


“Safety First’’ is provided the employes by means of guards, frame work and 
screens or some such apparatus encasing the dangerous parts of the machinery, 
affording greater ease and efficiency in handling the material and making it possible 
to produce the highest class product with the least possible danger to health, limb 
or life of the workmen. 


Each operation on the many products is handled by a separate individual work- 
man with special machinery for that particular part of the work—the operator thor- 
oughly understanding the work and the machine. 


The materials, from the sheet bars to the finished products, are carefully handled 
as they pass from one workman to another until finally assorted (the seconds and 
scrap being thrown out) and packed in crates, boxes, barrels or cartons for shipment. 


Accurate Cost Data is kept on the production of each article manufactured. 
This data, together with the established rule of adding a reasonable percentage for 
profit, is the basis for all net prices. By the use of standards of comparison for many 
years it is seen that our prices seldom are more than those of competitors for equal 
; valued products and never as high as the quality of our finished goods. Therefore, 
| we argue that the W. C. Co. products are economical. 


The factories at Wheeling and Martiris Ferry are located on a Terminal or Belt 
Line Railroad, which handles the cars, both empty and loaded, for the six railroads 
operating in the Wheeling District. The loading tracks are of 24 and 30 cars capacity, 
and run parallel with the shipping platforms that are built even with the car floors, 
affording easy and rapid loading of cars. 





The large stocks of standard sizes of material carried on hand are stored at points T 

of easy access and are handled by electric cranes to and from the shipping platforms R 
—thereby no delay is caused account of handling material or loading. 

T 

al 

o! 


Orders for special sizes and kinds of products are given prompt attention and 
shipments of same can be made quickly. 


The material is right The price is right The service is right. ai 


Write today for list prices and descriptive matter. 


BRANCH OFFICES AND STORES: 
NEW YORK CHICAGO PHILADELPHIA 
ST. LOUIS KANSAS CITY CHATTANOOGA 


Sales Offices: 


DALLAS DENVER DETROIT LOS ANGELES © 
PORTLAND SALT LAKE CITY SAN FRANCISCO SEATTLE 


WHEELING CORRUGATING COMPANY, WarruiNe W.Va. 

















AMERICAN ARTISAN AND HARDWARE RECORD 57 











Use and Sell for every outdoor and exposed purpose 


where ordinary iron or steel sheets can’t 
stand the racket. 





Eaves Troughs Chimney Pots 
Down Spouts Acid and Chemical Tanks 
Furnace Jackets Roofing and Siding 


Furnace Smoke Pipes Water Tanks and Troughs 
P U7 R E I R ON Light Smokestacks Garbage Cans 
Galvanized Sheets im rccpsceswherethetime-aise nor 
important than first cost of raw materials. 
a SO% PURE : The Remarkable Purity of 
Guaranteed _ SISMERA PURE JRON 


is unapproached by any other brand of corro- 
sion-resisting iron, steel or ferrous metal. 
And no other maker offers 99.86% pure iron, 
much less guarantees it. 


Send for Samples, Circulars, Tests, Sizes and Prices 


INLAND STEEL COMPANY 


First National Bank Building, Chicago 
Works, Indiana Harbor, Ind. 
Branch Offices: 











ST. PAUL, Pioneer Bldg. DENVER, 1618 Stout St. 
ST. LOUIS,, Natl Bank of Commerce Bldg 
DALLAS, Praetorian Bldg. MILW AU KEE, Majestic Bldg. 














PLECKER’S CORRUGATED EXPANDING CONDUCTORS 


HAVE NO CROSS 
“. SEAMS. ee Will not burst 
GA n. 
EER I IRON IN when full of ice. 
10 FT. LENGTHS. 


THE CLARK-SMITH HARDWARE CO. - = £« PEORIA, ILLINOIS 














The “CENTENNIAL” 
Rain-Water Cut-Of ae 


The strongest, most durable & 
and cheapest CUT-OFF 
on the market. 
The ‘only single 

made to fit Corru- 
gated and plain pipe 
and which can be used 
without extra pipe or 
elbows. 


For sale by all 
leading jobbers 


anemones only 
y 
THE SULLIVAN-GEIGER CO. 


501-509 Madison Ave., ne ind. ¥ 6 o 
~~ Don't eliminate Ornate effect 








Cut-Off 

















Corrugated Sheets, paintec —from your designs on account of weight and expense. 

Metal wi Frames and | If you cannot use heavy stone or cast ornaments or statues 
Sash, glazed with wiredglass. in your designs, consider light weight, substantial, enduring and 

Skylights. economical sheet metal work. Ye ou can secure the maximum of artistic merit, 

Skylight Gearing. all the elegance and refinement of the best sculpture, with a minimum of cost. 

oo | Mullins Sheet Metal Ornaments 


nished upon request. 
Th 8 k c We have the skilled workmen and the modern equipment to satisfy your 
@ J es Ompany needs in this kind of work. We have, too, the essential experience, gained 


630 West 19th Place | from a quarter of a century of notab le achievement. 
CHICAGO, ILL. Write us for information concerning the particular kind of work which 
: | you require. We shall be pleased to give your needs our prompt attention. 


AMERICAN ARTISAN | THE W. H. MULLINS CO., 209 Franklin St., Salem, Ohio, U. S. A. 
ADS BRING RESULTS 19$qaatcREEE ness ee re 
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LA BELLE 


“LA BELLE” PIPE 





is furnished in a full range 





of sizes up to 12" I. D., for 





practically every purpose 











Our oil country 
pipe, noted for its 
dependability, is 
made of “La Belle” 
Open Hearth 
Steel, the quality 
of which is con- 
trolled by owner- 
ship of all sources 
of raw materials 
and supervision of 
every process of 
manufacture in 
one plant under 
one management. 


Our Standard Weight 
Pipe, made of the finest 
wrought steel, gives 
universal satisfaction, 


‘‘La Belle threads are perfect’’ 


LA BELLE IRON WORKS 


General Offices: Steubenville, O. 


Works: Works: 


Wheeling, W. Va. Steubenville, O. 


























Money 
Makers 












































SELF GUIDING NAILING POINT” 


Two New Features 


pe. 5 
of Berger’s Cassthe 


Never-Slip Nailing Point— 


prevents the nail from slipping. 

Extra Long Bead— 

The bead is made extra long in shape of half 
an oval, fitting snugly over underlapping 
bead and making a tight and perfect fitting 
joint. Write us about them today. 


The Berger Mfg. Co. 
Canton, Ohio 


For the best service address nearest branch 


New York Philadelphia Minneapolis 
Boston St. Louis San Francisco 
We also manufacture Ferro-Lithic and Multiplex Reinforcing 
Plates, Metal Lath, Roofing, Eaves Trough and Conductor 
Pipe, and Sheet Metal Building Products of all kinds. 
Export Department, 11th Ave., and 22nd St., New York, N. Y. 








A deep cup in each button which positively 









































Making It Easy For You 
TO BUY SHEET METAL MATERIAL 
AT RIGHT PRICES 


We are publishing an _ extensive 
PRICE LIST covering all items of sheet 
metal material delivered to your city. 


IF YOU USE SHEET METAL MATERIAL 


you cannot afford to be without our 
Price List and our service. 


A request will bring it 


FRIEDLEY-VOSHARDT CO. 


General Gioks: Jetcree-7Hi Mather St. | CHICAGO 

















C. G. HUSSEY & CO. 


Rolling Mills and Office, PITTSBURGH, PA. 


MANUFACTURERS 
Sheet Copper, Bottoms, Roll Copper, Tinned and Polished Copper, 
Nails, Spikes, Rivets, Conductor Pipe, Eaves Trough, 
; Elbows, Shoes, Mitres, Etc. 
Branch Warehouses in New York, Chicago, St. Louis and San Francisco 
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Gerock 


Bros. Mfg. Co. 


Sheet Metal 
Ornaments 
end Statuary 


Detail Work a Specialty—Ask for Catalog 
1227 S. Vanderventer Ave., ST. LOUIS, MO. 


















Up-to-date Methods 
Are cheapest as well as best. 


That is why the McGUIRE AD- 
JUSTABLE ROOF FLANGE has 
met with so much favor. It 
lessens the work of the installer. 

McGUIRE ADJUSTABLE ROOF 
FLANGES are made in Copper 
and Galvanized Iron. No. 1 is 
made to adjust from one-half 
to one-fourth pitch and No. 2 is 
made to adjust from one-third 
pitch to flat. Can be used on 
roof of any pitch. Union Made, 


ddid NOW! 


G NIL 
Send for illustrated cir- 6 | 
cular and price list. It 
will be sent to you by 
return mail. 


H. E. 


One-half to one-fourth pitch. 


HESSLER CO., 


cMGUIRE ADJUSTABLE 
ROOF FLANGE, No. 1 


Syracuse, N. Y. 

















PERFORATED METALS 
OF EVERY DESCRIPTION 


MANUFACTURERS OF 





Perforated Steel Plates and Sheets (Black and Galvanized) 


Perforated Sheet Copper, Brass, Bronze, Aluminum, 
Lead, Zinc, Monel Metal and Other Alloys. 


Screen Plates and Sheets for Ores, Coal, Stone, Cement, 


and all kinds of 
Grain Cleaning and Sorting Apparatus 


For Centrifugal Linings, Filter Press Plates, Drying Floors, 
False Bottom Strainers, Extractor Baskets, Revolving 


Screens, Shaking Screens, Chute Screens. 


Grilles and Ornamental Screens for Radiators, Ventilators, 


Air Vents, Heat Vents, in Private and 
Public Buildings, made to suit local requirements. 


Perforated Tin and Brass of Standard Sizes carried in stock. 


Anything in Perforated Metal. 


Ne ces & KING PERFORATING 0 


610 NORTH UNION a8 -CHICAGO. ILL... U 


EW YORK 









































nices, etc. 





screw after manufacture prevents this. 


interesting. Shall we send you a copy? 


PARKER SUPPLY COMPANY 


511 West 45th Street New York 





Save 75% of Your Time and Labor 


and do better, neater, more satisfactory work 
by using PARKER STEEL SHEET-METAL 
SCREWS for connecting joints in ducts, cor- 


PARKER’S is specially adapted for this kind 
of work. Being made of steel and threaded all 
the way up to the head, you can draw the 
material right up to the head of the screw 
without fear of overturning or stripping its 
thread, because our process of hardening the 


Our new booklet on these screws is intensely 











Advertising 


that costs nothing 





is worth it 





























Tin Plate 


“CANTON” 


Metal Shingles 
Improved Steel Ceilings, 
Skylights 


Special Sheet Metal Work 
of all kinds 


Conductor Pipe 





Large stocks carried at Factory 
and our Branch Houses. 


Get Our ‘Prices. Write for Catalogs 


The Canton Art Metal Co. 


Formerly 


The Canton Steel Roofing Co. 


CANTON, OHIO 


New York Branch 
and warehouse 
221 11th Avenue 


Galvanized Sheets 


Roll Roofing 


Minneapolis Branch 
and warehouse 
206 S. 3rd Street 








Black Sheets 


Charcoal Iron Ternes 


Ventilators 


Eaves Trough 
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NEW ALLEN 
SODERING TOOL 


FOR GAS 
ONLY 2c FOR 8 HOURS’ USE 


May also be used as branding tool and 
blowtorch. 


An ALLEN 1 Ib. tool does more and better work than an 
old style 6 Ib. one. 


Any desired temperature can be uniformly maintained with 
out difficulty. 


Copper Tips for NEW ALLEN SODERING TOOL 


New features for keeping copper tip clean——cool handle 
— -interchangeable 99% pure copper tips. 


To be obtained from all reliable hardware and sheet-metil 
supply houses or send $4.00 for trial tool with No. 1 tip. 


Sodering stick, paste, salts and liquid. 
In the soderman’s game since '93. 


Made in Chicago, U. S. A., by 


L.B. ALLEN COMPANY, 


Incorporated 


4555 North Lincoln Street & 








THE 
NEW MARVEL 


Self-Heating Soldering Iron can be converted into a 


BRAZING TORCH 


by simply removing the point and fire box and attaching the brazing 
burner. Itisa practical working tool that can always be depended upon. 
Weighs Only 4% Lbs. 
Send for full descriptive literature. 


We also Manufacture 
Conductor Pipe, Eaves Trough, Baltimore, Md. 


Stove Pipe, Elbows, Etc. 


RESULTS ARE WHAT COUNT 


and you can obtain them by using a DOUBLE BLAST GASO- 
LINE Fire Pot for indoor and outdoor work. 


B WHY? 


They always burn with a steady blue 
E flame. 

A tinner can heat his irons as fast as he 

can cool them. 

They can be generated outdoors on a 
A windy day. 

They are noiseless. 

U They are the only Fire Pot with an inde- 
pendent generating valve. 

There are no springs on the pump to get 
S out of order. 

No heatis wasted with a DOUBLE BLAST 
E Fire Pot. 

Try one. The Fire Pot will demonstrate 
that it will do all we claim for it. Leading 
jobbers are handling them. Write us for circu- 
lars and prices. 


DOUBLE BLAST MFG. CO. 


North Chicago, Illinois 











No. 25—Tinner’s Fire Pot. 








The “TORRID” 


Square Furnace 


The most economical and 
hottest on the market 


Noiseless, odorless and smoke- 
less in operation. Our No. 10 
has the greatest range in heating 


of any furnace made, namely 3 
to 12 lb. coppers, indoors or on 
a roof in cold and windy 
weather. Order of your jobber 
or we will ship direct for $6.50 om 30 days’ approval. 


GEO. W. DIENER MFG. CO. 
400-416 Monticello Ave. - CHICAGO, ILL. 











THE TINNER’S FRIEND 


“QUICK MEAL’ Soldering Furnace 


Se Quick, Powerful and 
Heavy Brass Tank 
with Brass Pressure 
Pump. Will Heat any 
size Soldering Iron. 
Suitable for bench or 
outside work. Special 
price made to tianers, 


RINGEN STOVE CO. Wamitcctiers’st. Louis, mo. 





en 














THERE MUST ALWAYS BE A STANDARD BY 
. WHICH ALL THINGS ARE JUDGED 


In the Fire Pot World, the No. 1 is ac 
knowledged the Standard of Excellence. It is 
built on honor, sold on merit, and will give 
you unequalled satisfaction. Can you afford 
to use anything but the best? Order a No.1. 
You will be perfectly satisfied, and it will 
make and save you money. 

Jobbers will supply at factory price. Send 
for Catalog—it’s free. 


CLAYTON & LAMBERT MFG. CO., 
DETROIT, MICH., U. S. A. 


No. 1 Fire Pot 





DON'T YOU WANT TO BE A 
FIRST CLASS MECHANIC? 


If so, you must use first class tools. Use none other 
than the “ALWAYS RELIABLE” torches and 
furnaces. 

We have been in business since 1876 and all mechan- 
ics who have used our goods know that they are what 
we recommend them to be. 

Each article is tested twice before leaving our factory 
and is guaranteed to be in first class condition when 
received by the user. 

We manufacture the largest line of gasoline and 
kerosene furnaces and torches and plumbers’ tools. 

Your nearest jobber will supply you at factory 
ang or we will ship direct if cash accompanies the 
order. 

Write for our new catalogue today, it’s free. 


- OTTO BERNZ, NEWARK, N. J. 














Put that 
ADVERTISEMENT 
in 
AMERICAN ARTISAN 
if you want results 
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You Can Obtain Better Work 


By using RAPID SLITTING SHEARS. They are of the highest grade, 
both in material and construction.. Will lessen your labor and better the 
quality of your work. 




























No rough edges if you 
do your cutting with 
RAPID SLITTING 
SHEARS. All edges 
are as clean as if they 
had been cut with 
square shears. Cuts 
holes in center of 
sheets without cutting 
through edges. 


This type of RAPID 
SLITTING SHEARS 
is made in three sizes. 
No. 25 has a 25-inch 
throat, No. 36 a 36- 
inch throat, and No. 
48 a 50-inch throat. 
Will cut irregular 
shapes and reverse or 
serpentine curves. 








RAPID SLITTING SHEARS No. 25 


For further information and illustrated booklet, address 
Dept. A 


OTIS _L. FULLER, - Goshen, Indiana 
TOOLS FOR SHEET METALS | | 7 ‘i ae et | 













that the 
Chicago 
- Steel 

Brakes 


DOUBLE CUTTING SHEARS 





INCLUDING TINNERS’ AND ROOFERS’ | 
TOOLS, SHEARS, PUNCHES, PRESSES | 


AND DIES, CAN-MAKING MACHINERY are high in 
Made by price just 
because they 


NIAGARA MACHINE & TOOL WORKS, BUFFALO, N. Y. 


are the high- 
est class brakes made. Oh, no. They are sold at a very reasonable 


SK YLIGHT GEARING cost. You will ome ~ ne - 16-quuge and fighter. 

—— | OF, DREIS & KRUMP MF. CO., Haid and 29% Sot, CHAO 

: 4 IS YOUR GAS BILL TOO HEAVY? 
mate 




















Then all of your gas fired appliances should be connected 
with 















z ‘ " ‘ > ; 
Chain Lifts, Tinsmiths’, Plumbers’, C Makers’ and Coppersmiths’ Th M t ] k Bl : 
Tools. Pipe Threading Machines. "Seaend Hand Tinners’ Machines e e a wor ers ower 7 
Bought and Sold. C ‘ i—) ' 
reates and maintains an intense 
H. WEISS & COMPANY, 20 Cliff St., New York iia saith: ces fee, tellcn, seine, ; 
annealing; sand blasting; for blowing ; < 





dirt and dust out of imaccessible 


TREADLE SHEAR places. 
This TREADLE GAP SHEAR i d 
in ripen water sizes for No. 14 aad lighter NOISELES S— POWE RFUL— EFFICIENT 
gauge sheets. With it, sheets can be 
squared, trimmed or slit. 





INTERIOR VIEW 


If your present blower is noisy or otherwise unsatis- 








We make a complete line of shears, factory you should consider these machines—always 
= and bending rolls, all sizes, for give the best service because they take up their own wear. 
en ae Cie “F Get Catalog No 128 











BERTSCH & COMPANY, Cambridge City, Ind. 
da | LEIMAN BROS.,  62AR John Street, | NEW YORK 
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BI-CAL-= KY 


VENTILATORS. 


FAN SUCTION 
Power Bills? 


Let the air that passes over your 
building furnish the power to 
ventilate it. The BICALKY does 
this regardless of weather condi- 
tions or temperature. 

We guarantee results, 


BICALKY FAN CO. 
BUFFALO, N. Y. 


tative—F. W BATTERMAN, 32 W. Washington Street. 
Representative—W. B. SLIFER, 21 S. Ford Street. 








Chicago Repres 
Rochester 


MORE AIR 


can be handled by a NEW 
ROTABLE STANDARD 
VENTILATOR than by 

any stationary ventilator 
of equal size. It costs 

you less, you get better 
results and NEW RO= 
TABLE STANDARD 
VENTILATORS 
can be depended 
upon at all times. 





Write for prices and 
particulars. Sent 
at your request. 


STANDARD VENTILATOR COMPANY 


LEWISBURG, PA. 





EARL’ REVOLVING 
VENTILATOR 


Runs ina self lubrica- 
mm ting bearing that is not 

m ‘affected by heat or 
cold, and never re- 
quires any oil or grease. 
The Fan revolves with- 
out any noise, produc- 
ing a current of air up- 
ward, which positively 
prevents any down- 
draft. 


Write for circular. 


BERGER BROS. COMPANY 


TIN PLATE, SHEET IRON, Etc. 
Office: 229-231 Arch Street Store: 237 Arch Street 
Warerooms and Factory; 100-114 Bread Street, PHILADELPHIA, PENNSYLVANIA. 

















The © 


“GLOBE” Ventilator 


in oreen. GALVANIZED 
IRON and with Glass Tops 
for Skylight purposes. 


Absolutely Storm Proof 


For Perfectly begs om 
Schools, Churches. 
Mill Factory and adie 
ence Mecmss of Every Chare 
acter. 
SMOKY CHIMNEYS 
CURED 


“Globe Ventilated Ridging” 


Send for Pamphlet 
Manufactured by 


Patented and 
Trade-Mark 
Reg. U.S. Pet. Off, 


GLOBE VENTILATOR CO., Troy, N. Y. 








SKEPTICAL? 


If you doubt our claims for the Iwan 
VOLCANO Revolving Chimney Top 
and Ventilator, and feel that the price of 
a dozen or even a quarter dozen would be 
too much to risk on a trial order, then 
order a sample set of 6-inch iron mount- 
ings, shipped by parcel post at 
60 cents, or a complete top of 
same size at $1.10, postpaid. 

A new circular of this excellent 
SMOKE PULLER just issued. 
Send for prices of these and 
other specialties. 


We make an excellent Wire Con- 
ductor Pipe Hanger. Sample free. 


IWAN BROTHERS, Mfrs. 


SOUTH BEND, - ~ INDIANA 












Berger’s World Ventilators 


Made with either 
Metal Hood or 
Glass Top. 


Built on Scien- 
tific principles. 


Mechanically 
perfect. 





Made in a great variety of sizes suitable for 
private dwelling or the largest factory. 


Write for catalog. 


The Berger Mfg. Co., Canton, Ohio 








The last word in 
Natural Ventilation 


ee 99 gives more 
AREX” AIREXHAUST 
Absolutely STORMPROOF 


cxcluaively by Se C. KERNCHEN 


107 So. Dearborn Street, CHICAGO 




















That paper is the 
cheapest which 
brings the best re- 
sults in proportion 
to its rate, no mat- 
ter what that rate 


may be. 
cal 
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DELTA 
FILE WORKS 


































































Tie the Constant File User Tight to 
Your Store. 


Give your customer a file that will 
make good with a vengeance under any 
and all conditions. He will soon get the 
habit of using that file and no other. Our 
files will satisfy him in every particular. 


DELTA FILES have the deepest teeth 
of all files manufactured. They are made 
of crucible steel. We don’t try to make 
the most files but the best files on the 
market. That is why DELTA FILES 
hold the enviable record: ‘“‘FILES OF 
QUALITY. ’’ 


Get our catalog and special trade prices. 












































DELTA FILE WORKS 


PHILADELPHIA, PA. 


CHICAGO OFFICE: 62 E. Lake St. 
NEW YORK OFFICE: 260 West St. 
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The Greatest 
Galvanizing Discovery 
of the Age 


HE American Steel & Wire Com- 

pany is the first to develop a PERFECTLY 

GALVANIZED WIRE. It has a thicker coat, 
a quality more refined, and a deeply adhesive contact 
of the zinc and the steel that solidly unites the two 
metals, highly flexible without injury, and having a 
finish and weather resistance unequaled—a thoroughly 
galvanized wire. 


This is put into 





Banner Poultry Fence brings big and 
quick profits to dealers, and great satisfaction to 
customers. 


Banner Poultry Fence is a true woven 
wire fence and not a netting. Larger wires without in- 
creased cost. It is made of 15 and 17 gage wires instead 
of 19 or 20 gage wires as used in old style fabrics, and 
has 22 wires in 4-ft. height, 16 wires in 2-ft. height, 
making a poultry fence of minimum close space and 
immense strength. 


Banner Poultry Fence Wire is hard, 
stiff and springy. It carries a coat of zinc put on by 
the latest method—a discovery, a real improvement 
in galvanizing—a zinc covering more lasting; zt stays on. 

Banner Poultry Fence costs about the 
same as poultry netting in the principal selling sizes, 
despite the use of heavier wires. The close spaced 
wires are at the bottom where needed, with gradually 
increased space at the top where close spacing is not 
necessary. Graduated spacing means a saving which 
is put into larger wires without iucreased cost to dealer 
or consumer. 


Banner Poultry Fence saves in cost 
of erection, because it requires fewer posts, while top 
and bottom rails are not needed to keep the fence in 


shape. 

Banner Fence makes a neat construc- 
tion, and forever does away with the ragged, saggy 
appearance of old style fabrics. 


FRANK BAACKES, Vice Pres. & Gen, Sales Agent 


American Steel & Wire Company 


Chicago, New York, Worcester, Cleveland, Pittsburgh, Denver. 
Export Representative: U. S. St - Products Co. -» New York. 
Pacific Coast Representative: U. Steel Products Co., Sen 
Francisco, Los Angeles, Portland, “Sentite. 





Eagle Mop Wringers 


bear the reputation of being 
the BEST, and will under 
all circumstances give best 
results and absolute pro- 
tection. Not with boasting 
pride, but with a feeling of 
satisfaction, we again point 
to our record—14 years be- 
fore a criticizing public, and 
not a dissatisfied customer. 
It is the privilege of truth 
to make itself known. 


The EAGLE MOP WRINGER is the original 3 roller 
Mop Wringer. Its tested true Merits of Quality brought 
out imitators and infringers. An imitation is never as 
good as the original, therefore be sure it is the EAGLE 
brand you handle. There will be more EAGLE MOP 
WRINGERS sold this year than ever. 


Get your share. 
THE EAGLE WOODENWARE MFG. CO. 


Sole Manufacturers 


Hamilton, Ohio. 




















NEW WRINGER 


ATA 


NEW PRICE 


Has reversible water board, which conducts the water 
to either side of the wringer. "Clothes may be wrung in 
either direction. Plain Bearings and Steel Ball Bearings. 
Enclosed Cog Wheels. 
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Packed 3 and 6 in a case. 
Size of Rolls 


Plain Bearings Steel Ball Bearings 
No. 340E No. 360E ties 
No, 341E No, 361E 11x1? in. 


Send for our new price list. 


THE AMERICAN WRINGER C0. 


NEW YORK CITY 
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See Our Advertisement of 
“Red Bevil” Conls 
on the Front Cover 


This Week 





Smith ¢ Hemenway Co. 


151 Chambers Street 
New York 

















Pe 


The file you will eventually use 





Philadelphia, Pa. 





Chicago Office: 
DELTA 62 E. Lake St. 


The highest grade file made 


260 West St. 





DELTA FILE WORKS 7, “>, 


ty y 
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New York Office: “Q) yy 
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“THERE’S only 

one reason for adver- 
tising in AMERICAN 
ARTISAN and that’s 
because you will get 
the greatest results for 
the least money.” 


—Bill Wise. 





BUILDERS’ 
HARDWARE 


LIGHT GRAY 
IRON CASTINGS 


DAMPERS AND 
DAMPER CLIPS 


OIL AND 
GAS STOVES 


FURNACE LAMPS 
MOLASSES GATES 





WRITE FOR OUR COMPLETE CATALOG 


THE TAYLOR & BOGGIS 
FOUNDRY CO. 


Chicago Sales Office: Cleveland 
IMPROVED 


62 E. LAKE STREET 
PERFECT CLINCHING HOSE MENDER 











The tubes and clamps are stamped from one piece of 
Open Hearth Steel. Retinned to prevent rust. Made in 
four sizes. Packed two dozen in a display box. 


Have you our co 


STUBER & KUCK, 


mplete catalog? 


Peoria, Illinois 














Get the Genuine 


HUNTER’S SIFTER 


Made of the best and strongest materials, Body is 
one piece. Handle joint is un- = 
breakable. Entire sifter can 
be taken apart for cleaning. 







The Standard 
for a Quarter- 
Century Proves 
Its Superiority. 


Ask Your Jobber 


THE FRED J. MEYERS MFE. CO, 


























Beckett Street, Hamilton, Chio 
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The Chaice of the Family 


























If your father had used PEXTO tools for more than 























35 years and your brother for 12 years, with the best of 





























results, wouldn’t you think they were worth having? 














Wesley Miller, 501 South Poplar St., Bucyrus, Ohio, 

















found these to be pretty good reasons for wanting 











PEXTO tools and machines. 
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The machine illustrated is our Waugh’s 

















Circular Shears. The blank being cut cannot 























slip, as the clamping discs are rubber covered. 











Cutters are forged from highest grade tool 








steel and ground on their own arbors to secure 
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better wearing qualities and greater accuracy. 





























Send for catalog 13A, fully describing PEXTO products. Also 











handsome display card, “‘PEXTO Shop Hints,’’ on which are 














printed valuable reference tables. ..Easy to tack it up and have 

















it handy. 











ad 
ie, 
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And don’t heistate to ask for our expert advice on shop 








problems. We give it gladly, and it often helps. 









































The Peck; Stow & Wilcox Company 

















MFRS. =Mechanics’ Hand Tools, °Tinsmiths' 

















& Sheet Metal Workers’ Tools & Machines 











Builders & General Hardware. 
































Southington, Conn. Cleveland, Ohio 

















Address Correspondence 202 West Center St., VRAVVQ 














Southington, Conn. 
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You Can Take Either 


GEM or LIGHTNING 
FREEZER 


Both bear the proud record of more than a 
quarter century of service which satisfies. 
The kind that helps to create confidence in the 
dealer who hands them out. 


Order now from your jobber for shipment when 
' you like. Add the BLIZZARD as a good running 
mate to.either style. 


North Bros. Mfg. Co. 


Philadelphia, Pa. 

















































“CHALLENGE” AND “CHALLENGE JUNIOR” 
OFKIIN “RIVAL” AND “RIVAL JUNIOR” 
Measuring Tapes 


HAVE JUST BEEN MARKEDLY IMPROVED AND YET SELL AT THE OLD PRICE. 
All of these tapes now have a positive-action push button opener for the winding handle. ‘‘*CHALLENGE” and ‘*CHALLENGE 
JUNIOR”’ leather cases are now steel lined throughout. (CT 5) 5) 
Our Tapes have an unequaled reputation for accuracy, — - , 
hence more of them are in use than all other makes. 
There Always Will Be More Selling Argument In The Name 
OFAT. 


Than You Need To Sell /GFAIN Tapes. 


SAGINAW, MICH. 
THE UFKIN fOULE C TS nn: tech Linden ka, Wile, Con: 
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Most Efficient Service 


are the two paramount considerations 
in the manufacture and sale of 


AS 3 ae ty 
Seas 
SST BW 
© Wann Rese 


PITTSBURGH 
APOLLO BEST BLOOM GALVANIZED SHEETS 


“A product without a peer’’ 





These sheets are uniform in quality, even in gauge, pliable and easily 
worked. Merit alone has made APOLLO Best BLOoom the stand- 
ard of all galvanized sheets. Sold by leading jobbers everywhere. 


American Sheet Tin Plate Company 


General Offices: Frick Building, Pittsburgh, Pa : 


DISTRICT SALES OFFICES:S———————————————————s**"*"—*— 
Chicago Cincinnati Denver Detroit New Orleans New York Philadelphia Pittsburgh St. Louis 
Export Representatives: Unirep States STEEL Propucts Company, New York City 
Pacific Coast Representatives: Unitep STaTES STEEL Propucts Company, San Francisco, Los Angeles, Portland, Seattle 












































Prestige menerecronor Quality 





The name of this ventilator 
66 ” 
NUG4L 

is significant, but no more 

so than the results. 


PURE AIR ALL THE TIME 











GLASS TOP 


Quarter inch wired glass used in the con 
struction of the top affording light in addition 
to the other excellent features of this Ventila- 
tor 


STEEL TOP 
A combination of strength and efficien- 
cy, a ventilator that eliminates foul air 
and brings new, fresh, invigorating air 
into a building. 





“OBSERVE THE AIR CURRENTS” 
They rush in from below between the 





CURVED DEFLECTOR weather band and curved deflector and LOWER FLANGE 
PATENTED force upward and outward the warm, im- Assists in forming the air currents and 
The real secret of the phenomenal val- pure air they meet coming up the air partakes of the same great strength used 


ue of the WU@i# as a superior ventilator. shaft. emer any the construction of the WV 


“VENTILATION THE FOUNDATION OF SANITATION” 


Write for Prices 


MILWAUKEE CORRUGATING COMPANY 
KANSAS CITY, MO. MILWAUKEE, WIS. 
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There is a direct connec- 
tion between the firm of 


Bullard & Gormley 


and the Best and Most 
Profitable 


SERVICE 


ever offered to Dealers. 


DEPEND\ABLE Z 
GO\XODS5 


BULLARD « 


GORMLEy Co 























When you deal with us you are 
Ghai yet sian ued “Profitable” 
hi ts. We shi der th 
ae: pi the es audia iam S E R V I C E 
"SERVICE For Dealers - 
and 100% Efficiency. } 





Without receiving the very best service you cannot conduct a profitable ‘business. 
That is why we say ‘*Bullard & Gormley” Service is ‘‘Profitable’’ Service for 
dealers. The service that will help increase your business is the kind you want. 


NO ORDER 738 24%! 
SEND FOR CATALOG OF 


SPORTING GOODS and FISHING TACKLE 
GENERAL and BUILDERS’ HARDWARE 
or MECHANICS’ TOOLS and CUTLERY 


BULLARD & GORMLEY COMPANY 


WHOLESALE HARDWARE 
173-175 North State Street 8-10 Couch Place 7-9 East Lake Street 


CHICAGO, ILLINOIS 








